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fueloile 
oil heat 


35 Years devoted to Progress in Oilheating and Airconditioning 


Key Dealers talk Service 
New York Roundtable spends a Day 
on Methods, Costs and Policies 


Yearling in the Black 
Neighborhood Oil Co. in Westport 
builds oil Profits through Equipment 


Fueloil and green Thumbs 


Bonar of Seattle makes Friends and 
uses Drivers to run garden Center 


Bob Hope and Oiulheatinge too 


Outdoor Theater in Totowa, N. J., 
pioneers Oilheating for the Cars 


Year-round Controls 
G-E control Design resulted 
from heat anticipation Study 





22nd NATIONAL 


OHI Convention Program 


shoots ror Profitsphere 
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This new Standard Oil Company of Ca =) ruck has identical Brodie 
BiRotor Meters on each side. Brodimatic ontrols may be preset to deliver exact 


Note easy reading counter, visible from any position 


Compact Brodie Meter design allows full utilization of space while Complete meter and hose cabinets on both sides speed delivery i 
maintaining complete accessibility for operation and maintenance of location — leave reor clear for handy low-level borre!l and product 
delivery equipment 


Brodie BiRotor Meters combine high sustained accuracy with minimum maintenance 
This is the result of vibration-free balanced design, and double case construction which 
protects the measuring element from external damage or effects of piping strain and 
road shock. Whatever your tank truck or loading rack problems— you'll find it profit- 
able to talk them over with the Brodie Metering Specialist — as near as your phone 


pie Bk" Mer 


RALPH N. BRODIE COMPANY - San Leandro, California, U.S.A. 


MT. VERNON, N. Y. DALLAS 7, TEXAS CHICAGO OFFICE: SEATTLE 9, WASH. LOS ANGELES 22, CALIF. 
550 So. Columbus Ave. 167 Parkhouse St. 1227 Circle Ave., Forest Pork, tl. 271 9th Ave. N. 5401 Sheila Street 


REPRESENTATIVES With STOCKS AND SERVICE FACILITIES IN Att PRINCIPAL Ci°rrviegs 





NOSTRAND FUEL UNITS BACK UP YOUR BURNERS 


Dirt can’t pass 
this strainer! 


Delivers clean oil to 


the nozzle all season 


netal fine-mesh 
Sundstrand Fuel 

ides all types of 

¢ the line filter 
rustproofed steel 

ing pressure 50 

in wrner Noze- 
rformance factors 
strainer are 

Sundstrand Fuel 

esigned to bring 
performance ad- 

oil burners... 

pre duct operat- 
Sundstrand’s 

means first in 

il to the burner, 

under uni- 

first in easy in- 
simplified servic- 

first in long, trouble-free 
performance .. . and first in fuel Model J—high-pressure, single-stage 
units specifie j every year from for single-pipe or two-pipe installation. 
3, 6, 10, 14, 20 gph. Three basic Sund- 


coast tO Coast. strand models solve all fuel unit problems. 





VISIT US IN BOOTHS 508-512 
22nd National Oil Heat and Air Conditioning Exposition 


fim “VNDSTRAND 


HYDRAULIC DIVISION 


of Sundstrand Machine Tool Co., 2210 Harrison Ave., Rockford, ill._—Eastern Sales Office: 89 Summit 
Ave., Summit, N. J. @ Made in Canada by John Inglis, Ltd., 14 Strachan Ave., Toronto— Made in Sweden 
by Sundstrand Hydraulic AB Stockholm, 
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On July 27, 1956, Griffith Consumers 
of Washington, D.C. installed two Sun-Ray 
#4-5 Oil Burners at the fan 
National Presbyterian Churcl 
Reports from this replacement installation 
Cleaner, quieter operation. Serv 
practically nil. Fuel and 

way a wn 
As in the cases of hundred 
institutional and commercial establi 
throughout the world, the Sun 


#4-#5 has once more pr 





the right choice 


INSTALL A SUN-RAY =4-25 
OIL BURNER 


1 —Easy to Install—Simple to Service 
Automatic, Trouble-free Operation 
—~Burns Low-Cost, Higher BTU #5 
and #4 Oil 
Clean—Quiet—Very High Efficiency 
All Electric Ignition—No Gas Pilots 

—Will Also Burn #2 Oil 

No Transfer Pump Require 
Normal Jobs 
Approved for #5 and #4 


U.L.and Other Author 

















Valional res ty leywan Chu noche 


“CHURCH OF THE PRESIDENTS” 
Connecticut Jue Y . | Sl reet Washingt ” GY 4 


See Our Exhibit at Booth 502 


22nd National Oil Heat & Air Conditioning Exposition 
N.Y. Coliseum e¢ June 9, 10, 11,12 





SUN-RAY BURNER MANUFACTURING CORPORATION 
139—22 QUEENS BLVD. JAMAICA 35, N. Y. 


4 May 
1958 





VOLUME 1 — NUMBER 
circulation and advertising Office: 2 West 45th St., New York 36, N. Y 
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Editorial 


ARTMENTS 
| Leaks 


Breez YEARLY 


$3.00 


CANADIAN 
$3.00 


SINGLE COPY 
$1.00 


cturers Activities 
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8 HEATING PUBLISHERS, IN« 

ALL RIGHTS RESERVED : . : : : 
REPRINTED WITHOUT WRITTEN PERMISSION ne Dig feature this month ts the report whicl 

Pee ae n pag 1 of tl ill-day seminar held during March v 
RS. INC. ADDRESS ALL CORRESPONDENCE FOR ; eorigilndy = 

AND CIRCULATION DEPARTMENTS TO: 2 WES1 uNurner service Management 
ORK 436, N. Y. PHONE: MURRAY HILL 2-478¢ Then tl Il, 

MARKET PLACE, BALTIMORE 2, MD. ESTAB : . TOHOW 


AS SECOND CLASS MATTER AT THE POST OFFICE met! 


satin 


ke1Ou ana irk 
ling nm 
iin n 


the managemer their business. “Year 
BERT GRAY, Editor ls how a Westport, Conn., dealer completed a very 
Editor John W. Schulz. Techni ?ditor essful year after starting from scratch. He did it 
est Editor Margaret Mantho, Assistant Edit: vith 
F. fF ll, Circulation Direct ti 
WINKLER, Advertising Director Next on page 64 Douglas tells of a Seattle 
Steedle, Advertising Manager a “— 
ot Maen dae es lealer and how he uses fueloil truck drivers in 
d. East Ac g Manag 
Advertising Production Manager season to run a garden center 


th equipment sales, concentrating on the oilfir: 
r. This starts on page 62 


Oilheating for outdoor movies is a new development, 
eres Gnsene but one which holds much promise for the future. The 
Chicago 4. Il Bob Hope and Ojilheating too” story on page 67 describes 
rete Phone: Wabash 2-9548 i New Jersey installation made by Jet-Heet 
Representative: Don Harway And don't miss on page 20 the advance scoop on OHI's 
ngeles 17. Cal. Phone: Dunkirk 2-857¢ nvention program——June 9 to 12 in New York 





FROM GANDHI 6. cme sree som 


he bait that they're simply PO ‘la bh -- 
step toward becom 1g man = WHAT NEGROES CAN LEARN 
On ( 1 } ot Tor il : 

- - 


- THIS MAY issue, we v 
change of pace. This is t 
number where we have 
analysis of industry pract 
ice management. This has 
on extensive questionnair 
sampling efforts within t! 
We decided this year 
analysis, primarily becaus 
from one year to anoth 
strong enough to justify t 
fort. Accordingly, we will ru 
tistical analysis for serv 
ment alternate years in t! 
This time we have subs 
experiment which we thin! 
effective. We invited tu 
fueloil and 
spend a long day in N 
cussing service policies 
This is reported for y 
summary in this issue 
Because we have this 24-n 
on a discussion basis in tl 
we have moved the thir 
stallment of the Chicag 
Men at ease,” over to tl 


Oil Heat lr stit 
. . 
In an exchang 


“His Exceller 


ber. Two features of this 


single issue would be « . 
gle e would Governor of 


The idea grew 


snowstorm in Mar 


we did not want the exc 
comments having to com; 


larger one-time New York ’ 
mes on the Island \ 
The industry owes a 1 : 
; ectric service, ar 


thanks to the men who p | ” 
il heat 


both of these ventures : : 
ese c c There Was a slight 


luding the , ; : 
tiavor to the exchang 


VERY interesting talk was made t tor, liked it a gr leal. We know : ieee 
‘ : si<3 some fine publicity in the 
the Sales Executives Club in t t is not I in oil man ; ; ‘ 
; seems that the local utility 
Providence, R. I., by Arnold Micl has that ich difficulty finding a pipe, 


: ' identally also sells 
son, vice-president, Minneapolis it m importar ve also know . 1 
' 2 ’ nounced a 48 million dollar e 
Honeywell Regulator Co. T title of that showing oilheating in any form og Tr 
e xe program and the OHI boys can think 
his talk was “Are you developing pr tI ( t sucl mous maga ¢ nas Ss ia — 
: ; of no better use of the money t 
ducing career Salesmen ‘a : - 
Pp > going underground 
ment Prospects? 


His point was that dealer: wel istry tA 
as manufacturers often mak reat Notice it this picture por 


mistake in hiring salesmen and hold trays quite a high grade neighborhood 





timesaver ! 


for new burner installations 








; st , “Built-In 
One single unit combining Protection” 


TA i 
the original VENTALARM ARM Signal, 


ae ke n —— 
Whistling Tank Fill Signal suppoa aration to aI 
Gauge conde eanee Delivery. an 
utt : when whi 
an there ic indicate lone ot Ho" 
is— th = 
Premature customer Ns 


of 


with a Tank Gauge. 


Available for 275 gallon cellar tanks with 
depths of 22”, 24”, 26”, 27”, 37”, 42", 
44” and 47”. Specify tank opening and 
depth when ordering. 








Sizes: VG-A 2”x1%", VG-B 1”’"x1h" 





Scully Products ore manufactured under 
U.S. and Foreign Patents or Patents Pending. 


See your Regular Supply House 


SCULLY SIGNAL COMPANY 
174 Green Street, Melrose 76, Mass. 


Makers of VENTALARM Signal and other Scully Fuel Oil Delivery Aids 


© 195? SCULLY SIGNAL CO. 





No. 2 Heating Oil (Including No. 3 & PS200) 


‘ April 1s 19FR 


: I ; DEGREE DAY TABLE 
HE PRICE TABLE this month s (ONTH ONL} 


further reductions in tank car 
tank wagon prices along the East C 
and some spots in the Midwest 
Major suppliers tried to confi 
lowered prices to the coastal cit 
the East Coast, and the differ 
varied from a quarter to .3 of 
These reductions held true of 
wagon prices in Portland, Me., B 
Providence, Hartford, New H 
Albany, New York, Newark, P 


delphia, Baltimore Washinet 
Richmond. 
In the Midwest, tank car pric 


off a cent in Chicago, a half 
Detroit and Indianapolis. Minn 
and St. Louis were off .2 


I¢ il 
respectively 

Oilheating groups in several 1 
are vigorously advertising the fa 
fueloil prices are down sharply 
trasted to other price indexes 
ing up. It probably is an excell 
to emphasize the economy of 
ing even though the low pri 
are not exactly healthy for th 
try. Present indications point t 
more balanced stock position next f 
So in our promotion of fuel 
omy, we should make hay wl 
sun shines in the next six mont} 

This is the month that we m 
secondary or local oil company 
of distillate fuels. We spot it 
year at the end of March 
tember. Notice in the table tl 
England is running below a 
while the other Eastern areas 
little change. The Midwest droy 


18.9% filled a year ago to 145.3¢ 








When you join the Metropolitan family, all of its facili- 
ties become a part of your service organization. In the 
New York Metropolitan area alone, there are 17 mod- 
ern terminal plants, conveniently located to help you 
serve your customers promptly and economically. 


Met-Pet assures you of dependable supply and 
unvarying quality. A phone call will bring a represen- 
tative to see you. 





“A MAJOR INDEPENDENT” Wholesale Only 


METROPORITAN PETROLEUM 


CORPORATION 
“PITTSTON Executive Office: 514 Kinderkamack Road, Oradell, N. J. 
MUrray Hill 2-O667 
oilheat, 




















Oilheating 
Trends 


4 re INSTALLATIONS in 


March turned the 
gently, and showed a plus comparison 
for the first time in quite a while. The 
estimated figure for domestic burners 
and units is 32,712 which is about 4% 
above the revised estimate of 31,47 
for March last year. 
By types of application the Mar 

installations show: New homes 
260: Replacements of old 


Cal 


* 


equipment, 12,233; and Conv 
from other fuels, 7,219 

For the whole first quarter, 
108,450 whicl 
nearly 4% below the 112,573 
first quarter of 1957. By types 


stallations were 


plications we find in the quarter 42 
920 new homes compared with 47,38 


.* 


last year; 37,749 replacement 
against 31,840: then 27,781 
sions from other fuels or quit 
from 33,353 in the same peri 
1957 


Oilheating Stocks: Dealer stocks 


Minimum Retail Prices 
of Key Dealers 
Mar. Avg. Fel 
Separate Burners $315 
Boiler Burners 740 
Furnace Burners 598 


Price Index: Separate Burners 
1948-49 is 100°/, 
WHOLESALE 


March 96.2 Six months a 
February 96.8 Year 


ak 
RETAIL 


March 92.8 Six months ag 
February 93.4 Year ag 


10 


corner, rather 


domest oilburners and 


Marcl 


compat! 
I 


units 
were approximately 79, 
1 with 65,546 a month earli 


March 


5.676 on 


stocks were divided: Sep 
irners, 36,702: Boiler-burner 
and Furnace-burner 

7.128 


stocks at the end f Jan 


latest available data, were 


mpared with 55,520 a year 


Tank Stocks: About onc: 


explain that tank stocks 
important in themselves but wi 
them as a guide to dealer attitudes « 
inventory. They are running decid 
ly low compared with earlier 
showing cautious attitude by the 
dealers 

At the end of March, dealers were 
holding 


tanks < 


about 36,267 consumer oil 


mpared with 34,761 the pr 


} 


1 


vious month and with 57,819 a year 


earlier. By sizes the current stocks of 


, 
tanks show: 220-275 l 777 


550-675 gal . 1,624: 


SIZes 


1000 gal or over 866 





FACTORY SHIPMENTS 


DOMESTIC OILBURNERS & UNITS 
DOMEST 
“ a 


$4444 














Shipments of Oilburners and Units 


] 
fir 


H 


EAT s estimates 


jing Exports) 


other thar those reportir 


shipments 
TWELVE M‘ 


1957 
404,417 
60.491 
138,947 
603 RSF 
43.598 
647.453 











i-1947-49=100) ||) 



































a 
NEW QUICK REFERENG 
CATALOG F-L0R 


No. 633-A ADAPTOR 


No. 633-F ADAPTOR 


The Fastest, Safest, QUICK COUPLING ASSEMBLIES for he 
Gyrest Coupling Known! ) 


You'll want to keep this excellent 

at hand. Lots of illustrations clearly 
ability of master gauged OPW KAMLOKS 
and sizing charts, typical specials f 
Tebielgssr-lelelamm eip you in plar 
Stallation 

Just write us on your letterhead and it 


Your itirer ar laleiitay = may 


aN 


W Nas 2 


OPW CORPORATION 


2723 Colerain Avenue @ Cincinnati 25, Ohio Kirby 1-5400 


No. 633-C COUPLER 


eloil 





SPECIAL 
sTuDY THIS 





Some Service 


Measurements 


N IRMALLY, the May issue 
| om & Om Heat cart 
tical analysis for service 
This will be resumed next 
this time we have prepared 
lengthy report on an all 
of two dozen key d 
service methods and 

To supplement 
our regular monthly reportit 
a limited number of quest 
cific service situations 
In the first one, we ask 
cent of fueloil customers 
tune-up or cleaning jol 
ers regardless of whether t Improved Oile 
contracts or on separat 
tionally the figure is 68% 
the reporting companies, 
be considered only mod 
the industry experienc: 
These figures are thor ug! | 
for size and geographic 
there is no specific reas 
sidering them better than t 
try except for the fact tl 
who will cooperate in tl 


are naturally constructive tl 
Yearly Tune-ups 


The average by sections sl] 
England, 68%: Mid-Atlant 
Midwest, 72%: and Pacif 
west, 46% 

It is generally recog: 
oilheating job regularly 
tuned up once a year will 
ter satisfaction than wher 
tomer gets only emergenc 

As a measure of detail 
up or overhaul job, we fir 


of the customers getting 


checkup get their boilers 


vacuum cleaned in the 
single year. In other words this 


of the 68% of customers or 4 


12 


May 
1958 


he taking he 

f substantial 
We find now 
in eight doe 


following 


tune-up and having not! 


Tiffany’ 


k 


ins for emergency 
isked the rep 
bout what 


Was I 


mer 

markets 
ies more 
ind 


ing group b 


showing a more seri 


Typical Comments 


et the price of fueloil 
ik ver here 7 
service as the 


p and build fueloil busi: 





JUST DIAL THE RIM... 
EASIEST-TO-SET.... 
EASIEST-T0-READ 


USE PENN'S NEW RIMSET THERMOSTAT 
TO HELP SELL HEATING-COOLING JOBS 


No squinting 


Extra large stationary dial 
face ‘ big numerals 
MSET today s 
read thermostat. 


a -\s 


¥¥ 


No chattering 


Unlike other thermostats, 
. 7 RIMSET does not chatter 


a 
\ >< 
No leveling 


to cause “on-off” operation 
when vibration occurs. 


a 


s easier and 

operation Is as- 

because leveling is 
ne essary. 


There’s nothing else like it...it has 
accuracy, dependability, extra 
convenience and blendable beauty 


You get extra sales power at no extra cost with Penn’s 
RIMSET thermostat. It has features your customers want 
and can’t get with any other thermostat. It is easier to set 

. you simply dial the rim . . . the scale remains stationary 
and is always ‘‘easiest-to-read”’. Ic has snap-acting contacts 
to eliminate “on-off operation caused by vibration. And, 
it has modern styling to blend with any room decor. 


With the Penn RIMSET thermostat unit, various inter- 
changeable sub-bases are available for 12 different heat- 
ing and cooling jobs! On your next installation, use 
Penn’s RIMSET ... the thermostat that helps close sales. 


PENN CONTROLS, UNC. caer rnin 


EXPORT DIVISION: 27 E. 38th ST., NEW YORK, N.Y. 


AUTOMATIC CONTROLS FOR HEATING, REFRIGERATION, AIR CONDITIONING, APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 


eloil " 
Miter 





“Unfortunately too few companies 
realize that good service is the best 
way to keep old customers and get 
new ones.” . . . “Major suppliers are 
still recommending that a man go to 
a two-week school and then go into 
the service business—what a laugh.” 

“Oil companies should subsidize 
burner service and forget price cut- 
ting.” ... “In our market, too many 
firms are still selling oil by the gallon 
rather than selling “home comfort.’ ” 


Oilheating Permits* 
MARCH 3 MONTHS 
1958 1957 1958 


6 Albany, N. Y. 9 10 
19 Baltimore, Md. 55 44 
51 Bridgeport, Conn 218 158 
0 Columbus, O. 9 2 


GOODALL : : . 35 Detroit, Mich. 129 93 
Elizabeth, N. J. 63 


“LONG-LIFE” ae 
FUEL OIL HOSE = femes S 


Meriden, Conn 134 


Milwaukee, Wis 80 
.. Minneapolis, Minn 
> Montclair, N. J 3 
: Morristown, N. J 3 
8 Mt. Vernon, N. Y 7 
rn 


ee” 
Newark, N. J 
New Bedford, Mass 


f : S .. New Haven, Conn 
7 b A ; New Rochelle, N. Y 
2 Norfolk, Va 
4 .. Omaha, Neb 


range 
“SYNPLASTIC’“® COVER im | 
l Paterson, N. J 
Philadelphia, Pa.** 


Year-after-year, more and more Fuel Oil Distributors rely on “Long- 

Life” Fuel Oil Hose for quick, low-cost deliveries and additional 8 Poifeed. 

savings through longer service between replacements. : ere cde NY 
Because “Long-Life” is light in weight and extremely flexible, Providence, R. I 

the hose is easier to carry out and re-reel. This means more stops Richmond, Va 

per truck per day, more fuel oil delivered, and less fatigue for 38 Roanoke Va 

te. diver. ¢ Rockeille entre, N.Y 
The strong, durable molded-and-braided “Long-Life” construc- 29 Salem. Moss 

tion assures extra long hose life under all conditions of weather -- St. Louis, Mi 

and rough handling . . . replacement costs are reduced to the 3 Se. Paul. Minn 

minimum. “aa gy N.Y 
Sizes 1" to 14%". Maximum lengths of 175 feet. Brown “Syn- 55 Springheld, . 

plastic’’® cover. Stamford, Conn 


“If it’s GOODALL, it MUST be Good!” ewig ard “ - 
‘ , » Wilmington, Del 
Contact Our Nearest Branch for Details and Prices 3 * coat on 
Yonkers, N. Y. 


Standard of Quality—Since 1870 HOSE - BELTING - FOOTWEAR + CLOTHING — a 
y *rcent Change 
AND OTHER INDUSTRIAL RUBBER PRODUCTS : : a 

*Permits are not total sales in each mar 

Yu, OWNYINY ket since none are reported from suburbar 

areas, which normally account for 20% to 

GENERAL OFFICES, MILLS and EXPORT DIVISION, TRENTON, N. J. 60% of total sales in each market: nor are 


BRANCHES AND DISTRIBUTORS THROUGHOUT THE UNITED STATES they an accurate index where enforcement 


IN CANADA: GOODALL RUBBER CO. OF CANADA LTD... TORONTO. is lax. Rightly used, however, they are 2 
useful working index 


**Courtesy of “Philadelphia Inquirer.” 
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Ready avd. Great, 





NU wel aatsudie 


Fieating 


When you sell TORIDHEET’s complete line of furnaces, boilers, conversion 
burners and cooling equipment, you're a year ahead of your competition 


5} 


TORIDHEET—alw 
make an even better record for you and your customers 
r. Our original Multi-Jet Blender on gun-fired 
nd r direct heating action principles on 
nt give fuel savings of up to 40%. 
hed customers prove it. 


omy 
ays the leader in fuel savings—is set 


: : id fort 

TORIDHEET’s whisper-quiet operation is unexcelled in 

the automatic heating field. No pulsation in even the 

smallest unit. Just a flick of the thermostat and your 
istomers can enjoy the finest in modern automatic heat 


control—all yeal 


Ahead ii tyling 

New TORIDHEET furnaces and boilers are so smartly 
i they “belong upstairs.” Streamlined cabinets with 

g baked enamel finishes put TORID- 

1} a par with kitchen appliances. Style 


¢if 


eautiful glister 
HEET’s styling « 


helps you sell 


TORIDHEET DIVISION 


CLEVELAND STEEL PRODUCTS CORPORATION 
16035 Brookpark Road « Cleveland 11, Ohio 


Affiliated Canadian Manufacturer: Aero Tool Works Limited, Toronto, Ontario 


Way Ahead in What You Have to Offer 

You can offer these TORIDHEET advantages to meet any 
heating situation. For instance, the TORIDHEET line 
includes: Gas-Fired Furnaces—Lo-Boys, Hi-Boys and 
Counterflows—Gas Boilers—Comfort Cooling Equipment 
—Wall-Flame Oil Burners, Water Heaters and Furnaces. 
Wall-Flame Boilers—both Cast Iron and Steel. Gun Burn- 
ers and Gun-Fired Furnaces of many sizes and models. 


You can meet any situation 
CLEVELAND 

great new all-inclusive 

TORIDHEET line! Over 100 


Sizes and Models for all Fuels. 


AUTOMATIC HEATING 


TORIDHEET Division 


Cleveland Steel Products Corp. 
16035 Brookpark Road Cleveland 11, Ohio 


Please send me details about your dealer franchise arrangement 
and about your complete line of TORIDHEET Automatic Heating 


Equipment. 


Nome 





Company 





Address 





City 








—sell any prospect—with the 


W here 


ALABAMA 
Birmingham area 
Mobile area 
Nonmetropolitan areas 


ARIZONA 
Phoenix area 
Nonmetropolitan areas 


ARKANSAS 


CALIFORNIA 
Fresno area 
Los Angeles area 
Sacramento area 
San Bernardino area 
San Diego area 
San Francisco-Oakland 
San Jose area 
Stockton area 
Nonmetropolitan areas 


COLORADO 
Denver area 
Nonmetropolitan areas 


CONNECTICUT 
Bridgeport area 
Hartford area 
New Haven area 
Nonmetropolitan areas 


DELAWARE 
Wilmington area 
Nonmetropolitan areas 


DISTRICT OF COLUMBIA 
Washington, D. C 
Maryland suburbs* 
Virginia suburbs** 


FLORIDA 
Jacksonville area 
Miami area 
Orlando area 
Tampa-St. Petersburg area 
Nonmetropolitan areas 


GEORGIA 
Atlanta area 
Columbus area 
Savannah area 
Nonmetropolitan areas 


IDAHO 


ILLINOIS 
Chicago area (Does not 
include Ind. suburbs) 
St. Lovis area 
Nonmetropolitan areas 


INDIANA 
Chicago suburbs 
Fort Wayne area 
Indianapolis area 
South Bend area 
Nonmetropolitan areas 


IOWA 
Des Moines area 
Nonmetropolitan areas 


KANSAS 
Kansas City area 
Wichita area 
Topeka area 
Nonmetropolitan areas 


No. of Permits 


issued 


Jan 


1,226 
504 
232 
490 

1,002 


763 
239 


w ~ 
> 
> 


a » © W Ww 
no OO Ww 


& 


~— +b 
— © 


wn 


wW A 
WO @ » & 


~ 


*Included in Maryland state total 


12 Mos 


12,047 
4,642 
3,329 
4,976 


16,010 
12,123 
3,887 


179 


KENTUCKY 
Cincinnati suburbs 
Lovisville area 
Nonmetropolitan areas 


LOUISIANA 
Baton Rouge area 
New Orleans area 
Shreveport area 
Nonmetropolitan areas 


MAINE 


MARYLAND 
Baltimore area 
Washington, D. C. suburbs 
Nonmetropolitan areas 


MASSACHUSETTS 
Boston area 
Springfield-Holyoke area 
Worcester area 
Nonmetropolitan areas 


MICHIGAN 
Detroit area 
Flint area 
Grand Rapids area 
Nonmetropolitan areas 


MINNESOTA 
Minneapolis-St 
Nonmetropolitan areas 


Poul area 


MISSISSIPPI 
Jackson area 
Nonmetropolitan areas 


Kansas City area 
suburbs 

listed under II! 
Nonmetropolitan areas 


Lovis area (iil 


MONTANA 


NEBRASKA 
Lincoin area 
Omaho area 
Nonmetropolitan areas 


NEVADA 
NEW HAMPSHIRE 


NEW JERSEY 
Atlantic City area 
New York City suburbs 
Philadelphia suburbs 


Nonmetropolitan oareas 
NEW MEXICO 


NEW YORK 


Albany, Schenectady, Troy 
Buffalo crea 

New York Cityt 

Suburbs of New York City 
Rochester areo 


Nonmetropolitan areas 


NORTH CAROLINA 
Charlotte area 
Grensboro-High Point area 
Nonmetropolitan areas 


NORTH DAKOTA 


t Covers units 


is the new home Market? 


No. of Permits 
Issued 


Jon 


320 

li 
191 
118 


059 
174 
388 

26 
471 


14 


672 


120 
419 


12 Mos 


6,825 

934 
3,912 
1,979 


10,862 
2,430 
4,442 
1,636 
2,354 


1,037 


22,147 
11,286 
7,825 
3,036 


15,236 
7,038 
2,158 

923 
5,117 


38,796 
22,831 
2,134 
1,962 
11,869 


13,041 
8,998 
4,043 


2,087 
494 
593 


217 
646 


578 
367 
579 
778 

20,367 
2,188 
4,299 


8,706 

900 
1,431 
5,622 


1,560 


Akron area 

Cincinnati area 
Cleveland area 
Columbus area 
Dayton area 

Toledo areo 
Youngstown area 
Nonmetropolitan areas 


OKLAHOMA 
Oklahoma City crea 
Tulsa crea 
Noametropolitan areas 


OREGON 
Portland area 
Nonmetropolitan areas 


PENNSYLVANIA 
Allentown-Bethlehem area 
Harrisburg area 
Philadelphia area (See New 
Jersey for Jersey suburbs 
Pittsburgh areo 
Nonmetropolitan areas 


RHODE ISLAND 
Providence area 
Nonmetropolitan areas 


SOUTH CAROLINA 
Charleston creo 
Nonmetropolitan areas 


SOUTH DAKOTA 


TENNESSEE 
Chattanoogo area 
Knoxville area 
Memphis areca 
Nashville crea 
Nonmetropolitan areas 


TEXAS 
Beaumont-Port Arthur area 
Corpus Christ 
Dallas area 
El Paso areo 
Fort Worth crea 
Houston crea 


orea 


San Antonio area 
Nonmetropolitan areas 


UTAH 
Salt Loke City area 
Nonmetropolitan areas 


VERMONT 


VIRGINIA 
Portsmouth-Norfolk oreo 
Richmond area 
Roanoke creo 
Washington, D. C. suburbs 
Nonmetropolitan creas 


WASHINGTON 
Seattle area 
Spokane area 
Tacoma area 
Nonmetropolitan areas 


WEST VIRGINIA 
Charleston area 
Nonmetropolitan areas 


WISCONSIN 
Madison area 
Milwaukee area 
Nonmetropolitan areas 


Issued 
12 Mos 


Jan 


1,948 
96 
226 
415 
591 
75 
69 
64 
412 


428 
165 

80 
183 


282 
158 
124 


1,163 
49 
46 


~w o 
@owN & 
OeNN@®Y 


7) 


40 
2 
5 

10 
5 
3 
1 
2 


Ow Wh ow 


No. of Permits 


495 
473 
398 
401 
034 
671 
896 
779 
B43 


473 


185 
927 


**Included in Virginia state total dwelling actually started. WYOMING 
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when you install an 


(ardmore / Hydraulic System 


for product pump and hose reel drive in your fuel oil delivery truck 


Hydraulic System instead of — ygy’l] lower your equipment cost 


ve system is installed in your 
your overall equipment cost 


ne on each stop can be saved. and time for delivery 


S 1S: 
fast and easy. Flexible hose 
turns and is easily cut to length. 
connections are faster and 
No cutting-to-length, fitting 
gid drive shaft and piping. 
be located right next to 
Pump power goes all into 
without pressure waste on . 
; F . — - 
ge lines between manifold Components for an 
: Ardmore Hydraulic 
System consist of 
} . i yre d ic 
roblems and costs are prac- Ardmore hydraulic 
;, . drive motors, control 
ted. The hydraulic system ts ==. ; ; 
valve and reel 
ubricating. Hydraulic lines op- “= a tack eee culty connees 
product pump and 
‘ meter. Equipment 
rdmore Hydraulic Drive system such os hese, fetings 
cn é ose, 
‘rred from one truck chassis to uci mesieeehe teal 
only the hose lengths of the 


can be obtained 
changed to fit new chassis from your regular 


supplier or from 
Ardmore. You are 
cordially invited to 
write for complete 
Ardmore Hydraulic 
System information. 
If possible, state 
make and model 
of product pump 


low pressures 


‘ds of installations covering a 
years it is estimated that 
roduct pump used, Ardmore 
ms save about 30° of the time 
very. In addition, because elec- 
replaced with hydraulic drive, 
s afforded .. . a desirable fea- 
and an essential one for more 


ve 


x- 


Id 


you use. 


e gear-to-gear drive gives positive drive 


without intermediate linkages. Fewer 
parts to wear and maintain. 
combination swing joint and reel bear- 
ing permit rigid pipe connection be- 
tween reel inlet and tank line for 
maximum safety. 
Supplied with hand wind, explosion- 
proof electric motor, electric starter mo- 
tor and air motor drives . . . in complete 
choice of sizes. Write for Ardmore Hose 
Reel Bulletin 101. . 


ARDMORE PRODUCTS - 1831 shermes Road + Northbrook, Illinois « Telephone: CRestwood 2-5000 








by Milburn Petty 
The [| 


Administration hopes 


WASHINGTON 


compliance with its n 
program to limit importat 
oil so as to stave off | Oil Marketers Attack Ikard Bill 
all oil imy 

fueloil included. 


Residual 


from the new voluntary 


would restrict 
imports wet! 


der the VI 


previous pr 
Cabinet imports 
finding by the Office of 


bilization that such imy 


mmiutte 


“a threat to the nati 

Soon after the new 
nounced—aimed at h 
ports to 12% of dome 
during the previous 
government officials 
forts to obtain full 
the quotas by all 
that this was the only 
off amendment of the 
pose mandatory control 
ports 

Failure to include 
voluntary program step] 
mands of the coal pe 
legislation 


Independent oil pr 


were “disappointed” 
plan, saying it did not cut | 
and lacked “teeth” t 

So, these domestic pr 
the coal interests—are | 
tion, proposed by Congr 


(D, Texas). 
Ikard Puts In Imports Control Bill 


The Ikard Bill would 
ports to their 1954 ratio wit} 
crude oil production 

“Licenses” to import w 
tioned off to the highest 

This, 


“tariff” on imports of crud 


in effect, would 


ucts, amounts of which 
termined by the bidder 


If pressed hard enoug 
istration may have to | 
ry program witl 


xandatory controls 
Carson Heads Oil & Gas Unit 
Appointment of C Matthew \ 


rson. USN, as new dire ! 
f Oil & Gas, Interior D 


Florida Dealers Fight Gas Line 


Fuel i] ark rs t . 


Grand Jury Oil Probe Nears End 


Bill Backers 
At President Eis 
n, a final nose count 


wed the Harris G 


(vas 


Abandon Hope 


he necessary votes 
ssure by Ike 
S , this legislati nt 
nt producers from 
controls was 
at least 
Apparently, the 


] 
yuld 


this year, 
raise gas 
much for many 


gressmen 


running 
ir 
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Oscar Lozeau, president (left 


‘New Gulf Solar Heat has made 


our service job much easier 


reports Lozeau’s Oil Service, Inc., Woonsocket, R. I. 


“OUR SERVICE MEN have never had it so 
good,”” says Oscar Lozeau, president, 
Lozeau’s Oil Service, Inc., well-known 
fuel oil distributor in the Providence, 
Rhode Island area. 

“Since we’ve been delivering the new 
Gulf Solar Heat, burner service calls have 
been way down. Our men have found 
nozzles, fuel strainers and filters unusu- 


Mf 


ally clean. Boilers and flue passes are 
clean and free of residue. Burners are 
definitely operating more efficiently, with 
more uniform flame.” 

Reason? New Gulf Solar Heat is puri- 
fied by hydrogen to make it cleaner, more 
stable, more uniform. It can cut your 
service and expenses, too. Check your 
nearest Gulf office for details. 


t the 22nd National Oil Heat and Air Conditioning Exposition—Booths 523-5-7 


coil 








, with Gerard Lozeau, secretary. 


and Writing of Specifications tor 


OHI Program for 36th Convention a aaicaie iasinn Bade 


shoots for Profitsphere in ‘58 ment.” Guest speaker is Kenneth M 
Wilson, E. F. Klingler & Associate 
Eau Claire. Wis. Chairm 


LANS for the 36th annual conver herator ifter which ther: | ’ 
; , meeting is Larry Sible 
gest of the Oil-Heat Institute, set e a short open di ian guaeticl ¢ 


for June 9 to 12 at the Park Shera search | ' 
and Barbizon Plaza Hotels, New York iad bearei ns Also on W ednesday, Jur 
tut f J} | Bas . first of two dealer managem 
5 grein | which Charles Burkhardt 
Ont Distribution Div 


Corp. of America 


are the most ambitious the 
ever conceived, according it seine Poe eae ies 8 
Wilson, Minneapolis‘Honeywell and Ce, NT es secretary , 
chairman, Convention Committ describes as “w ort . t 

The 22nd National Oil Heat a: eee bake registration fee.” Anotl 


sion takes place on Jur 


Air Conditioning Exposition takes : = - — or ' 
; Immediately after t 
place during the same period 
Coliseum in New York and G. M 
Marin, Sun-Ray Burner Mfg. ¢ 
Ou! vice-president and Ex; 
Chairman, sets “Enter the Profttsp! 
in “58” as the show theme 
Already more than 101 
have reserved exhibit space 
huge street level floor of the C 
Commenting on the convent! 
gram and its significance t 


Kent Wilson continues, “This 


time to organize the power of \geiny- 
mmercial-indust: 


In 


dustry individually and collectiv 


increase sales and profits thr 


Becker, man 


+ fir tc i y , ‘ I un ti ni g isa general 
greater acceptance of our product 


errr e ° Sedloae deci stostodtedtedtetedtede dod 
ealeatostocte ste sfosfeetesfoetoctocte ste . alodoatoalestoagectoetestestentectoctoctecfos? 


. 
ete 


Here’s the convention prog! 


OX 


June 9 
9.00 A.M. Domestic Manufacturer 
section—annual meeting 
Accessory Division — an- 
nual meeting 
Commercial-Industrial Sec- 
tions—annual meeting 
Technical Division — an- 
nual meeting 
Distribution Division — re- 
tiring board and annual 
meeting 
11.00 A.M. Retiring OHI board and an- 
nual meeting of the In- 
stitute 


Dealer Management Clinics 


0 eee 


Dealer Management Clinics, sponsored by the Distribution Division, 
Oil-Heat Institute of America, are to take place Wednesday and Thursday 
mornings, June 11 and 12. T. R. Loizeaux, T. R. Loizeaux Fuel Co. and 
vice-chairman, OHI Distribution Division, will be chairman on the first 
day; Fred Heaney, Skaggs-Walsh, Inc., and national chairman of the Divi- 
sion, will conduct the second day’s session. 

The program each day begins at 9:00 A.M. and runs until noon. There 
will be a panel of experts, with each to devote a 15 minute talk to his 
specialty. Then he will adjourn to a specific area where he will be available 
for discussion and consultation. Topics to be covered: 

|. How to increase fueloil sales in competitive gas areas. 
2. How to increase gallons delivered per day, per truck. 
3. Training methods for truck drivers. 
1. How to increase the efficiency of a bulk plant operation (under 5 
million gallons). 
How to manage a fueloil business properly. 
How to decrease your credit losses and increase collections. 
How to train fueloil salesmen. 
An effective public relations campaign for your company personnel. 
Increase the number of your budget plan customers. 
4 modernization program that really sells equipment. 
How to successfully sell cooling and airconditioning. 
The pro and con of service contracts. 
How the service department can be made to pay for itself. 
Six problems of the heating oil jobber. 
How to buy a heating oil business. 


So oH ie Be He He . ® 
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June 10 
-M. Technical Div. Symposium 
-M. Old Timers’ Jamboree 


SS 
Oe So efe ofe ofe es 


1 
A.M. Distribution Division Deal- 
er Management Clinics 
:00 P.M. Oil Heat Goodtimers Dinner 
10:30 A.M. Commercial-Industrial 
Conference 


12:30 P.M. 36th annual OHI Luncheon 


June 12 
9:00 A.M. Distribution Division Deal- 
er Management Clinics 


1:30 P.M. OHI Secretaries Seminar 
The Technical Division Sym; 


the first of which was held in Bost 


*. o#, . 
0 ao oSe efeete 
— ewe 


7 
Soetee 


“eo 


Vit Who = 


"0 #50 oe 
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How to compensate salesmen and increase their productivity. 
The value of a public relations program to the industry and to the 
individual company. 

4 new approach to scheduled delivery and degree-days. 

What an industry association does for you. 

What additives can do for your business. 

How to sell heating oil by direct mail. 

The pro and con of trading stamp and merchandising programs. 
How to succeed through better company organization. 

What radio communications do for the service department. 
Your serviceman is your best salesman. 

The new market—oilfired water heaters. 

Selling oilfired equipment to dealers. 


May 
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successful session. There v 
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papers presented to the gatl 
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Every | uch Nozzle 


is INDIVIDUALLY 
OIL TESTED... 





this means .... 


Monarch completely eliminates the need to “try 
out” several nozzles to find one that fires prop- 
erly. Individual testing of each Monarch Nozzle, 
on Oil, is your guarantee of absolutely uniform 
performance. 


Every Monarch Nozzle is a precision product, 
100% Tested for Capacity, Spray Angle, Quality 
of Spray and Balance. 

No wonder Service Men and more than 400 Oil 
Burner and Furnace manufacturers using Mon- 
arch Nozzles as original equipment agree . . 
Monarch continues ‘’First Choice of the Industry’! 


DEALERS: Buy from your 
Monarch Jobber. Write 
for Catalog “O” 


Wl onarch AIR MIXING EQUIPMENT... 


COMBUSTION HEADS: 


G-81-C Head is os easy to in- 
stall as an ordinary Air Cone 
and Stabilizer. Produces high 
CO, with no “adjustments” to 


get out of order. For 3%” or 
4” 1. D. Air Tubes. 


MANUFACTURING WORKS, Inc. CONVENTIONAL: Bloded 


Cone Rings and four blade 
2503 E. ONTARIO ST., PHILADELPHIA 34, PA. Stabilizers for ordinary Air 


; Tube replacement from 31%” 
Canadian Agent Except B. C . to 8” |. D. Also special “Anti- 
E S$. Gallagher Sales Ltd... Toronto 1 Pulsation” equipment. 
Exclusive Agents in all of Europ: 


Australia and New Zealand 


eloil 


48 Nozzle Boxes, Nozzle Wrenches, etc. 





| HOSE 
SWIVELS 


Prevent Hose Kinks! 


Strongest link in 
your hose line. . 


WON’T PULL APART! 
e NO HAZARD 
e NO PRODUCT LOSS 


@ MAXIMUM HOSE 
LINE FLEXIBILTY 


Make your hose easier to handle 
add to its life . . . eliminate twisting 
kinking and tension resulting from 
rotary motion. Use OPW's leakproof 
swivels with liquids dispensing noz 
zles and on industrial hose installa 
tions. Turns freely at line pressure 
up to 125 psi 

FREE BULLETIN F-37 provides inter 
esting facts 


| OPW CORPORATION 


Names in the News 


Jack Searls has been appointed gen 
eral sales manager, Betz Division. 
Bohn Aluminum 
and Brass Cx rp., 

Danville, I11 
manufacturers of 
refrigeration and 
sig i 
tioning 
ment. He former 
ly was vice-presi 
sales 
manager, Waterman-Waterbury C 
Minneapolis. Searls, a 20-year veteran 
in the heating and airconditioning in 


dustr i ne time Was a vice presi 


€ 
dent, Penn Controls and for a number 


iles manager for White 


former 
president of Detroit Controls Divi 
sion, American Standard, has been 
appointed a director and vice-presi 
dent of the parent company and will 
direct a special growth and develop 
ment study in controls and instrumen 
tation. William A. Haist, Jr. has been 
named president Detroit Controls. He 
joined Belknap Manufacturing Corp 
in 1940 and was general manager and 
treasurer of that company whe 
became a part of Detroit Contr 


1954 


David W. Locklin has joined Bat 
telle Memorial Institute's Mechanical 
Engineering De 
partment, Co- 
lumbus, O., 
where he will 
conduct research 
on thermal sys 
tems and combus 
tion. Previously 
he had been asso- 
ciated with Tim- 
ken Silent Automatic Division of 
Scaife Co. and with the Cleveland 
laboratory of the American Society of 
Heating and Air Conditioning Engi 
neers. He is the author of several 
papers on fluid flow and fueloil com 
bustion; and he has served on OHI 
technical committees 


Milton Wisoff has been appointed 
executive sales manager, Pyramid In 
strument Corp., Lynbrook, N. Y. For 
several years he has created much of 
Pyramid’s collateral sales literature 
and now will assume direction of in 


ternal sales policy. 


Robert K. Thulman, 
Chimney Sales Corp., 

D. C., died recently following a heart 
attack. He was well known among oil 
heating people for his attitude towards 
rs 


Type B flues and their dang 

Before founding the firm which 
makes a prefabricated chimney which 
he designed, he had been associated 
with the Housing and Home Finance 
Agency. For 19 years Thulman was 
with the Federal Housing Administra 
tion and was chief mechanical engi 
neer from 1937 to 1954. During 
World War II, he served as a govern 


ment adviser on fuel rationing 


R. S. “Shep” Doherty has been elected vice president, A. W. Cash Valve Manu- 
facturing Corp., Decatur, Ill. He's pictured between company vice presidents 
Dean E. Madden (left) and G. William Madden. Doherty had been with National- 
U. S. Radiator Corp. and is a director of Oil-Heat Institute of America. 
May 
1958 


2723 Colerain Ave. 
Cincinnati 25, Ohio 
Kirby 1-5400 











Fuel Oil Distributor writes: 


“... our Customer is getting 
the best value for his money.’ 


’ 


Since we have decided to s¢ thing Why this hose is so rugged 


but your Fuel Oil Hose,’ the lette A) 
tinues we have 

complaint. We hove nev 

of hose failure on any 

Hamilton Hose which we 

only is it of except 

is good looking as we 

press marks and o 


cover to create eye 


heme OQ) Hamitton 


A AR — 


MANUFACTURING CORPORATION, TRENTON 3, N. J 
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QUALITY is our business 


.. Without any compromise 


AND ONLY fs 


GIVES YOU ALL THREE — 
1, FLEXIBLE COUPLINGS 


Regular Set Screw 
Splined 
Jaw 


Oniy Guardian gives you these features— 


@ ROLL SPINNING—Exclusive process joins all! 
ee components at one time—while in final op- 
erating alignment. 
@ BRAIDED RUBBER—Ground to absolute true com 
centricity. Furnished in BUNA-N TUBE and NEO- 


PRENE COVER. Lateral and angular alignment 


requirements fully met. 
@ ONE-PIECE DESIGN—Minimizes assembly and 
handling costs. Made to exact lengths required 


Over 5,000,000 Guardian couplings cre os 
inal equipment. This is your assurance of 
= quolity and universal acceptance in the 


2. OIL TANK VALVES 


No, 1910 B 


Check These Superior 
Guardian Features— 
@ Maetal-to-meta! seating. 


@ Highest quality machined bar 
stock. 


@ Greater wall and body strength. 
@ Fusible linkage available in all designs. 
@ Vaive designs for avery type of installation. 


3. QUIK JOINT 


Stee! compression 
fittings for con 
necting steel pipe 


Patent No. 
2,685,460 


@ Eliminates threading of pipe. 
@ Decreases cathodic corrosion and electrolysis. 
@ Guaranteed for pressure up to 2000 P.S.I. 
@ Allows 7° angular deflection. 
@ U.L. approved for oll and gas. 
Write 
fer free 


descriptive 
Werature. 


PRODUCTS CORP. 


COUPLING DIVISION 


Dept. F-58 1215 East Second Street 
MICHIGAN CITY, INDIANA 


. . « Names in the News 


Ri bert M 


manager of 


Gray has been named 
combined Advertising 
Sales Promotion 

Esso 

Standard Oil Ci 


New York. He 


Division. 


1 ; 
nas Deen Aad 


rtising Manaver 


1944 


iam N. Farlie now 

ns, for both adver 

id sales promotion; Vernon G 
manager, industrial advertis 

1 Thomas W. Wills manager, 
lucts advertising i 


en assistat 


n named 
: 
iting and 


Stewart 


stern area 
ind sales 
Pat Kelly 
named t 


stern and 


n named 


sales and 


Hil 


]. Hild 
] d45 } S 


é 
became manager 

f manufacturing at Utica Products, 
Inc., a subsidiary and retains the posi 
tion of vice president and secretary 


hat company 


Norman Caplan has been named 


manager, communications products 
department, Telecommunications De 
partment, Radio Corporation of 
America, Camden, N. J. He will be 
Rca’s 


manufacturing and marketing activi 


responsible for engineering, 


ties in the fields of mobile, microwave 
and marine communications. He suc 
ceeds C. M. Lewis, who was recently 
made manager, marketing plans for 


the division 


Horace E. Davenp New England 
vice president, Pocahontas Fuel C 
ind vice president, Pocahontas Steam 
ship Ce New Eng 
land vice president of Pittsburgh Cor 

lidation Coal Ce 


. has been e 


Richard E 

inted assistant 
Keeney Manufac 
turing Co., New 
ington, Conn. He 
will work 


Junkins 


with 
manufactur 
ers representa 
tives and distrib 
utors for the com 
pany which man 
ufactures heating 
specialties and tubular brass pluml 


or 


Foods 


William W.W 
inager of marke 
Cranston, 

I. He will be 
respe msible for 
rdinating and 
lirecting the mar 
keting program 
which _ includes 
product develop 
ment, field sales 
and service, cus 


tomer services, m ark ting researcn, 


ind advertising and sales promotion 


Warren Fitch and W. L 
have been named managers 
northeast and southeast sales zones 
respectively for Airtemp 
Chrysler Corp., Dayton, O. Fitch has 
1947 and 


will be headquartered at Leonia, N. J 


Divisior 
been with Airtemp since 


Regan’s home base will be at Atlanta, 
Ga 


May 
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Easily installed snap-in support 
bracket— Model L 


New 8 Heatrim— New 10 Heatrim- 
white prime finish grey prime finist 


Element slide cradie moves back 
and forth to allow for expansion 


8 enclosure 10%" enclosure 8’ enclosure 10%“ enclosur 
element « element 1” element 1” etement 


Element firmly positioned on cradie 


Now you can get low-cost baseboard heating 
by American-Standard at no sacrifice in quality 


To l me New Heatrim Baseboard Panels are the best you can buy, yet they’re 

priced so you can handle low-cost jobs at a profit. And with two sizes of 
enclosure, combined with two interchangeable elements, you get four 
versatile combinations that will take care of every type of job. Heatrim 
installs fast—keeps labor time and cost down. 


ARCOLINER The new, compact 8” enclosure is finished in white satin prime coat—does 
PEPE not necessarily require further painting. Install in it the new %”’ element 
, 2] with channel-edge fins that butt together for increased strength and safe 
handling, or the new 1” element with corner-rounded plate fins. Special 
bracket and slide cradle eliminate expansion noise and make installation 
fast, easy. Full line of matching accessories is provided for both 8’’ and 

1044” enclosures. 


OAKMONT Now the popular Arcoleader, Oakmont, Severn and wide-back Arcoliner 
residential water boilers are backed by a sales-clinching 25-year guarantee. 





25-VYEAR GUARANTEE by American- For more information, write AMERICAN-STANDARD, PLUMBING AND HEATING 
Standard covers all surfaces of the ? > ~ - r 
east ban codions—-wediite eave ofa Division, 40 W. 40th St., New York 18, N. Y. 


boilers —not merely the outside “shell.” 








Avunican. Standard and “Standard™ are trademarks of American Radiator & Standard Sanitary 





New American-Standard baseboard panels are another development in hydronics, the science of heating and cooling with water. 


pi Aenean | 


AMERICAN -Standard 


PLUMBING AND HEATING DIVISION 


rloil 
oilheag 








Why Shell “Certified Comfort” is the profit 
plan for fuel oil distributors 


What is “Certified Comfort”? 
“Certified Comfort” is a tried and prov- 
en program especially designed to help 
Shell Fuel Oil distributors build bigger 
heating oil sales volume and profits 


How does the customer benefit 
with “Certified Comfort”? 

In addition to receiving the finest fuel 
oil available, customer is assured that the 
premium service provided will include 


degree-day system deliveries, anti- 
corrosion treatments of fuel tanks and 


netered delivery receipts. 


What assistance is given 

to “Certified Comfort” dealers? 

\ full-scale advertising program has 
been developed for Shell Fuel Oil dis- 
tributors to help them familiarize home- 
owners with the outstanding benefits of 
“Certified Comfort.” It makes use of 


television, radio, outdoor, new spapers 


and direct mail. This complete co-op 
advertising program is available to all 
Distributors of Shell Heating Oils upon 


request. 


How do you cash in 

on “Certified Comfort”? 

Contact your local Shell representative 
today for full details of this program 
And remember the “Certified Comfort” 
Plan is a Profit Plan for Shell Fuel Oil 
distributors. 


SHELL OIL COMPANY 








Old Timers’ Jamboree set 


for June 10 in New York 


MBOREE of the Old 
ilburner indus 

r June 10 in the grand 
Henry Hudson Hotel, 
ll take place during 
22nd National Oil 
onditioning Exposi 
annual convention 
nstitute of America 
litional fun-fest for 
ed by the annual 
eting of the mem 
llowed by five acts 
tertainment. Festivi 


cocktail 


at 7 p.m 


with a 

served 
ittend can ob 

1958 membership 
club secr 

120 Madison 


ae 


e) 


Out reports lower February 
Shipments of Big Burners 


Gas-Oil 
burners Burners 


5 
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4( 
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THE NEW IMPROVED 


Zpolunon 


METER 


KEEPS AN AUTOMATIC EYE ON THE 


LIKE LOOKING INTO 
YOUR CUSTOMERS’ FUEL OIL 


eh ZP f 


FREE BOOKLET BRINGS YOU “20 NEW 
WAYS TO PROFIT BY DEGREE DAYS” 


NOW for the first time 
you can keep an eye on 
your customers fuel tanks 


... day by day! 


The amazing accuracy of the new 
improved Johnson Fuel Demand 
Meter is putting the retail fuel 
oil business of many dealers 
throughout the country on a new 
profitable basis. It eliminates 
guesswork by putting an end to 
run-outs and emergency calls, 
by automatically and accurately 
computing “Effective 
Days”. 


Degree 


No other degree day meter has 
the EXCLUSIVE Johnson “Auto- 
matic Eye” that actually brings 
you 20 new ways to profit by 
degree days. 


SOLD WITH A MONEY-BACK 
GUARANTEE OF SATISFACTION 
By 

olunon 


DEGREE DAY SYSTEMS 


DIVISION OF OAKLEY AND OLDFIELD 
Home Heating Specialists For Over 50 Years 
329 S. PITCHER ST.. KALAMAZOO, MICHIGAN 


MAIL THIS COUPON TODAY 


FOR FREE BOOKLET “20 NEW WAYS 
TO PROFIT BY DEGREE DAYS” 


PROFIT END OF YOUR BUSINESS 


MEASURES COMBINED EFFECT OF 
TEMPERATURE, WIND AND SUN! 


Small, compact, and dependably ac- 
curate, the new improved Johnson 
Fuel Demand Meter will double the 
efficiency of your selling operation 
by keeping an automatic eye on the 
profit end of your business! 


Invented by M. Lee Johnson, na- 
tionally known home heating spe- 
cialist. The new improved Johnson 
Fuel Demand Meter is now in daily 
use by successful fuel oil dealers 
throughout the United States, Can- 
ada, and Europe. 


SEND FOR 


FREE BOOKLET! 


JoMNBON OROREE DAT SYSTENS 
329 S$. PITCHER ST. 
KALAMAZOO, MICH. 


Gentiemen: 


Please send copy of “20 New Ways to 
Profit By Degree Days” to: 




















It pays to use 


Genuine 
Factory 
Replacements 


VER the 


years scores of oil burner 


last twenty-five 
manufacturers have bought mil- 
lions of electrode assemblies from 
us for their original equipment. 
When you order SPARKTRODES 
from your Jobber, therefore, you 
are assured of getting genuine 
factory replacements. 

Wherever you are, there’s a 
SPARKTRODES Jobber near you. 
We back him with the greatest 
variety of assembly designs, insu- 
lators, bus bars, cable and fittings 


available from a single source. 


sarktroee? 


DIELECTRIC 


PRODUCTS COMPANY, INC. 
Jersey City New Jersey 


presentatives in 31 States and Canada 
norized Jobbers @ Coast-to-Coast 


Reg. Trade Mark 


Controls Company purchases = *"$_ equipment. For th 


>> , 

some Breese Burner Assets meas piven ae ae 

pared to 144 gas burners 

unced Licenses issued for com 

f Amer eating systems showed tl 

urchased ipplications were up 37% 
ry and February 


The year 1957 


Fueloil Subjects scheduled 


for apt Marketing Session 


Sun Oil reorganizes 


Fueloil Department 


Sinclair Refining buys 
retail Burner Service 


THE RETAIL FUEL OI! 
ice business of the Columbi 
, Chevy Chase, Md 
sed by Sinclair Refining 
York City, a wholly owne 
f Sinclair Oil Corp. Only 


is changed hands; Columl 


Burner Installations show 


Increase in Portland. Ore. 


} 


by the tinue to manufacture 


nd, Or1 ireau, Janu wn oilburners 


ind February show substantial Columbia personne! 


ses in the installation of oilburn under Sinclair 
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NEW Neo. 


OIL BURNER 


"Y ELECTR 













GREATER ECONOMY 
GREATER SAFETY 





Featuring THERMO CIRCUIT CHECK 








ELECTROL HO Series Oil Burners are de- 
signed specifically to burn the lower costing No. ELECTROL HO BURNERS HAVE 
1 fuel oil. The construction and operation of ALL THESE EFFICIENCY FEATURES 
these burners are clean-cut and simple, elimi- 

ating the high service costs usually associated @ Complete flushing of wax from nozzle lines at 
with complicated heavy oil burners. In addition, every burner start. 
the owner gets the advantage of the savings of @ Automatic priming of fuel pump at every burner 
heavy oil start. 


@ Fast flame cutoff when strainer clogs or in the 
The exclusive THERMO CIRCUIT CHECK, event of low pump pressure for any reason. 





which controls the burner at all stages—before, @ Nozzle cutoff valve directly in back of nozzles. 
during and after operation—makes the ELEC- Prevents nozzle fouling with heavy oil drippage. 
TROL HO the only burner of its type on the @ Use of standard stock items such as oil heater, con- 
market today. It is the answer to a demand for trols, valves, nozzles and pump. 

truly rugged, fully automatic, dependable @ Absence of moving arms and rods and special 


heavy oil burner. pumps and heaters. 
@ Easily installed as a light oil burner. 
AVAILABLE IN 3 MODELS, 2 to 20 G.P.H. @ Easily converted to No. 1 or No. 2 oil in an 


emergency. 
DEALERS! TERRITORIES OPEN! 











Write at once for detailed 
nfeseniien euk on Electrol Burner Manufacturing Co., Inc. 


descriptive literature Rutherford, New Jersey 





*Patent applied for 


Tucloil 
m 





February contract Awards 
continue downward Trend 


FOR THE SECOND consecutive month, 

February contracts for future con 

SELL struction showed a 10% decline from 

Z February 1957, F. W. Dodge Corp.., 

FOR :ileqqd44 PROFITS New York, reported recently 

Dollar volume of contracts in the 

residential category amounted to 

Factory Assembled Units...a full line of 225 $727,282,000, down 17% from the 

models for gas, oil and coal...competitively priced. like month of a year ago. The num 
That's the unbeatable Thatcher combination. 

What's more, since 1850 Thatcher has been building 

heating units noted for their Quality Construction 

and Dependable Performance. 


ber of one- and two-family housing 


units was down sharply, but apart 





ment units again were up 


Contracts in the non-residential 
Oil-fired 
Gas-fired 551 Series a 
WARM AIR UNITS 531 Series heavy engineering contracts for Fel 
ruary showed a 2% gain when com 
Durably built Winter Air pared with the same month a year ag 
Conditioners for dependable 
trouble free performance. 
Competitively priced. At- plehraee 
tractive modern cabinets. 4 bee amounted to $4,013,416 
They are factory assembled, : Eis 10% from the like period 
ready for fast, easy and ce The major classifications show these 
profitable installation. a 


category showed an 8% decrease while 





The cumulative total of contracts 
for the first two months of 


comparisons with the first two months 
Sains ata > ae 
of 2) non-residential, down Ls‘ « 


Oil-fired 532 Series residential, down 11%: and heavy 


Gas-fired GS Series 


gineering, down 3% 





Illinois U. Council plans 
Short Course for Lenders 


Horizontal Winter Air Conditioners of THE UNIVERSITY of | Illis 
compact design—big capacity. Assembled : : ge 
as packaged units. Right or left air intake. Homes Council will 
short course July 14-19 on the Urbana 
HOT WATER AND STEAM BOILERS | 3 =| Champaign campus 
FOR OIL AND GAS ; The session is designed to give mort 


gage lenders an understanding cf 








Factory assembled sections of enduring : 

cast iron. Tankless heaters for year round present trends in home building t 
domestic hot water supply. Extended or help them lend money more wisely 
flush jackets. 


‘ Subjects slated for discussion in 
THATCHER ; clude heating, summer cooling, insula 
en 
tion and other associated topics 
AIR CONDITIONING EQUIPMENT ithe socia pic 


Choose from a complete line including _ Th her 
Packaged and split systems. runsgee gouncy William C. Raith, Jr. has become 


ee ee ee nay director of fueloil sales for Becker 

THATCHER FURNACE COMPANY Marsden Co., St. Louis 8, Mo. A 

For more Dept. FO-5 veteran of 30 years in the industry 

information on i Garwood, New Jersey 
how Thatcher can if 
make more profits ' 

inte ora i “ae and for the past three years has 
i 








Raith for the past seven years has been 


vice-president and general manager of 
Please send me complete data on Thatcher. ir “ a 
the Seidel Company’s fueloil division 





been Midwest vice-chairman, Dis 
Address 





tribution Division, Oil-Heat Institute 
City of America, and a member of its 





board of directors 
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tailor-made 








a 
perfect 


fit 








No Sir, no ready-made here. Emerson-Elec- 
tric motors are custom-engineered for your 
product . . . designed for you, produced for 
you and priced for you. It is no longer nec- 
essary to design your product around a 
standard motor. Emerson-Electric engineers 
will work with you through every stage of 
development. You get the product you want 
with a motor that EXACTLY suits your pur- 
poses .. . a custom-engineered motor. Call, 
wire or write Dept. M-306 today, The Emer- 


son Electric Mfg. Co., St. Louis 21, Mo. 
See our exhibit Booth No. 407 


Oilheat & A. C. Exhibition > _eeExs 


New York City Colosseum \<e 
June 9-12 EMERSON-ELECTRIC \3i 


of St. Louis 


Since 1890 





e will SHOW you 


how to speed fuel oil delivery, 
lower costs, raise profits 


For example —7 deliveries per hour winter time—day aft } 
averaging 10,000 gallons per truck each 8 hours or 1250 gallons every hour 
(with individual daily peaks of as much as 1473 per hour) from trucks trav- 
elling 35 miles per day.* Can you equal that performance and also make 


gallon? With absolutely no trace of 


as much as an extra 14¢ profit on every 


a gush back- every fill a clean fill? If not, let us show you how 


Not an unusual experience for Goodling—an associate of Time Saving 
Fills Inc. We will gladly show you their records and other examples 
of performance by fuel oil men who no longer use old fashioned time 
and money wasting methods. We are willing to bet you can do the 
same by adopting the Time Saving Fills method of modernizing equip- 
ment—controi plans and better business building ideas. Sending in 


the coupon is an easy way to make us prove it—mail it today. 
=D OSD GED GS GS Ge ee ee ee ee ee ee ee eee 


Time Saving Fills, Inc. 
140 W. Market St., York, Pennsylvania. 


We operate trucks an average of miles per day per 
truck in delivering to customers. We want proof that you 
can save us time and money on every delivery—give us up to an 
extra 2c profit on every gallon of oil we deliver—prove it. 
Name 

Company 

Address 

City 





LETTERS 











OIL HEAT INSTITUTI 
OF LONG ISLAND 
Hempstead, New York 
Editor 
We certainly appreciate your fine 
cooperation in spreading the word 
that our Salesmen’s Presentation Book 
is available to oilheating dealers t 
only on Long Island, but all over t 
United States and Canad (S 
FuELomw. & Om Heat. M 
62.) 


In connection with tl 


c 


you might be interested t 
the artwork and layout 
was prepared by our 
agency, J. Gerald Brown, H 
about the book and 

of real value to oilhe 


everywhe re 


Editor 

Oilburners are kind t 
ready built. Oilburners 
homes. I think we may } 
ing out not emphasizing 
vantages of oil heat 

What precipitated 
ran across another instan 

switch to gas wound 
masonry chimney water-s 
side the hi use, the himr 
overed with what 
‘white mold.” 

Inside the house, the 
from the chimney, and i 
peared a coating of “whi 
the exposed bricks of th 

Many masonry chimneys, t 
oil heat would have been kit 
similarly been damaged or ruined 
gas firing. The peculiarly 
laden products of combustion 
the gas flames drop their moisture i 
side these chimneys, water-soakin: 
them 

A women who owns a home ni 
here sent me the following letter 

“The installation of a gas conversiot 
burner (coal was used before. anc 
never did the chimney give troubk 
when coal was used) was followed i1 


a few months by development of e. 





= 
se: We will PAY you 
Clothes in these closets 
to be wet. Shoes became 
ent included wall 
le walls becoming 
lly coming loose and 
lls. Paint on wood 
utside walls became 


j ’ 
Water, and per i ~d 


if we cant show you the proof 


of more business at more profit. 


Jaw ’ 
Non, more than ever, any program that promises more business at more profit, 


certainly deserves full investigation. We believe we can show you how to increase 
your fuel oil business and make as much as ¥3¢ extra profit per gallon. We have 
done this for others and more than likely can do as much for you. The quickest 
way to find out is to get together and talk it over. 

McMeekan has 

z b> Biol Chal P id 

staff of the Fuel Oil We will send you the facts. Or invite you to York to get the story first hand. 
i f New Jer > You will see how Goodling—an associate of Time Saving Fills—by moderniz- 
ld associate. he will ing their nozzle and fill fitting equipment, delivered more oil to more cus- 
tomers—as much as 1473 gallons per hour—an average of 1250 gallons 
every hour from trucks making 7 deliveries per hour and travelling 35 miles 
per day under normal conditions. 


time in the field and 


rtising experience In 

the Oil Heat Coun : Sie : , 

d ay We would like to show you how this is possible, with every fill a clean fill, 

rk under Richard D with no trace of a gush back. We also want to show you control and sales 

plans that really build better business. This may be just what you are look- 
ing for. Why not send in the coupon today and let’s get together? 


lirector 


endening Nas Deen ip _— oe ee ee ee ee ee ee ee ee ee ee ee ee ee ee 
nt t th I ver oO the . . . 

deiliy es we atge iy Time Saving Fills, Inc. 
Atlantic Refining 140 W. Market St., York, Pennsylvania 
With the firm since 
‘ar would like an invitation to visit York and examine the rec- 
: ords, with the understanding that my trip expenses will be repaid 
the New York sales if you can not prove every claim you make in this advertisement. 


Lea, Jr.. has been 


was manager of di 


Ci would like to receive more information before planning the 
ger of wholesale market trip. 


gion, with headquar We operate trucks an average of... miles per day 
N.C per truck in making deliveries to ..... customers. 


Name . 
Company . 
Address . 








MAY 1875 


Aristides wins the first. 

Kentucky Derby over a 

distance of 1’ miles at 
Churchill Downs, in Louisville 


ANC HOR 
completes its first 


10 Years of Building 
Top Quality Heating Products 


1958 
A Brand Name of Quality 


tor JQ vears 
NCHOR 


offers continuing Customer 
satisfaction in its 
Complete Line of Heating 
and Air Conditioning 
Equipment 


PROTECTED FRANCHISES 
NOW AVAILABLE 


Gor Gull Detach 


CALL, WRITE OR WIRE 


NCHOR 


STRATTON & TERSTEGGE CO., Inc. 


P O. Box 3)1} New Albany Ind. 





Council introduces a Salesman 
from outer Space in sound Film 


wy YU EARTH PEOPLE,” 13'/2 min 
ute, 16 mm. sound and ani 


m lor film produced by the Bet 
ter Heating-Cooling Council, New 
York 17, N. Y., stars Bebap-Bobap, a 
cartoon character who plays the part 
Of a saiesman from outer spa 
He’s sent by the Chief 

an imaginary planet on a mi 
sell his special brand of heating g 
to the earth pet ple Bebap meet 
disappointment after another, starting 
with the caveman, next in Ner 
then with Ben Franklin. Finally. in the 


present time he learns from Ge 


s time, 


Homeowner about hot wat: 
ting. Back he 


Bebap-Bobap, left, gets a demonstra- 
tor ready for his earth sales trip. 


Bebap notes improvement in Nero's 
heating system, “but that open fire... ." 


= 


George Homeowner finally shows Bebap 
the comforts of baseboard heating. 


ing his career as a heating salesman 
The film, a blend of salesmanshiy 
and entertainment, is scheduled for 
showings on television, before trad 
civic and fraternal organizations 
Also heavy emphasis will be plac« 
mn the use of the film by member 
issociated companies of tl 
Franklin Greene, executiv: 
the Council, describes the « 
of fiction and fact presented i1 
film as an ideal way to present tl 
story of hydronics to the | 
and the prospective homeown« 
Prints of the film are sold t 
bers for $100, to non-mer 
$150; rentals are available at 


members, $25 to non-members 


Cave has no outlet to plug in dem- 
onstrator; Bebap moves fire inside. 


Franklin's kite electricity for demon- 
strator ends with disastrous results. 


Bebap brings back hydronics heating 
for planet's Chief. Happy ending. 
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The 


Triple-Fuel 


Joins 
the 


Field 


Family 


M +MG2 Barochek 
for Solid Fuels 


M —MG2 Double-Acting 
for Gas or Oil-Gas 


— eli. 


se 


’ 4 


Field R 
6" and 6-7" 


Field M 
6" thru 9’ 


of 
Draft 
Controls 


M +MG2 Single- 
Acting for Oil 


A new triple fuel control, the M+ MG2 is avail- 

able in 10” through 32” sizes for oil, oil-gas, gas,and 
solid fuel furnaces and boilers, employing either natural, 
induced or forced draft. A very heavy duty, highly sensi- 
tive control, it can maintain draft settings as low as 
.002” and as high as .3”. Write for 


application engineering data. 


FIELD CONTROL DIVISION osu. v. conkey & Company, Mendota, tit. 


| Conce Building Products, Inc. - Brick, Tile, Stane 
AFFILIATES | Conco Materials Handling Di. - Cranes, Holets 





Represented in Canada by Ontor Limited, 12 Leswyn Road Toronto 10, Ont., Caneda 


ie - fore o 
VT ft c> ‘ e = ; 
rp / I 4 a 
. K Lh PUN 


Field Scotty 
6" and 6-7" 


ae: 
ee 
Field 6” 


Incinerator 
Control 6" thru 9” 


Field MG1 


Field RC 
7° and 8” 


AR 





Tank 
Truck 
Operators 
with 

an 

Eye 

to 
ECONOMY 
EFFICIENCY 
and 
DEPENDABILITY 
install 


SELF-PRIMING 
SERIES 3600 PUMP 
PRESSURES TO 90 P.S.1. 
SIZES 40 te 300 G.P.M. 





WITH 
MECHANICAL SEAL 


1 @) od =I 8 


ROTARY PUMPS 


SEE 
YOUR 
DISTRIBUTORI 


ROPER HYDRAULICS, INC. 
765 BLACKHAWK PARK AVE., ROCKFORD, ILL. 





Activities of local and national 
industry associations are reported 
monthly in this department. Secre- 
taries are invited to send reports of 


activities to the editor by the Sth 











Our Technical Division names 
Speakers Bureau Subcommittee 


MEMBERS of the Technical Division, 
Oil-Heat Institute of America, are be 
ing polled to determine willingness to 
participate in the Division’s speakers 
bureau. 

R. L. Weeks is chairman of the 
Speakers Bureau Subcommittee, and 
he is assisted by E. W. Cole, M. J 
Reed and E. A. Elmquist. The group 
is trying to find out what topics or 
technical areas would be best for talks 
ind how many members would | 


willing to take part 


Officers named at Meeting 
of service managers Group 


\T THE MARCH 19 annual meeting of 
the National Association of Oil Heat 
Service Managers, held in the Ken 
more Hotel, Boston, Jack Madison, 
Eisenbud Co., Kenilworth, N. J., was 
named president 

Other officers elected were: Vick 
president, John Moore, J. J. Skelton & 
Sons, Bryn Mawr, Pa.; Tom Gough, 
Grifhth Consumers, Washington; 
Richard Condon, General Heat & Ap 
pliance Co., Holbrook, Mass. New 
secretary is William Ford, Reliable 
Fuel Supply, Cranford, N. J. and th 
treasurer is William Briggs, Jr., Val 
ley Oil Co., Middletown, Conn 

Committee chairmen were 
pointed as follows: Constitution and 
by-laws, A. I. Dickie, C. Y. Wood 
bury, Inc., Quincy, Mass.; Financ 
and Education Committees, Hugh 
McKee, Mass. Wharf Co., Cambridge, 
Mass.; Nominating, William Carroll, 








Why? Because from a pioneering, progressive , ; ; 
refiner I get a premium-quality oil that sells at Per ample Geren eat Eas Paneiies 


stop at the Sun booth (433-5) at the Oilheat Show. 


regular price. It’s a fuel that keeps my customers Or call the Sun office nearest you. 


happy. What’s more, I’ve got a valuable franchise 
backed up by a complete cooperative advertising 
plan. I like Sun Oil . . . and I like Sunheat.® 


Fuel Oil Department, SUN OIL COMPANY 
Philadelphia 3, Pennsylvania 


» Sun Ol] Company 1958 


Bridgeport,Conn. Grand Rapids, Mich. Lancaster, Pa. Pelham Manor, N.Y. Scranton, Pa. Washington, D.C. 
Buffalo, N.Y. Hackensack, N.J. Marcus Hook, Pa. Philadeiphia, Pa South Amboy, N.J. Williamsport, Pa. 
Cleveland, Ohio Harrisburg, Pa. Newark. N.J. Portiand, Me. Syracuse, N.Y. Willow Grove, Pa. 
Columbus, Ohio §=— Hartford, Conn. N Providence, R.! Toledo, Ohio Worcester, Mass 
Detroit, Mich. Huntington, Ind. ewburgh, N.Y. eee veer ‘ ate ‘ 
Flint, Mich Indianapolis, Ind. New York City, N.Y. Reading, Pa. Trenton, N.J. York, Pa 

Ft. Wayne, Ind. Jackson, Mich. Paulsboro, N.J. Rochester, N.Y. Utica, N.Y. Youngstown, Ohio 


in Canada: Sun Oil Company Limited, Hamilton, London, Montreal, Ottawa, Sarnia, Toronto. 
dloil 


37 
(liters 








L8024— Combination 
Aquastat* Relay. Complete line 


for oil-fired or gas-fired boilers. 


Performs 4 functions: low limit 
controller, circulator controller, 
high limit controller and circulator 
relay. Easily adaptable for zone 
control applications. One boiler 
tapping meets needs of pre-wired 
package boilers. Available for 
vertical or horizontal mounting. 


*Trademark 








Help when and where you need it on tough control problems— 

that’s Honeywell. For with 112 sales-service offices throughout the 
country, there’s a Honeywell man as near as your phone, ready with fast 
help that makes sales-sense from your point of view. What’s more, 
Honeywell’s systems-and-service way of doing business backs you up 

100 percent, at no cost to you. You get reliability; easier installations; 
simplified inventories; educational programs for your staff—and above all, 


far fewer costly call-backs. Added up, these benefits mean more profit 





from every job when your units have all-Honeywell controls. 





Ask your Honeywell man to prove it. 


heating and cooling, call your local H Fi 7 H Coitiol. 
Honeywell office. Or write | HONEYWELL | Ww We 


Minneapolis-Honeywell, Dept. 
FH-5-25, Minneapolis 8, Minnesota 


‘eloil 


For information on Honeywell's 
complete line of control systems for 





. . + « Industry Groups 


EVER.TITE Ess 
Standard Adapter aah 


rok gs Oe a 


ThA a ' ; 
BH 


Standard, Washington: Public- 


Climatic Control, Philadelphia; Time 


Your : and Place, Clarence Werner, Uni- | (ia . yy ft aa ee 
. - versal Utilities. Great Neck. N pe: ¥5 . By ue “4 . / 5s 7 KGa 


and Coupler ity, H. C. Thorpe, Jr., American y : ee” re) 
y 


Domestic burner Policy, Thomas 
Dauch, Petro, Mineola, N. Y.; Indus 
trial burner Policy, Charles Clough, 
Clough Oil & Service Co., Malden, 
Mass. and Robert Packer, Packer 
Commercial Combustion, Boston; 
Membership, Jack Davidson, David 
son Heating, Bala Cynwyd, Pa.; 
Labor, John Moore, J. J. Skelton & 


FAVAI RGM BIB ESBE Sees Boe Mews Pos Tune OM Heat | WITH MASTER-CRAFT 
: DUST BAGS, FILTER UNITS, 
-the best quality DISPOSABLE FILTERS 


Philadelphia service Managers 


elite’ COUPLINGS elect Battista new President 
\1T A RECENT meeting of the Philadel 
phia Oil Heating Service managers, 
: .. J. Battista, J. E. Kunkel Fuels, was 
ESS elected president 
: Other officers are Moore 
, You save time and re off a ne J. M = J. J +) 
money when you use kelton & Sons, vice-president; R 
Ever-Tite Couplings ttman, Standard Oil Corp., secretary 
z because they speed-up nd Thorpe, American Climatic 
deliveries, prevent : ie? 


leakage, and save trol, treasurer 
wear on equipment. he group recently visited the new 


- 


Tightness is pre- sulf Oil building in Philadelphia 
determined in manu- | 
facture by positive ay age cage 
gasket compression. building, a Gulf chemical engineer 
There are no sliding explained how the company was pr i 
rings—no springs, ducing a new No. 2 fueloil d 
ball bearings, snaps - 
or lugs to fit. You 
just slip the coupler Here is the most complete and com- 
over the adapter and | Jersey fueloil Distributors 2p ct Secs «= gurpearad ay 
’ ; . oa , makes and models of Industrial Vac- 
If you want to get have Atlantic City Meeting uum Cleaners. Any type . . . any size 
the most in coupling THE ANNUAL CONVENTION of the Fuel ... Oorany quantity that you may re- 
value get Ever-Tite. Oi Distrib 4 € Nex quire can be shipped from stock the 
‘ Oil Distributors Association of Ne 
The Ever-Tite Trade- dame sm * same day your order arrives. 
mark is a hallmark rsey was held April 23-25 at the 
of dependability , ey ey ey The MASTER-CRAFT line of Dust 
in fittings for the ‘ a Te inane ae Bags, Filter Units and Disposable 
petroleum industry— Filters represent the most advanced 
proved by 18 years xhibit booths and outdoor displays methods of dust separation and 
oe seer ese nsored by manufacturers were cleaning efficiency available, devel- 
EVER-TITE EVER-TITE COUPLING CO. INC a ee eee are eee a a ; faa . 
- 2 . . = 7 is ractical experience in design, work- 
Shank Hose 254 West 54th Street I discussions treated such topics P P g 
Coupling New York 19, N. Y. ; H w to stop gas ( y nversi ns.” 


! 4 


ying lunch and a tour of the 


EVER-TITE 
Adapter and 
Coupler 


manship and manufacturing facilities 
second to none in the field today. 


a SEND FOR DESCRIPTIVE 
ng ane LITERATURE TODAY! 
he convention committee included jobbers and Distributors inquiries invited. 


j 


Reinauer, Lyndhurst, chair oe 
Walter Harnisch, Irvington, 2 f ; 
r; George McAllister, Sparta, 


rge of registrations; and Jack 


. Sales Management.” and “Advertis 


—— 


‘ mm Sad 
is, Milltown, in charge of lunch SUPPLY Co. INC. 
eae 2 aga. : W. HAVERSTRAW, N.Y. 
EVER-TITE Dust Protectors nd dinner reservations Manufacturers and Suppliers of Cleaning Equipment 
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Just out! The newest in pickups! 





NEW (lez 








BY CHEVROLET 


Here’s the new sweetheart of the Task-Force 
fleet, Chevrolet's new Fleetside pickup! No 
truck has ever been better to look at... or better 


for your business. 


Long, sweeping lines, graceful body contours . . . new 
truck appearance that’s fleet, dashing and completely 
modern! Yet there’s even more to the new Chevrolet 
Fleetside than the striking beauty that first meets your 
eye. There’s size, for instance: extra room inside to pack 
many additional cubic feet of payload. And with double- 
walled lower side panels, durable hardwood floor, and 
solidly constructed full-width tailgate, the new Fleet- 
side is the toughest of pickup bodies, too! A new adjust- 
able latch keeps graintight tailgate free from rattles. 

Here’s a new high in hard-working utility, matched 
by new styling that makes you stand out on any street. 
See the new Fleetside at your Chevrolet dealer’s now! 

. . Chevrolet Division of General Motors, Detroit 2, 
Michigan. 


More load space than any other comparable low-priced 
pickup. In lengths of either 78 inches or 98* inches and 
a full six feet in width, this new body actually provides 
50% more cubic capacity than the conventional 
pickup box! *Optional at extra cost. 


Plenty of work-whipping hustle and muscle. Your choice 
of two great engines—standard 145-h.p. Thriftmaster 
6 or optional at extra cost 160-h.p. Trademaster V8. 
And truck-engineered chassis components will take all 
the abuse your most bruising hauls can give them! 


CHEVROLET TASK: FORCE TRUC 
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A. O. Smith “‘T’’ Truck Meters 


Model T-15 meter with 
Large Numeral Counter 
and Ticket Printer 


Built by A. O. Smith, developer of the rotary, 
positive displacement meter, recognized for the 


fastest discharge by gravity, these units have 
proved themselves accurate and reliable over the 
years. They are actual business machines, or on- 


the-spot auditors. They print a permanent, tam- 
perproof record of every delivery ... simplify your 
bookkeeping. Why not get in touch with your 
representative or write and let us tell you about it. 


ihe 


For Truck-to-Station 


atin A O.Smith 


cower a R AT 
METER, SERVICE STATION vy Spicaiees 


Factories: 5715 Smithway St., Los Angeles 22, Calif., P. 0. Box 500 
Succasunna, N. J. Offices: Atlanta 5, Ga.; Chicago 4, | Houston 2 
Texas; Los Angeles 22, Calif.; New York 17, N. Y. Canada: Toro 
12, Vancouver 1 

A. 0. Smith International S.A., Milwaukee 1, Wis., U. S. A 
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1938 Not what you'd call a “‘boom”’ 

year by any stretch of the imagination. 

But things were looking up, though, for 

a new type of furnace. A horizontal oil- 
fired furnace that could be installed overhead—up in the air and 
out of the way. One designed especially to save valuable floor space 
and reduce construction, modernization and maintenance costs for 
commercial and industrial buildings. And so, in 1938, the first 
four “SHAFCONAIRES” were built and installed for a major oil 
company —who has specified them ever since! 


th. 
Year 


DED FURNACE 
am ES 


GINAL SUSPEN 


2 1958 “Boom” year or not, things 
“Up in the Air are still looking up for SHAFCONAIRE. 
and out of And they're looking up, too, for all who 
the way” distribute, sell and install this first and 
foremost line of overhead heating equip- 
ment. Why? Because only SHAFCONAIRE is backed by 20 years 
of successful, specialized experience in making and marketing 
quality suspended furnaces. Because the practical versatility of 
SHAFCONAIRE equipment has been proved time and time again 
to major buying factors in the commercial and industrial markets. 
And, finally, because SHAFCONAIRE is specified with confidence 
by more major oil companies, more national chain stores, more 
port authorities, more government agencies, more mining com- 
panies, and more architects, engineers and contractors than any 
other similar type of heating equipment. 


WHOLESALERS AND HEATING CONTRACTORS: Models available for gas 
or oil and from 95,000 to 405,000 BTU output. Factory and 
regional warehouse stocks assure prompt, reliable delivery. Write 
for complete information today: 


OQuerHead Hecitorns, we. 


1612 BOOK BUILDING + DETROIT 26, MICHIGAN + WOodward 2-4647 
Factory Location: Kalamazoo, Michigan 
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OIL TANK GAUGE 
| for I!/," and 2” openings 


ape 


An easy-to-read 
molded all-weather 
plastic top. 


Plainly visible scale 
in even the darkest 
places. 


Designed and en- 
gineered for inside 
or outside installe- 
tions. 


Heavy die-cast plug. 


SPRING STEEL flexi- 
ble float rod. 


All moving parts 
hinged on durable 
brass pivots. 


Overall rugged con- 
struction guaranteed. 











ann. DA 


If you do not stock this 
trouble-free low priced gauge write 
for sample. This fast-selling gauge 
has exclusive features not found in 
many of the higher priced gauges 
that will mean volume business for 
you. 





WRITE FOR OUR LOW PRICES 








homeward Products Inc. 


by the Air Pollution C 


. » « » Industry Groups 


Heating and Refrigerating 
Groups in Joint Meeting 


MEETING of the 
f Heating and Air 
ning Engineers takes place 
June 23 to 25 in the Pick-Nicollet 
Hotel, Minneapolis; the American & 
En 

same city at the same time in the 
mington Hotel he two 
hold several joint sessions 


ASHAI 


1 thermal 


THE SEMI-ANNUAI 
American Society « 
Conditi 


f Refrigerating yineers meets 


groups 
25 there wil 
| joint symposium 


another 


Air Pollution Control Group 
plans Philadelphia Meeting 


\ FOUR DAY MEETING is being planned 
mtrol Associa 
it the Sheraton Hotel, May 25 
Philadelphia 

horities from the fields of re 
industry, educati 


‘ : 
will be in attendance 


Better Heat with Oil Council 
moves into new Office Space 


NEW ADDRESS for the Better Heat with 
Oil Council, Inc., is 1220 Broadway, 
m 405, New York 1, N. Y 

Joseph A. Loveland is ex 


f the group 


cutive di 


AE, CO. inc. 


Tice 
| "THE FUEL 
& | Se q 


Wisconsin Out hears Speakers 
on budget Insurance, Service 
TWO MEETINGS in March were held 
by the Wisconsin Oil-Heat Institute 
in Milwaukee. 

Cyril D. Smith, Washington Na 
tional Insurance Company, spoke or 
budget plan insurance at the first meet 
ing. Lee Miles, Mueller Climatrol, 
discussed service at the second meet 
ing. The film, “Blue Print for Serv 


ice,’ was also shown 


F. Lovejoy speaks on Selling 
at Union County Ona Meeting 


FRANK LOVEJOY, retired sales execu 
tive of Socony Mobil Oil Co., spok« 
on salesmanship at the M meeting 
of the Union County (N. J.) Oil-Heat 
Association 

He called on his many years of 


Xerience to discuss salesmanship 
r 


Delaware Valley Dealers hear 
Gordon Stott on oil Delivery 


FUELOIL DELIVERY methods and prob 
lems were topics discussed at the re 
ent meeting of the Delaware Valley 


Fuel Oil Dealers Association, Glen 


Gordon Stott discussed st-saving 


details in transporting and delivering 
fueloil, plus a number of angles 
truck procurement 


] 
(Please turn t 


N 


PcATISFIES ° 


YN- QU? 


Mrs. Julia De Silva, Brooklyn, N. Y., has that happy feeling as a representative 

of her fueloil dealer, Patterson Fuel Co., Inc., tears up a bill for delivery of 300 

gallons of heating oil. She won the oil for writing the best essay on “Why | like 

oil Heat™ in a contest on the Janet Tyler “Weather Girl" TV show sponsored by 

metropolitan New York associations. In addition to the oil, Mrs. De Silva received 
an inscribed ships wheel barometer as a permanent memento. 
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3420 S. W. 9th St. 
DES MOINES, IOWA 











4" 
Female 
Outlet 


SAFE RELIEF of temperature and pressure in a hot water 
heater is vitally important. Here’s a new automatic reseating 
Temperature and Pressure Relief Valve that’s really dependable 
for years of operation. Numbers 170M and 170F comply with 
State Codes requiring this type of valve. They are ideal for in- 
stallation on all types of domestic hot water heaters. Both have 
the same construction, except one has a male inlet while the 
other has a female inlet. Each has 34” female outlet. 


TESTED AND RATED 
No. 170M and No. 170F Thrush 


Temperature and Pressure Relief 
Valves are rated as follows 





/ AGA LISTED 
ASME RATED 





AGA TEMPERATURE RATING 
550,000 BTU 
Maximum Input 


ASME PRESSURE RATING 
75 |b. 450,000 BTU 
100 Ib. 575,000 BTU 
125 lb. 700,000 BTU 


See your wholesaler today or 


write Department C-5 for litera- 
ture and prices. 


Model 170M, shown installed 


H. A. THRUSH AND COMPANY with an automatic water heater 


PERU, INDIANA 


FOR SAFETY AND QUALITY, CHOOSE THRUSH 
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Nickerson at loma Meeting Concluding speaker was William 
takes Look at oil Imports C. Henwood, Meenan Oil Co., who 
; covered the topic of percentage mar 
ALBERT L. NICKERSON, president, So 
ny Mobil Oil Co.. was luncheon 
speaker at the 34th annual convention, 
Independent Oil Men’s Association of 
New England, held at the Hotel Stat 
ler, Boston, April 15 
Nickerson asked for a more realistic 


pumps 


gins in the fueloil industry. His princi 


there 


pal point emphasized that the fueloil 
dealer is truly independent and should 


..« build- 


be just as independent in setting fuel 


ied Telephone Directory 


il margins that fit his own needs 


ing 


g problem 
ROTO-KING 


in 
y other fuel 


is a Viking Pump built to do the 


Victor Riesel, noted reporter, was 


° 
$ 


' banquet speaker, with the topic, “In 
attitude toward imports, citing severa mA 
CLitude Cc I eve side Labor 


it 


job for you. 


factors which “have slowed the growth 
of demand, a growth that we in the 
"a 


Dusiness h id come to t ike ror granted Philadelphia Fuel Meeting 
s a steady, annual process. If nothing 


blem over to Vik 
Tim @telalele le) 


roleum handl 


pet 
whether it's No. 6, Ne. 2, or an 


“aye , ‘ has Session aimed at Fueloil 
lse, this leveling off of demand has 


brought home to us the true impor- A PRELIMINARY REPORT of a consumer 


For complete information, send for Catalog Cee today! 


f the marketing function in the attitude survey, discussion of the pub 

1ess.”” lic relations aspects of oilheating and 
g 

illy on imports, Nickerson a look at the fueloil customer as a capi 


ut that the United States has tal asset took place durit 


he most complete line in the rotary pump field. 


your pumping pro 


n hesitant to turn t noon session devoted t 


Offices and Distributors in Principal Cities See Your Cla 


Regardless of your 


ers of t 


Turn 


VIKING PUMP COMPANY 


“3 Cedar Falls, lowa, US A 


its needs for other natur : seventh annual conv 
s, particularly metalli Greater Philadelphia F 
rovernment has asked that the April 17 at the Bellevu 
; of crude oil be limited. “The tel, Philadelphia 
ns on imports,” he explained, Charles Burkhardt 
t in respon tary, Distribution Divis 
fr lomestic oi Institute of America, 
nary results of a study 
gove nt has 1 for the Institute by Rider 
rtant restrictions “under an a Trenton, N. J. The study probed « 
istrative finding that imports pose sumer attitudes on oilburner servic: 
hreat to national security. Now I actually it covered fueloil delivery 
ink it is clear to all.’ Nickerson said. _ billing and general customer relations 
t there is a definite connection be- in addition to servic 
en the maintenan f oil produc Burkhardt revealed 
in the United States and our na- shows that the public as a whole 
defense. But I think it is also  satished with the general quality 
that the main bastion of our de vilheating; actually less than 1% had 
is in our industrial strength. Any any serious complaints. There wer 


sures which weaken industry not rough spots, of course, but by and 
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nly do incalculable harm to ourentire _ large, the public is happy with the per 

nomy, but strike a blow at the heart formance of the fueloil-oilheating 

f our national security dealer. The study, Burkhardt, went 

I think that the restrictions on oil on, probably suggests a reappraisal of 

rts should be of a temporary na- _ the industry's over-all approach to sell 

ture, and should be reduced to a mini ing; it’s likely, as a matter of fact, that 

mum as soon as possible.” we haven't been emphatic enough in 

After the luncheon a fueloil confer telling the story of the interior work 

was held with Wat H. Tyler as__ ings of the business and how this bene 
.oderator. The first hour covered fuel- _ fits the consumer. 

quality, with E. W. Cole, Texas; A preliminary conclusion of the 

P. Giimartin, Gulf Oil and David — study, Burkhardt noted, indicates that 

Hogin, Esso. Each of these men greatest acceptance by the public 





cupies prominent posts in his com- comes when a fueloil dealer handles 
pany’s research and development pro- the whole package of equipment, fuel 
gram and discussed today’s fueloil, the and service and accepts responsibility 
present day equipment and prospects for the customer's satisfaction 


for improvements Robert Myers, Mahool-Myers Ass 
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A steel fitted, steam jacketed, heavy-duty Viking Pump, used to handle oil. 
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A RADIO...FURST CHOICE O F LEADERS 





“We've proof we saved *31,500 the 
first year we used RCA Radio!” 


Says John R. Sherwood, Manager, Sherwood Division, 
Sinclair Refining Co., Baltimore, Md. 





Here’s an indication of what any user of RCA 2-Way 
Radio can expect through more efficient operation with 
this quality equipment! With a total outlay for 2-way 
radio of $16,700 for leasing equipment the first year, this 
progressive company scientifically calculates a saving of 
$31,500. 85 service trucks and supervisors’ vehicles are 
equipped. Savings result from cutting out phone calls, step- 
ping up service and eliminating unnecessary repeat calls. 
Among the outstanding feature s that RCA offers are: 


Longer component life, low tube replacement costs, low 
standby battery drain, “Quiet Channel” tocut out channel Above dispatcher is using 
interference, and ‘‘split channel’ readiness; plus the RCA = RCA“Minitrol” deskstand 
Service to keep your equipment operating at its peak. equipment (at left) that 
The increased calls and extra profits mean your RCA — combines microphone, 
2-Way Radio soon pays for itself. Purchase or lease controls and speaker in 
agreements available. Why wait? on oftractively styled unit. 
. Actual formula and calculations used by this company to ascertain 
ar : are sho above. Mail coupor for comple te story, without obligation. 
SE SS SS A SK A A LF LF LS AF AF a A A A A A RK eK eH HK = 
Radio Corporation of America 
Communications Products 
Dept. F-252, Building 15-1, Camden, N.J. 
in Canada: RCA VICTOR Company Limited, Montreal 
Please send me complete story telling how the Sherwood Division of the Sinclair 
Refining Co. proved they saved money with RCA 2-Way Radio. 


RADIO CORPORATION 
of AMERICA 


COMMUNICATIONS PRODUCTS 
CAMDEN, N. J. 


Have RCA Communications specialist make a free RADIO SURVEY of my business. 
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ciates, Baltimore, told of the program 


No Moving Parts... Nothing moves but the water! | _ he’s conducting for the Oil-Heat In 
——————. stitute, which for the past eight months 


LOW-WATER HIGH-WATER has been aiming at these objectives: 
CONTROL 1. Sell people on oilheating as a com 


fort-minded industry; 2. Explain to 
LWC11 Low-Water Control has no moving consumers how their oilburner works; 
parts in boiler. Time delay switch eliminates 3. Emphasize the cleanliness and, 4 
surge problems. Also use as High-Water Con- Merchandise oilheating as modern and 
trol. One model fits all boilers. progressive. 

| Third speaker was Robert Gray, 
editor, FuELom & Om Heat. And, 
George Wittam, assistant manager, 
i Philadelphia Credit Bureau followed 
with a brief discussion of the credit 
EWV100 Electric Water Valve has stainless information interchange organized for 
valve and seat plus Hold-Tite soft seat to stop the Fuel Conference 
leakage, assure long life. Soft seat works only 














if stainless seat leaks. Bronze Body. " 2 : : 
Fueloil Panel Highlight 


of Michigan Convention 


—_ 


a se ign: ADAPTORS PUELOIL MARKETING in Michigan was 
© (Sy Os available the subject of a panel discussion on 
hao the second day of the spring conven 
tion of the Michigan Petroleum Ass 
WARNING!! Never use any water feeding device without ciation, April 15 
installing a Watermatic LWC11 as high water control— 
to minimize flooding if hand valves or automatic valves leak eae el eh Mite See 
or are left open. sray, editor, om & On Heat, 


spoke on profit opportunities 


— fueloil-oilheating dealer. Then he 
NEW ian part in an unrehearsed questi 


} 


hour period along with these individ 

&6 9 9 ual panel members: Douglas Brown 
| president, Shore’s Oil Co., St. Clair 
__ J 


m —he Shores, Mich.; Frank Fehsenfeld 
The fastest operating control > - pecsdent Cunieel Tiadi Pesos 


ae 
ever made...atarate greater ae % 'f) Corp., Grand Rapide, Mich: F. V 
than 11/2 gallons per min. fad- i 


Smith, division manager for fueloil 
—., a 
} 


justable) Ss Shell Oil Co., Detroit 


A 
The two-hour panel discussion, fea 





and 16 in Detroit 
Opening the panel session, Robert 











The Moneytrol stops the burner from operating, when there is no 
demand for large quantities of hot water. Eliminates short, inefh- 
cient operating periods audience participation, covered such 


turing a considerable amount of active 


, topics as, losses to other fuels, oilfired 
The Moneytrol also responds instantly to start the burner when 


there is demand for large quantities of hot water. It also features water heating, gas pipeline situati om 
an externally adjustable orifice. Saves separate flow restriction valve. cooperative oilheating promotion, th 
Takes 15 minutes to install on the average job. Available with oil man’s responsibility for service and 
leakproof, no heat fitting for copper sweat lines, or with 12” pipe 
thread. Simple low voltage wiring for most jobs. Get on the band- 
wagon with this Red Hot Spring and Summer item. 


his role in selling equipment; also, 
competitive price relationships be 
tween fuels and oilheating education 
UNCONDITIONAL LIFETIME GUARANTEE against defects In this latter connection, it was an 


in workmanship and material on all Watermatic products nounced that the next three-day serv 





ice training course, sponsored by th 
See us at the N.Y. City Coliseum. Michigan Petri leum Associatic n. will 
June 9 to June 12, 1958 © Booth No 338 be held at the University of Wenern 


Michigan, Kalamazoo, May 26 to 28 


WATERMATIC MFG. CO. eae Maeons Ok babes 


and president, National 
217 BEDFORD AVE., BELMORE, L. |., N. Y. SUnset 1-3543 Council, was a featured speaker at 


one of the other sessions 
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Thi¢e ie all | need to know 
about nozzlec !" 











That's right, it’s a Delavan, and when 
the service job is completed there is 
satisfaction in knowing you have used 
the best nozzle available. This means 
better fires, fewer call-backs and sat- 
isfied oll customers. Never settle for 
less than the best when you're dealing 
in precision controls. Dealers across 
the country find Delavan to be best. 








A birds-eye view of the Delavan plant in West Des Moines. 
In this plant can be found the most complete, modern nozzle design, 
testing and manufacturing facilities available anywhere 


ELAM pe 


WEST DES MOINES, IOWA 


America’s largest manufacturer devoted exclusively to the design and production of nozzles. 
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You can Profit trom the 


UNSEEN EXTRA VALUE 
IN EVELY « « « 


2, 3 or 5 Ton 
Air or 
Water Cooled 


2 or 3 Ton 
Air or 
Water Cooled ~*~ 
Gas or 
Oil Fired 
Combination Counterfiow 
Year ‘Round Yeor ‘Round 
Air Conditioner Air Conditioner 


Te (| a 


Air Cooled Add-On Summer 
Air Conditioning Units. bate * — 
2, 3 and 5 H.P. Compressor- -On 
Condenser Assemblies available Ph aa Air 
with Duct or Plenum Type Conditioning 
Cooling Coils. Units. 3 and 
5 Tons. 


Heating... Cooling 
Air Conditioning Unit 


Starting with the attractive 
appearance that distinguishes every 
Luxaire Heating and Air Conditioning 
Unit, Luxaire gives you more of the 

desirable qualities that you can see 

and feel — heavier construction, 

ingenious installation features and 
trouble-free performance! 


Basement 
Type Winter 
Air Condi- 
tioning Units. 
Burn either 
Gas or Oil. 


Counterflow 
Units and 
Utility Units 
Burn either 


The extra value with Luxaire is Ges er Oil. 


that you can have this excellence at 
prices that are competitive with those 
for cheaply constructed units! 


Sturdier Construction 
Excellent Performance 
Instant Eye Appeal 


If you want to meet price 
competition with excellence, Luxaire 
has solved your problem of 
choosing between a low price 
and an excellent product. 
Luxaire gives you both! 


Gravity 

Furnaces. 
Burn either 
Gas or Oil. 


Horizontal 
Furnaces. 
4 Oil Burning 
Sizes 
4 Gas Burning 
Sizes 


Gas Unit 
Heoters 
5 Sizes. 


‘ aa Pe 
Burners. 


See your Luxaire 
jobber, today! 


1 


Gas Duct 
Furnaces. 
4 Sizes. 


QUR EXy, 
oe %, 


220 d NATIONAL 


Gas Fired and Oil Fired Furnaces... 
Completely Assembled and Wired 


Ready for operation when connected to fuel 


JUNE 9-12, 1958 ° 


SPACES 620, 
622, 719, 721 


line, ducts, electrical supply and thermostat! 
Gas Fired — 75,000, 100,000, 125,000, and 
150,000 Btu input with 16 Gauge Heating 
Element! Oil Fired — 78,400 and 112,000 Btu 
at Bonnet! Attractive! Compact! High Static 
Approvals for Cooling! Winter Air Condi- 
tioners and Counterflow Units! 


Oil Winter 
Air 
Conditioner 
showing 
Refractory 
Firebox. 


Winter Air 
Conditioner with 
Plenum Type 
Cooling Coil. 


C. A. OLSEN MANUFACTURING COMPANY. . eivaia, onto 


e 


HEATING & AIR CONDITIONING UNITS 
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24 Key Dealers talk Service 


New York Roundtable spends a Day on Methods, Costs, Policies 


secretaries 


’ 
fast exchanges 


“What are typical costs 


rendering service ? 


T } 


of 


nted out that in 1957 


industry customers 


itely $18.22 for 


oil 


ring customers t 


asking ti 


ntracts, 
ire noW questi ning 
Ice sometimes 1m every 


burner needs t ined every 
eas 

* Answering Juestion, it's 

hard to say just what service 

I took our in 

the end of 

the vear. divided by the number of 

customers iving U st of $27 

to $28 per customer. Of course that’s 

for all service on oilburners and heat 


ing plants, and includes things like re 


turn line, leaking tanks, 


rate is $2.05 with time 

urs. Some of 
t of overtime, 
year. Our cost figurs 

includes a « 

ull department 

f administrativ 


An ther 
_— 


customer runs about $2 


“Our aver 


loss on a contract is tl 


burdensome. We sell tl 
and it costs us ab 


tain them, althoug 
full administrative 
wage 
spend $27 a week f 

Another: “We sell 
tract, with parts, at $2 
have 74% of our customers 
tract, and are operating less efficiently 
than we did when we had 30% on 
contract. Our costs are same, 
or $29.50 less about $2 administrative 
overhead that’s included. We pay men 
$2.15 an hour, with time-and-a-half 
over 48 hours.” 


Another: “I 


$7.50 per customer which would be 


think we lose about 
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pTLA LTT a Talat la a alsa a lala a orate aero e ras 


Yy¢ a gallon, although we're llin ng service is just about 
All direct 


1 , 
verhead, 


our contract with parts at $ 
true, we have a lower cost wl 
don’t have contracts; peop! 
up with less service, yet the 
like full service.” 

Another: “We've always tak 
as acharge against total oil sellir 
Our direct cost for service is 
three-quarters of a cent a gall 
in our area that means a cost of ab 
$10.25 per customer. This covers 
bor, materials, transport 
patching and all department 
but no general overhead; als 
are included, but not many 
because we work on a p 
maintenance basis.” 

Another: “Each customer we 
will cost us about $2. We av 
about $20 from each custome! 
cost would be in the $22 r 
hold the loss down to $2 we 
a 45% profit in parts. W 
$2.10.” 

Another: “We average ab 
cost, not including adminis 
overhead, and our average serv 
got last year $2.61, which 
overtime.” 

Another: “Our service ¢ 
an oil customer is $25 anc 
oil $32. Our wage rate 
there’s a 5% pension plan 
year we had a profit of $1 
tomer. We do not include 
trative overhead.” 

Another: “Ours is different 
of the way we keep books. ( 
head is divided 50-50 betw 


and summer because our 


Those who part icipated 


Following is a list of the fueloil-oilheating dealers or their service man- 
agement representatives who attended the all-day service roundtable at the 
Hotel Roosevelt, New York, March 24: 

Ed Baerenklau, Baerenklau & Co., Brooklyn, N. Y.: C. F. Blood, 
Esso Standard Oil Co., New York, N. Y.; C. M. Blickensderfer, Sinclair 
Refining Co., New York, N. Y.: Fred Burroughs, Oilheating Market Re- 
ports, New York, N. Y.; J. A. Collins, Frontier Oil, Buffalo. 

Charles Eyster, Goodling Electric Co., York. Pa.: Fred Haab. F. C. Haab 
Co., Inc., Philadelphia; Fred W. Heaney, Skaggs-Welsh, Inc., Long Island 
City, N. Y.; William Kenny, Meenan Oil Co., New York, N. Y.; C. E. Kramb. 
Gulf Oil Corp., Pittsburgh. 

Harvey W. Lewis and William Kane, Lewis Oil, Port Washington, N. Y.: 
T. R. Loizeaux and T. R. Loizeaux, Jr., 7. R. Loizeaux Fuel Co., Plainfield, 
N. J.; Pierce McNair, Atlantic Refining Co., Philadelphia. 

L. S. Marshman, Socony Mobile Oil Co., New York, N. Y.: M. W. Much- 
insky, Home Oil Co., New Canaan, Conn.: J. W. Scott and T. J. Scott, 
Buckley & Scott, Watertown, Mass.; H. M. Spade, Robison Oil Co., Harts- 
dale, N. Y.; Richard Watson, Parfield Oils, Ltd... Ottawa, Canada and 
Harold Winkler, Blondel’s Home Heating Div., Montclair, N. J. 

Robert Gray and Bert Dunphy were from FUELOIL & OIL HEAT and 
Elia Olsen and Anita Alemanne took notes steadily for more than seven 
hours to provide the material for this report. 
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. . .. Dealers discuss Service 


where around $26. Our wage raté 
$3.15 per hour, 8 hour 
and triple time. We're d 


4 


© vacuum jobs 


“How many customers do 
you average per serviceman?” 


It was noted that 
uld not 


The first speaker 
hing you can't put thr 


iting machine. You 


phases of operation. Y 


ght duty 
man. Our mer 
ns nor do they s 
each man 


stays as mu 


man is 1 
unts in his terri 
Some others: “H 
er servicen 
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estimate 


sprawling area, s 
than six billing hours fr 
lay. This traveling tim 
the cost. It’s importa 
men in specific ari 

Another: “Wi, 

ints per man; 


much traveling tims 

Another: “If we bill 
amount that a serviceman 
come out fairly well, but 
it. Even small organizations d 


600. We cover 20 miles and 





night man covers 


Toronto 


iation did a sur 


hapter ot 


the accounts inte 
size. Group 1, 


> 
to 2.000 us 


75 accounts per 
those with 2,000 
ime out at O50 


3, with over 


“Do any of you have incen- 
tive plans?” 


take 
previous 
and if 
gets a be nus 
it helps moraie 
es not pr duce, the 
to him. The bonus 
beat the previous 


c¢ 


‘ nigher, we give 


lan: we are learn 
it the problems in 
illy. All employees 

incentive plan 
elop a plan for 


i by another 


Another problem is 
ns are worked 
management 

the one 


t 


reason at all 

ney. I believe that 

ld. We'll hear more 
xt two or three years 
increasingly con 


- 
*} 


What we've been using 


ring plan and all em- 


ployees participate. Wi 
of net profits befor 
shares in the fund, based 
ft service plus the sal 
Our labor turnover 
percent. We hav 
i hs : 
Another: “We're 
sharing plan this 
ployees except thos 
pension plans. Wi: 
ompany profits int 
It costs, for 
per person after five ye 
added in with Social 


ments.” 


“What is reasonable to in- 
clude in parts, assuming you 
supply these in some kind of 
agreement with the customer?” 

First comment: “We cover the 
burner and three primary parts, the 
thermostat, master control and limit 
We're < 


extended coverage 


switch ming 

circulat 
ers, etc., in which we'll cover every 
thing except the actual boiler or fur 
nace. With non-contract customers we 
do not bill for parts costing $1.00 or 
less; we consider it a part of the serv 
ice rate.” 

Another: “We don't 


parts, just the physical operation. The 


include any 
serviceman’s job is service. If he runs 
across something wrong he takes care 
of it before he leaves, but if parts are 


needed these are billed out 
heating system itself, he call 
r installation person to take 
it. The average serviceman is 
salesman and we're better off 
have a real salesman do the jol 
Another: “We have service con 
tracts but do not include any parts in 
any plans. We have had a 45% profit 
n parts and frankly we don't want 
to give it up. In our area n 1¢ in 
cludes parts so we have not lost any 
f it. The big prob 
lem is gas competition. People call up 


business because « 


and ask how much we charge for serv 
ice contracts and we tell them $15.” 
Another: “In our particular 
our cost for parts has been $2.6 
customer; if we policed it prope 
would be less. Our important func 
is to eliminate the customer's problems 
in the basement. Even if we put cn 
parts that may not be actually needed, 


uld be 


cross the 


the worst you could get into w 
a cost of $5 a customer 
board.” 

Another: “Ill give you 
really happened to me. We g 
calls from a customer about h 
supply. We sent three men out; 
third time it was the top man wh 
covered that the person had just moved 
into the house and didn’t even have a 
hot water hookup. Parts across the 
board cost 


just under $3 including 


tanks, combustion chambers, etc., when 


you have a large customer list. At the 
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extreme they might 
account.” 

Another: “We must 
ice anything that’s cont 
heating plant. We find ver 
cost when you include 
things. We were charging $2 
for parts not identified wit! 
er. When we added up tl 
costs, divided by the numl 
tomers, it came to 40¢ 


“What about transportation 
methods and costs? Do you use 
service trucks, or perhaps serv- 
icemen’s own cars?” 

First speaker: “Ong 
bought 10 Austins. Along 
terrific snow storms and t 
get around. They're built 
so light.” 

Another: “In Boston, 
Volkswagens and a ck 
Portland has three. We 


snow up around our aré 


been operating without 
none have stuck. Our serv 
extremely enthusiastic ab 


they will carry more tl 


of merchandise. Repeat 


duced because the truck 
stocked. The men tak 
they can use them for 
want. The advertising valu 
tremendous, getting our 
we've had a lot of comment 


Ancther: “We use. serv 
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Another: “Our servicemen had their 
own cars up to two years ago, and 
they demanded $1 a day more, and 
now we use only company trucks and 
cars. Last year we saved $4,500. We 
have a very good accident record 
There are union problems with opera 
tion of personal cars. They're wanting 
$35 a week.” 

Another: “We 

sts about $20 

r own cars but w 

ig and they don't! 


rk faster witl 


“Do any of you put radio 
equipment on privately-owned 
cars. or is radio a good reason 
for using company cars?” 

First comment: “We use tl 


gh study 
saving of $3 
LN ahead wh cl 

customer. But t 

is gaining in otl 
aS More prompt servi 
merchandising featur 

Another: “We lil 

time clock in the 

inch in and out 
all. The man makes 
gives the informatio 
about parts sold, and 


goes out fast. The man d 


work.” 


Another: “You ca 


say $30.37 per unit per month 


I 
little over a dollar a day. We 


inconvenience the customer. We giv 
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t a time, stamp the 
ire dispatched and 
sit is completed. We 
| over the service 
thing he can tell 
ng the customer 


ut Wi 


it saves time; at 


perate 


including tow 


t's very cheap.” 


“Have you tried paying sery- 
icemen so much per eall?” 


} 1 
Dreaking even 
detailed man 


5 + Ri 


L 


rk but 
The serv 
but then 
an hourly 
rking to 
the same 
‘ve made our tw 
rs and they make 
rk is done and done 
re happier.” 
have a_ contract 
call-back within 18 


wr so better jobs are 


ran into a problem 


We also gave 
whic h a repeat 

Got into argument 
cuses about repeat 


for because s 


M iny 


the new men ar 


Id men 


basis.” 

Another: “Wi 

ir for service contr 
take over the service 
parts; they like it very much. The com 
pany takes 109%; the serviceman buys 
his parts and takes the rest. They're 
doing better work and it’s considerably 
cheaper 7 

Another: “Our market h 
tough competition on service 
erate both ways: the contract 
1 better job than our thr 
ld basis. Of course a lot 
the individual, if he’s wil 
n his own. We use them a great deal 
after hours, because it’s the same night 
or day. One thing we found, you 
must be able to keep the man busy 
when you operate like this. You have 
to give them work throughout the year 
or they will go to work for someone 
else, since you can’t tie them up under 
the Wages and Hour law. A man is 
not a contractor unless he's free to 
work for anyone. The quality of the 
work is good.” 


Another 


night service.” 


“We do that with our 


Another: “We have an outside or 


ganization on contract and the prob 


lem is to keep the fellows busy 


think it 


close supervisio 


arrangements 
ind we ar 
tried referring tl 
service con 
tactory 
Another: “I know 
er with about 1,00¢ 
he has an unusual 
ment. He supplies a 
to every account without 
to be sure that all burners ar 
He supplies new filters, and 
a nozzle, at the clean-up tim 
the customer $6 or $7 for th 


' 
| 


they gh 


idly pay. Beyond 


charges a $6 minimum for s 


plus parts; but the importa: 
that the emergency calls hav 
by three-fourths in number 
started the annual cleanup for every 


one. He's getting no kicks and he 


not losing money on service. It’s bring 


ing him new oil accounts, to 

Another: “It’s been our observation 
that it isn’t the guy who gets service 
that complains; it’s the one who pays 
for it and doesn’t get any.” 

Another: “In one area where we 
operate, gas is half the cost of oil. It’s 
not the old customer who's giving 
trouble, it’s the new one who has had 
his burner for only a year or two. We 
suspect that these folks applied for 
gas and couldn't get it.” 

Another: “With us it’s the old ones 


that go to gas because it’s cheaper in 
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our market, therefore, 
service. We're sold on the 
keeping burners running as 
possible.” 

Another: “According 
survey, the average age of 
we lose to gas is 18 years, and 7 
all such accounts lost are due t 
with the equipment. And out 
50% are lost because of troubl 
the boiler . . . so service contracts 
be expanded.” 

Another: “Contracts help with thi 
problem. We have 80% on contra 
and 20% on spot service. We lost 
to gas (69 customers) and only 4 
of those were on contracts.” 

Another: “Our surveys find th 
replacements are nearly all in tl 
to 20 year age bracket.” 


“What has been the experi- 
ence of including service in the 
price of the oil?” 


First comment: “We originally 
heard of this in Lincoln, Nebraska, 
where the Swift Fuel Co. start 
1934 to include service at a half 
extra on oil. They did it when nat 
gas first arrived, primarily t 
sure that every customer < 
satisfied with oil heat. Later we | 
that Fall River had started it in 
first on residual oil because the 
pects were afraid that if they switcl 
from coal they might run i 
mechanical expense. They 
in that market. 

“Then we learned of it 
California, where they cha: 
different rates—l¢ 

per gallon for service 
upon the size of oil tank the 
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“We ve 


Yas cCOmp 


lered Service 


n. When we started in the fuel 


ss there were | ilburn 
whole are 
housand Btu il costs 


too. Natural gas is now 60¢ 


Btu or around 7¢ a therm. Oil 


sher but we have managed to have 


substantial growth. Gas now 


34% cost advantage. Because of 


ngs we had to get into free 
nd we did everything we 
increase efficiency. 


perated in the red 


but never 


il margin is approximate 
locating 3%4¢ 
rvice 
e. We have sub 
savings, such 
less dispatching 
of contracts 
all marketers in our city 
hod; there are different price 
} hrough. We 
ur own prices 
Our costs 


tive main- 


“The Fall River market 
h_ follows pattern 
idd .8¢ to the oil price for serv 


on a bill 


.... Dealers discuss Service 


group of 387 accounts. We place a 
maximum of 1,500 gallons and add 2¢ 
a gallon for service and this covers 
parts, tanks and annual check-up 
We've run in the black, but one thing 
did happen—we've averaged 2% calls 
after the annual check-up. It’s been 
in operation three or four years 
has been well receive d 
Another: “One company 
etropolitan area decided 
cent over the market 
1 premium fuel. The 
the oil is uch | 
ing sl 
equipment, 
care of it 
it very much, 
Another: “At least 


| 
y 1s trying the 


Another: “The Fall Riv market 
feels that they require about a ) ¢ 
margin to include full servic: 

Another: “In Omaha, is the margin 
high enough to carry Answer 
“Not all the way: there's a lot of real 
ly free service a 


Another: “When 


‘free service,’ they think 


* 


ice 

Another: “I am thinking of 
gin adequate to carry service in the 
oil price. I have now an $18 contract 
plus Y¢ a gallon. It covers service und 
parts and 98% of my customers usé 
it: the average total cost is $29.50. We 
:ciated our service labor costs to gal 
lonage: it comes to .96¢. When we 
add parts it comes to 1.15¢ a gallon, 
including tanks, combustion chambers 
etc. We would have all kinds of 
nies to work with if wi 
dividual customers. T1 
go in on it or the economi u figure 
won't come through.” 

Another: “Our cost is between 1.2¢ 
and 1.5¢ per gallon for labor and parts 
with a complete vacuum on each job.” 

Another: “We have given it a lot of 
thought because service is a problem 
We hesitate to increase the cost be 
cause of competition. One approacl 
might be on the basis of so much 
charge for a service contract and 
breaking it up over a budget plan to 
work it in graduaily.” 

Another: “You can’t get the econo 
mies if you make it optional between 


customers. Four large oil companies in 
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ill-inclusive service 
gallon, but it wasn’t 
between customers 
rop it after five or six 
much to operate in 
been called 30 
nks for some of the 
we've had the ! 2¢ 
the end « 
ill 


I 


mer dissatisfacti 

u can to lick the 
nt to know why 
lustry does not get 


that every oil com 


u include parts in 
nder for Y2¢?” 


include parts but 


What's the differ 
ur plan and simply 
in $18 or more than 

ls down to resist 
the customer to 
contract, resist 

proportionate to 

to charge The 

ur customers is 
nt have the y 2¢ deal 
he $18 contract 


like it, 98% of them 


“Is it feasible to repair parts 
on the job or better to replace 
them?” 


In other types of 
nces it is thought 
rather than repair 
ne very far in resi 
ervice? Are we mov 
yn of less service at 
more parts on an 
lepends on the part 
Sid Harvey's growth 


ppening in the field.” 


Another: “We have an exchange 
policy. We do a minimum amount at 
the house, but we don’t sell parts at a 
full price; we try to keep them down.” 

Another: “If we're rendering serv 
ice On a parts inclusive basis, we try to 
do as much at the house as is feasible 


We will exchange if it saves us money 


It costs $4 an hour to ma 


ments at the house 
Another: “About 1 

ice calls come from tl 

ause of the points gett 


hese mercury thern 


other 
clock thermostats; you 
ff the wall so quickl; 
Another: “We never 
zles.” 
Another: “We 


zles once they're 


never replace 

operating correctly 
to change them might upset the whok 
job. It's more critical on the small 
ones, the .65 to sizes. On a gallon 
w larger size it might be cheaper t 
swap them.” 


“What is the experience of 
repairing parts in the dealer's 
shop?” 


First comment ‘ou can replace 
parts very economically this way if 

ne wrong. You 
may also bring relay back to the 
shop and find that nothing is wrong 
The serviceman may have made a mis 
take x 


paired in the shop. An invaluable part 


all parts are checked and re 


of this system is that you find out 
whether the serviceman really knew 
Then 


there is less improvising he man, 


what was wrong with the jot 
though, must have enough stock in his 
truck.” 
Another: “We repair master 
trols. We do probably 75% of 
pairs in our shop and the rest 
Sid Harvey.” 
Another: “We 
that’s returned but we 
them.” 
Another: “We do pra 


repairs at our own place 


“Do preventive maintenance 
calls reduce service needs?” 


First comment: “We went 
way On preventive mainte 
probably becoming less n« 
it has been. On the inspe 
check other parts than the 

Inquiry: “Do you drain 
tanks?” 

Answer: “I suppose we have 
share; we are convinced it is good serv 
ice. It results in many call-backs but 
there is better service. Expansion tanks 
and water hook-ups are covered under 
our contract. When we do the annual 
clean-up and lubrication, if they need 
service on anything other than the 
three basic controls we try to collect 
for it.” 

Another: “One of the major com 
panies in upstate New York started a 
$10 service plan which included a 
yearly tune-up, plus one emergency 
call or preventive maintenance visi 


They sold the deal, then turned tl 





work and the $10 over to a man wh« 
hired his own help. There are bugs in 
it, but it is an improvement over tak 
ing no responsibility for service.” 

Inquiry: “Do you believe that pre 
ventive maintenance with no emer 
gency during the year is necessary?’ 

Answer: “That would vary with 
the equipment in use. On G-E there’ 
nothing to lubricate. On some 
types you're looking for troubk 
let the motor bearings go for 
than a year without a lube 
you must bear in mind that 
years there has been a great 
in the number of heating unit 
have mechanical things att 
not just the oilburner any m 

Another: “Our men do pr 
maintenance and emergency 
ments are greatly reduced. T! 
a time not sO Many years 
four out of five calls wer 
calls. Since then I've become 
thusiast.” 

Another: “The location of tl 
er is a primary point. If it’s 
kitchen you get more calls 
other than ‘no heat.’ ” 

Another: “There 

| 


who average as low as 1.2 s 


are som 


This is a measure of the thor 
of the annual inspection 
low an average it would n 
datory that you have anotl 
call. It deper 


much on your experience.’ 


tive service 
Another: “It gets back t 
call 


have a job under contract 


preventive maintenance. If 
man has a clear road and 

that he look for more troubl 
obvious, you are automatically 
preventive maintenance. If 

other hand, we don’t hav 

call from September to the middk 
February, we send a man to the h 

He tells the person he’s there only t 


make a visual inspection to see if the 


fire is burning cleanly, if there are any 
leaks and so on. 

“When it’s done this way 
can go up and down the str 
visit 20 to 25 homes in a day 
tomers feel that they're getting s 
thing for their money. This is done 
only where there have been no servi 


calls, and we want them to know 


we're looking after them.’ 
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Another: “Men will use instru 


ments only if the specific things to 


heck are put down on paper.” 
Another: “I 
1 that, 


am personally con 
unless you're in the base 
watch them, any similarity 
the figures they write down 


et and the actual situation 


“Is it 
more for service to non-oil cus- 


customary to charge 


tomers?” 


ore for a non 


why 


vil users. We 


r the first call and $7.5 


charge them 
for any 
calls thereafter.” 

Another: “We keep them on the 


evel. We don’t make it manda 
that they buy oil, but there’s no 
ntract. We try to sell them oil every 
they call. We point out that serv 
it to 


sts a lot so we are giving 


it a loss. “Service is given where 
u purchase oil for your benefit, but 


u get let down, feel free to call 


In emergency cases we keep on 


. . . « Dealers discuss Service 


going back and trying to help them 
out.” 

Another: “We have in the past had 
a higher rate for non-oil customers 
Our 


liscriminate 


We have a one-call philosophy 
dispatchers definitely 
against non-oil users. They should ret 
der service to anyone 
ire going to service tl 
ilso going to have t 
partment’s thinking 
Another: “Wed 
ustomers. 
Another: “Dur 


running 


Anot 


version 


hey 

rate on 

ers who call us for servi 

where we have taken tl 

low them up.” 
Another 


the 


“Apparentl; 


thirds of oilheating service over 
the country is being done by oil firms 
The last investigation showed 63% 
The next 24% heating 


or plumbing dealers and 13 


1 1 
gone Dy 


Was 
% by in 
dependent service companies like some 
of you have mentioned today. In gen 
eral, I have felt that the customer is 
better off with oil company service 
because of the oil profit incentive that 
pulls in the direction of giving fine 
service at minimum rates. It’s fairly 
clear to me that oilheating will grow 
in years ahead about in proportion t 


our interest in selling and servicing 
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We're on the right 
little more push.” 


“How can the small fueloil 
distributor take responsibility 
for complete oilheating?” 


First comment: “In general, he isn't 


ntract service 


7 ] 
r all concerned 
themselves. We ari 


} 


riod of education 
; »] ] » } 

i TUeCION Man Nas 
ral heating cus 

Once 


more accounts 


servicing 


other things t 


get a full oil 


“Where supplying companies 
sell direct to consumers, how 
how much service responsibility 
do they accept?” 


First miment 


t where supplying com 


‘| have heard the 


nsiderable volume of 

ss service is generally left 
f heating companies or 
people they can find.” 
n some cities of upstate 


re quite a lot of pri rd 


uct is sold direct, service is generally 
inferior to that of gas, and the losses 
to competition are heavy. In other 
words we recognize it as a real prob- 
lem; it is a weak spot in our fueloil 
picture. It is hard to believe that ma 
jor companies by-and-large will put in 
service departments, but it is a weak 
ness iP 

Another: “I think that 
major company still having 


rect house heatir v busin Ss, 


“Do you feel in general that 
oilheating 
its way?” 

First 


service should pay 


C 
last tw 


inking about it for 


years 
made a survi 
sa, talking to abou , and they 


like the idea; they service 
contracts.” 

Another: “We get studies like the 
Esso Motivation survey and then do 
nothing about the findings. I think the 
industry needs some leadership. Pex 
ple don’t like to pay for service this 
way, with contracts 

“We could add a cent and cover our 
cost of service, perhaps including 
parts. Now we have a loss every year; 
we would eliminate all billing. There 
is a strong feeling among good opera 
tors on Long Island that this is the 
We have a 


handicap in competing with the gas 


only way it can be done 


people because their burner is mechan 
ically simpler.” 

Another: “Any loss has to be com 
bined with total sales and advertising 


cost. If it’s reasonable. then it’s OK 


We have been able to hold it that way 
Somewhere in the neighborhood of 3 
to 4 mills is a subsidy to keep the cus- 
tomers we have rather than to have 
to take them from others.” 

Another 


tomer as little aware of his service cost 


“Try to make the cus 


1 


as possible. On a 10 or 12 month 


budget plan the cost is equalizec 
“Should 


cluded in the price where gas is 


Inquiry service be 


er, or doesn’t it make thx 

high?” 
Comment “People 

what they pay for fueloil by 

lon. In the consumer interviews 

I been sponsored by 

Market Reports only 

knew what they pay f 

in a range of .4¢: the 

-" 


ill the way from 


know better the siz 


writ 
NI 4 


“Is service something to pro- 
mote through advertising or is 
it better minimized in publiec- 
ity?” 

First comment: “In 
there isn’t much expans 
new installations they hav: 
idvertisis 


heavily into scare 


hurts oilheating generally 
waukee fueloil distributor 
that he had the safest fueloil in 

Another: “The more we talk about 
service the more we alert people t 
the need for service. The less said, th 
better.” 

Another: “It’s OK to advertise, but 
only if you push it positively.” 

Another: “People know that they're 
going to need service sometime so they 
should know where they can get it 
done quickly and well.” 

Another: “Discuss it with existing 
accounts but not in the mass media.” 

Another: “Don’t we want to con 
sider service in the overall aspect 
rather than burner service per se? 
Couldn't we mabe a point of service 
at large? Your local fueloil dealer gives 
you personalized service. He main 
tains records, he watches out for your 
personal interests as opposed to the 
impersonal attitude of the big utility. 
This is a touch that the local distributor 
has that the gas utility can’t possibly 


give you.” 
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E of Washington fron 
nducting compre] 

n for number 

> group participated in the organi 
nal Advisory C 

ind supplier representativ 
he promotional activity 
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Inland Empire, Nevada, Oregon, 

an integrated program 


S 


tributing to 
he same material in their resp 


a ¢i 
Reproduced here are some of the pi 
OHI of Washington by the Pacific Nat 
Agency. In addition to these the Ager 
f such material as bumper 


Ss a Variety oO 
mail, other newspaper and display 
ers and posters 
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Winning poster designs of the Oil Heat 
Institute of Washington, chosen for 
placement in the national “100 Best 
Poster" event of the Art Directors Club, 
Chicago, are displayed at the meeting 
of the Seattle Advertising & Sales Club. 
These cre part of the material included 
in the over-all ocilheating promotion 
program conducted by the OHI! of 
Washington. 

From left to right in the picture 
above: Burt J. Ryan, regional manager, 
Outdoor Advertising, inc., who made 
the presentation on behalf of the Chi- 
cago group; Robert G. Elmslie, manag- 
ing director, OH! of Washington; Peter 
Meilleur, art director, Pacific National 
Advertising Agency; Art Brown and 
Durwood Lapham, Associated Artists, 
all of Seattle. 

The picture upper right was taken 
of the OH! of Washington's display at 
the Spring Home Show in Seattie. The 
background featured reproductions of 
the posters. 


The three advertisements reproduced 
are samples of those used in the current 
and recent promotion prepared by the 
OHI of Washington. To the left is a lay- 
out of oil heat advertisements arranged 
like a photo news feature for the Sun- 
day rotogravure section of The Seattle 
Times. The “Compare Costs" theme on 
the facing pace is being stressed heav- 
ily in view of reports that local gas 
utilities are asking for rate increases 
ranging from 4% to 27% to consumers, 
including stand-by. 

The “Living Warmth" ad alongside is 
a principal and effective approach to 
the comfort and well-being offered by 
modern oilheating. 


BE SURE OF “LIVING WARMTH 
benefits of truly modern heating—the 
Modern Oi! Heat. It is so comfortable 
econornical; and most important, prov 


to every member of the family 


e 
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Yearling in the black 


Neighborhood Oil Co. of Westport built Oil Profits from Scratch through Equipment 


Lge 4 MAN WANTS ti 
the fueloil business t 
more often than not will buy 
existing company, or perhaps 
out. He may be just moving over 
the coal business, or maybe he 
fueloil department to his heatii 


ness. He may again buy a truck 
into the cab and start “peddlir 
Not many will undertak 


a new fueloil business on a subs 


scale in a highly competitiv 


without having so much as 
customer, and nothing muc 
encouragement except som 
capital and a lot of imaginat 

But that is just what E. H 
Moss did up in Westport, C 
cut, and more important, 
work. Only 10 months 
written, his Neighborhood O 
had to buy its second 
has built up about 588 
gallons of No. 2 oil for 
gained since July 1 last 

Moss was not a novice in 
oil business when he started 
venture. He had served 14 
Sun Oil Co., part of that 
district manager, and more 1 
spent three years with Parag 
Cai. Brooklyn, N Y , ONE i tn 
try’s largest fueloil marketers 
ably the largest in fact) 

Moss knew from experie: 


the most effective way to get 


$11,000 
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Bud Moss, on the right, is showing Al 
Nicholson, fueloil representative for 
Gulf Oil Corp., how he concentrates 
his selling on specific streets in order 
to bunch his oil deliveries. Moss has de- 
veloped what he calls his “Cycle Group 
Delivery" system which concentrates 
on gallons per hour and mile, rather 
than gallons per drop. It's essentially a 
route system with weather control on 
@ group basis rather than individual 
“K" factors. He operated on this sys- 
tem a part of last season and claims a 
half cent a gallon more profit, before 
tax, than with degree-day methods. 


dy, when 
ats water with gas 
sks first what syst 
it That 


ing 
ik, 


housewives hav 

tems. It’s a case of the famil; 
showers on wash day or 

mpany, or at least putting 
ill late in the day. If tl 
inical dishwater, it 
just stack dishes and not 
switch until afternoon 

To the husband, the salesman 
dramatizes the unheard-of ten minuté 
hot shower after a hard day in town, 


and the ten minutes without a bad 


Success story on a chart: Moss has used this method to chart his progress. 
The top line shows his monthly equipment sales; the middle line shows oil account se 
growth; the bottom, his pick-up on service accounts. one ise 


conscience, feeling he’s robbing some 
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family that they can To announce this special deal with charged to fueloil sales expense and 
heater a comparison some fanfare, as Moss typically does, it’s a modest price for getting a good 
s we have illustrated the offer was put onto a 45 rpm new oil account 
n the folks see that the phonograph record and mailed with As you may guess from these few 


ne will take care of the supporting literature t M ig] examples of the ingenuity displayed 


in three years, and in bors.” A few days lat there was by Moss in getting his business started 
promise of unlimited personal follow-uy 


ften will sign. After and why not? 


the salesman asks for Moss may hav 


heat the home also, over the serv 
ment offers “free” cil 
T , he ] NM 
ee years, or until 
ire completed 
| Cae eee a ew oF ee 


oe 
2 C 


CAPACITY 60 
—_—_ TCC 


necoveny {20 necoveny YO 





GUARANTEE > ¥¢ GUARANTEE /© y¢ 


- 
TOTAL Cost 36f rota cost £/99 


Fr. A COST 


| PER MO 


OPERATING 


TOTAL é 
PER MO io ‘2 


ENOUGH hes 
HOT WATER ~“74< 








SS ii 


Dear Neighbor, 


Neighborhood Oil Company will supply you with an 
estimated gallonage of ___1 2 gallons of Fuel Oi) per year, 
(ABSOLUTELY FREE OF CHARGE) te operate your domestic 
hot water heater—providing you buy your fuel oil requirements 
for home heating from the Neighborhood Oil Company. This 
offer will remain in force each year until your Hot Water FHA 


Contract expires. 


1/7, 
— & he SD 
IF YOU PAY CASH 


ERR Fs Th ontrol cums : NEIGHBORHOOD OTL COMPANY 
—- _ , WE GIVE YOU 


s, but a good quality GALLONS OR 
+? , ONE YEARS SUPPLY 
ner will be put in. The 








3 
pay in addition 
coat He it { Comparison chart for the salesman to demonstrate the economics of the water 
1 who installs it tor heater. The prospect is handed the chart and a pencil and asked to fill it out. If 
s actually paying out there has been an electric water heater in the home, a bill is looked up to get the 
f ey eee monthly cost. In Westport the water heaters are on separate billings at a special 
of a new Oumer rate of 1'/2¢ a kwh. This is about equivalent to fueloil at 45< a gallon, after allow- 
service he'll need in ing 100% efficiency for electricity and 70°% for oilfiring. The prospect fills the 
right column, the salesman the left. Notice that the monthly payment cost and 
the operating cost for oil are just slightly above the electric fuel cost. 
says that the burner is Then on the back of this chart is a signed agreement to provide free 100 gallons 
@ year to operate the water heater (or to help on this) providing the other oil 
pe to replace, then the business comes along. 
agree to replace it The 300 gallons of oil costs the company around $30, cheap enough for the sales 
cost on a new oil account. The salesman is paid on the water heater only but here 
he gets $50. A good man can sell five or six a week. 


will 


f the three-year contract 





Fueloil and green Thumbs 


Bonar of Seattle makes Friends by using 
off-season Drivers to run a Garden Center 


by V. M. Douglas 


What to do with fueloil drivers 
in the summer long has been a 
problem and varied have been 
the ideas tried to solve the dilem- 
ma. Following is an imaginative 
approach that has worked well 
for Viewlands Fuel in Seattle. 


paca ONCE SAID, “Any honest variety of items displayed between tl 
work is honorable.” Perhaps that loor and the prescriptior inter ar department offers littl 


| truck drivers 


is one of the reasons why s off fu 
our merchandising operation m t Most fueloil dealers, figurativel; Many of you rememl 
lose their specific identity 

Consider many of the present 
drug stores. Sometimes it 
quire a detective with a 
rant to locate the drug 
lost in a maze of nearly 
ceivable type of merchandise 

This may seem an unusual appr 
to any subject which might by 
terest to anyone concerned with fu iDurnil ulpment re not his right hand man, V 
oil, oil heat or airconditioning. Som I g lesirable, but are almost a who has been with thx 
ideas which have been labeled unus ) 
or peculiar in their initial stag 
later been acclaimed as a stroke of ;ood burner servic t only keeps ueloil customers 
genius tomers happy, but is instrumental d homeowners th 

If you were to drive out Gre | 
Avenue in Seattle, as you appr 
105th Street you could not fail t 
a large electric sign with its | 
the street, bearing the single m 
“Viewlands Fuel.” Without kn 
the circumstances, you might j 
others in the opinion that a | 
like that would make mor« 
it faced the street, or at 
sented its name to those app! 
from either direction on th 
thoroughfare. 

John Bonar, owner of \ 
Fuel Co., Inc., did some thinking 
fore he had that sign erected. Sm 
signs, easily read from Gre 
Avenue, announce the compan 
and many interesting products t 
passing motorist. The big sig: 
lofty perch, with its back to th 

: ° 1 
broadcasts its dena tor — . Off the street parking is waiting for the customers be they interested 
thousands who live and drive in the in bulbs or burners. Pictured is the barn and part of the garden shop. 
May 
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Jack Bonar, aware of merchandising 
possibilities, put the can of Weed Blitz 
where it would show up in the picture. 


little attention but 
gree-days begin t 
irly every fuel cus 
nk of the gardk n 
requires differ 
visitor to the 
Viewland’s first ap 
er to every oil cus 
their new Garden 
taining the familiar 
x Oils” and “Oilburners 
n the announcement, 
imb Division was the 
keep the announcement 
rded along with other 
rts, a full sized package 
eds was included. The 
informed that if the 
sweet peas was not to 
could take it to the 
und exchange it for 
eir choice. 
the attractive nursery 
nger” was surrounded 
displays of flowers, 
seed, garden tools, fer 
very garden need. It had 
show to be a part of 
‘uel. Probably the most 
1ilding on busy Green- 
is the big red barn with 
hip-roof and a cupola 
weathervane. From a 
barn is authentic, but 
ipproach, the visitor be- 
rested in the displays that 


overlooks the fact that plate glass 


luxury seldom found 


Supplies of Home 
GREEN /* 


GARDEN 
SUPPLIES 





This sign outside the door of Bonar's 
private office shows how indoor com- 
fort is supplemented by outdoor beauty. 


A long building 
between the fuel office and the barn 


down on the farm 


has a floor to ceiling plate glass front 
: 
grounds 


rear of the property. (The 


The main nursery ire at the 
fueloil 
loading racks are about a mile away 
off the main thoroughfare.) 
Does it seem a strange combina 
tion? Electric signs scattered along for 
nearly a block alternately announce 
Fuel Office’—“Glad Bulbs”’—“Do 
mestic Heating Equipment”—“*2 Year 
Old Roses”’—*Modern Heat with Oil 
Heat”’—“Extra Largs 


Clumps.” A conglomeration? 


Primrose 
not in 
the least. Everything is in its place, 
neat and orderly, and background 
music everywhere 

Much could be said of the consistent 
progress of the tiny wood and coal 
yard which was started in 1931—the 
first fueloil truck in 1938 
erected in 1946—the enlarged quar 
ters and 15 trucks in 1948—the con 
tribution of $2,000 to the Ballard Gen 
eral Hospital in 1954, and the present 


the big sign 


fleet of 34 trucks and nearly 50 em 
ployees 

The kind of organization which has 
enjoyed this steady growth over the 
years is one which you would know 
has radio-dispatched trucks, a keep 
full program, a complete service de- 
partment, sales and installation of vil 
burners and furnaces, annual service 
contracts, budget accounts, provision 
for payment of bills at half a dozen 


conveniently located banks—and now, 


Just diagonally across from the peonies 
is the fueloil office and equipment 
display of oilburners and furnaces. 


a successful Green Thumb Division 

Possibly the nursery idea is more 
suitable in Washington than in some 
other places, or possibly a similar plan 
could be used elsewhere, for in most 
places the garden season alternates 
with the heating season. At any rate 
garden lovers are browsing around the 
garden center, and buying 

Other important anticipated bene 
fits of the Green Thumb Division are 
1.) Personal acquaintance with fuel 
oil customers should prove valuable in 
retaining favorable business relations 
2.) Having customers call at the Gar 
den Center is more satisfactory and 
more economical than making personal 
calls at their homes. 3.) Every caller 
at the Garden Center who is not 
fuel customer is a potential oil 
equipment prospect 

Who do you suppose are waiting 
on the needs of those Garden Center 
customers? None other than fueloil 
truck drivers who have been learning 
those botanical names and tricks of the 
trade from the two year-round nurs 
erymen 

You can call it business judgment, 
enterprise, imagination or any name 
you wish. It is the kind of thinking the 
industry needs. Bonar was asked if he 
did not think he was taking quite a 
chance. His reply was that if he were 
not confident in the success of his plan 
he certainly would not tie up all that 
money in buildings, equipment and 
nursery stock. 





API Booklets tell Consumers 
Saga of petroleum Industry 


oe booklets have been To stress the industry's interest in 
published by the American Petri conservation a section discusses how 
leum Institute, 50 W. 50th, New York gushers were eliminated and the num 
City, to explain the story of petri ber wells reduced in an oil field 
leum and its various applications The booklet calls this “The Petroleum 

Written by Leonard M. Fanning, Age” because 68% of the energy used 
the booklets cover exploration, refin n the United States is derived from 
ing, transportation and marketing 
Each contains 16 pages, made colorful 
with red and black line drawings 
They are available from API for $5.5 
per hundred. 

“Oil—is where you find it” trace 
the historical background of man 
search for petroleum products. Befor: 
Colonel Edwin L. Drake drilled f 
oil in 1859, wells were dug by 
Now, geologists are armed with scien 
tific methods that take much of tl 
guesswork out of exploration 
only one in nine wildcat wel 
oil. And the cost of an 


well may run from $10! 


million. 


PRESCRIPTION FOR 
PROGRESS 


“ENERGY” heats 


EPIC OF THE HOME Of. 8 





BAD OOO AT IIT BELL Ei 


a bulk boat, and this was the first 
tanker. 

The booklet points out that the first 
pipeline was begun in 1865. Today, 
there are more than 115,000 miles of 
crude oil and product trunk pipelines 
across the nation. In addition, tankers 
barges, tank cars and tank trucks ar 
ill a part of the lifeline 

Getting the product to the ultimat: 
onsumer involves marketing, and this 
Work and 
IMAGINATION.” Here tl nter spr 


is described in “Energy 


is devoted to “En 
Home.” The copy 
il industry's big 
supplying heating 


home oilburners in t 





Bob Hope and Oilheating too! 


Outdoor Theater in Totowa, N. J., pioneers Oilheating the Cars for Winter 


EVISION swept the na 


wes 


irs ago it changed 
bits, including most 
n from the neigh 
Outside of the big 
lway” type, the con 


] 


till need customers 


f this declining pa 
picture fraternity 
but st notable 

luced far more ex 


ind 


limitations, which 


nditions. The 


kids without hav 


movie 


» the rates 





Calvin MacCracken, president of Jet 
Heet, Inc., Englewood, N. J., has de- 
veloped the outdoor movie oil- 
fired heating system for cars. His 
firm employs quite a large staff of 
scientists and technicians for new 
product development work, usually 
handled on specific assignment from 
a manufacturer. He hoids quite a 
stack of patents, several on oil- 
burning applications or accessories. 
In taking this snapshot, the reporter 
asked MacCracken to show this glass 
model of a sun-powered pump. Here 
it's the heat from an electric lamp 
that causes water to circulate quite 
actively, but in actual field use the 
sun does the job. 

The pump is ideal for the dry 
creas of Southwestern states where 
it lifts water as much as 100 ft. from 
wells, mostly for irrigation or stock 
watering. The sun rays in those re- 
gions are hot and direct. 

Another interesting device is a 
product being produced in quantity 
in the shop connected with Mac- 
Cracken's laboratories. It's a hot dog 
cooker with a top bed of revolving 


electrically-heated rollers. The hot 
dogs lie in the cracks and keep turn- 
ing with the rollers. 





1 be modest, for mother, 


' a , i 
father and the 1s pout 31.5 


There are said to | utdoor 


theaters in operation with 3 more 
now under construction nly 
segment of motion picturedom that’s 
growing today 

But the weather has been a road 
block to better things. So, many signs 
are put up in November saying, 
“We'll be seeing you May first.” If 
the cars are heated the shutdown pe- 
riod can be cut to about 60 days, may- 
be shorter. Oilheating thr ugh under- 
ground duct systems looks lke the 
answer 

Other methods have been tried and 
found wanting. First was electric heat- 
ing, with individual units lifted into 
the cars from the speaker posts. But 
should 
start at 6 o'clock for its first run. That 
is just when the electric utility has its 


in winter the outdoor shov 


peak load. Lights all over town are 
on. Electric stoves and ovens are go 
ing strong. The utility certainly 
doesn't want more load just then, so 
most of them have placed demand 


meters on the job to penalize the user 


Car heating ducts shown on the speaker posts. This Totowa, New Jersey, theater 
installed just one row of these for the past winter as an experiment. Thirty cars 
were heated from one central furnace, a Jet Heet low horizontal type, with large 
underground ducts running in two directions, and the flexible car ducts branched 
off from these. The customers liked the heat. In fact the owner had to control 
traffic to keep the regulars from swamping these few positions. While this is a 
1,500 car theater, it is planned to provide heating for about 1,000 cars. The layout 

calls for 32 furnaces, each of 100,000 Btu output. worse 


: eloil \ 


oilheat, 


on rates. One electric car heater uses 
typically 750 watts. A thousand cars 
would use 750 kilowatts and that can 


really make a bad peak 


ndition 





It costs around four or five cents 
a car for electric heating, and a half 
cent with oil, Another bugbear with 
electric heat is that not all folks are 
honest, or perhaps their memories fail 
them at times. . . anyway about 10° 
of these heaters vanish during an < 
age season. 

Individual 


] y? 
been tried but now two state legisla 


propane heaters have 


tures have put the kibosh on them 

Pennsylvania and Michigan. They're 
not too comfortable because they pro 
vide one strong spot of radiant heat, 
tough on the nearest customer. They 
have miniature fuel tanks on the heat 
ers and if there were a leak at the 
joint the gas would drop to the floor 
and stay there, unless disturbed by 

careless cigarette. The car driver pi 
one up at the pay booth as he 


in, already lighted with a 


Usually he leaves his driver's licen 


at the booth and retrieves it ' 
turns back the heater after th 
which often involves quite 
line-up. 

Oil heat has it 


objectionable characteristics. It 


with none 
down then to a matter of suita 
equipment. 

The Jet Heet furnace for this 
uses a fairly high bonnet pressuré 
1Y” of water column, since it must 
be able to move the air about 15 
starts at 
F. The 


air coming into the cars has a mod 


in each direction. It also 


fairly high temperature, or 30 


erate temperature and pressure, 
this of course is under the 

the occupants through a dampe 
burner uses a very effectiy 
with a two-way oil circulation 
pensates for oil viscosity, 
nozzle always cool and the 

at an exact point. This 
handle down to 1 

fueloil. 

What does a theater 
like this offer to the oil industry? 
urally the answer carries som 
ture. The goal is to extend tl 
door showing season by 
beyond that of the unheat 
tion. 

One heater for two-show nights 
run five hours and burn five gal 
or 150 gallons a month. The Totow 
movie will have 32 heaters. At 


68 


insulated flexible ducts bring forced warm air into the cars from an underground 

master duct or plenum. The air nozzle is styled to hook over the car window along- 

side the speaker for the sound. This leaves a little open air space above the win- 

dow, which is desirable to prevent any clouding of the windows. The nozzle dis- 

charges air at low pressure in four directions. These flexible ducts are experi- 
mental, not necessarily the final construction or type. 


il demand 


number, 


te be a 
something 
it a gas 

ht is to have 
it would 
it upright the post when 


The Se are 


ind soon 


sure to be 


New type of flexible main duct or plen- 
um. The original installation used a 6 
galvanized duct inside an 8” duct, with 
a layer of insulation between. The out- 
side was then covered with asphalt be- 
fore installation. It was not quite fool- 
proof; it did get a little seepage. The 
proposed new duct shown in the photo 
is 6” ID, lined with aluminum foil sup- 
ported by spiral steel spring wire. Over 
this is an inch of polyurethane foam 
insulation covered with another water- 
proof plastic, polyethylene. This will be 
simpler to install than the rigid piping. 
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important poi 
ple like 
afe and sur 
st, Inexpensive t perate. The 
r, Eastern Outdoor Theaters. has 


1 


its in its chain, mostly of 1.000 


pacity. It’s a decidedly progres 
up, as this initial experiment 


wn 





PART 4 OF A SERIES: GENERAL ELECTRIC CONTROLS 


Year-round comfort Controls 


Control design based on Study of proper heat Anticipation 


by John W. Schulz G-E executives go on, Basically the 
contribution of this project was to fill 


ves after it decided available on the subject of dynamic 


( ‘ ENERAL ELECTRIC made no hasty the gap in the engineering information 
J io ' 


G-E room thermostat response in domestic heating systems, 


ng systems and to provide a new understanding 
in producing the and concept of the operation of con 
established a trols for such systems 
it the General “In addition, a thorough 
in Schenec tion of potential devices for tempera 
ld-famou ture control systems was undertaken t 
ascertain whether or not the 
tional bimetallic device should be 
eliminated in the interests of improved 
performance, competition, etc.” 

The value of bimetallic devices thus 
was weighed objectively. The historic, 
widespread, and orthodox use of such 

s developed in an devices seemingly made them, in fact, 
n for the Weather- suspect 
helped lay the The conclusion reached by its re 
r G-E’s “Project Win search organization, G-E executives 
h automatic con declare, is that the bimetallic thermo- 
stat is completely satisfactory for 
also provided present-day requirements—if a heat- 
n regarding what G-E anticipator resistor is applied to it 
juivalent circuits for properly 
Other practical methods of tempera 
t work, G-E explains, was ture control were studied, but G-E de- 
phases: First, defini cided that its bimetallic mechanism 
nt circuits; Second, de- provides a simple, proven device for 
f thermostat-design speci the needs of today’s market 
thermostat design According to G-E, the most signifi 


New General Electric straight-line thermostat with cover removed. Used without 

the sub-base for heating only, here the thermostat is mounted on a sub-base which 

adapts it to summer-winter service. Features: Large easy-to-read temperature 

dial; modern appearance; finger-tip temperature control; can easily be painted 

to match or contrast the colors of the room; can be part of a G-E outdoor- 

indoor control system, which avoids room-temperature droop in cold weather and 
provides temperature boost instead for maximum comfort. 


for bi-metal Thermostats 


Vertical room thermostat, now well 

known, has been improved by adding 

to it the newly developed G-E variable 

heat anticipator. At the bottom of this 

model is a “comfort dial,"" which is 

used to shorten or lengthen the “on” 
periods. 


lesign improvemer 
ontrol resear 
riable heat-anticipat 
is standard equipment in 
thermostats made to 
systems 
The new G-E variabl 
pator is similar electrically to a litth 
rheostat, for it c f an electrical 
resistance that can be adjusted easily 
by moving a little slider along a scale 
This heat anticipator is of the series 
type well known in the oilheating in 
dustry. When the switch in the ther 
mostat snaps shut because heat is 
needed, the current of the thermostat 
circuit flows through the heater as well 
as through the switch which closed to 
start the heat. A room thermostat used 
only for heating, and equipped with 
such a series-type heat-anticipator, has 
only two terminals—only two wires of 
the thermostat circuit connect to it 
G-E made its new heat-anticipator 
exceedingly easy for an installer or 
serviceman to adjust. Its scale is 
marked in numbers which represent 
amperes, and the slider is set at the 
scale number which equals the amper 
age of the room thermostat circuit 
If the resultant, standard “on™ pe 
riods of heat are not best for an un 
usual heating system according to the 


opinion of a Serviceman, he can adjust 
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ry 
ric 


further. He can lengthen the “on” pe 


riods by moving the slider a bit i: 
direction of an arrow at the end of the 
scale; this arrow is plainly marked 
“longer.” Or naturally he can move 
the slider a bit in the opposite direc 
tion to shorten the “on” periods 

G-E room thermostats are addition 
ally flexible, insofar as their “on-off” 
cycling is concerned, in that a service 
man can adjust their differentials. The 
instruction sheets which come witl 
taem cover this point excellently—and 
also do well in instructing servicemen 
how to calibrate the thermostats, 
should the need for this arise, so that 
they maintain the room temperatures 
at the levels their owners desire. Prop 
erly calibrated, a thermostat gives 
reading of about 72°F. on its built-in 


thermometer—when set at 72 


the heating season. 
New Control 


As one of the results of 
Winter” 
heating controls, new in the 

of G-E controls is the straight-lin« 
thermostat. This can be used { 

tems that do heating only 


be used, along with a sul 


“Project investigat 


has two switches, for systems th 
vide year-round airconditioning 
includes automatic heating and 
ing. 

An accompanying photograph shows 
this straight-line thermostat mounted 
on the sub-base. The left-hand switch 
below the thermostat is marked “Sys 
tem,” and has three positions marked 
“Heat,” “Off,” and “Cool.” Thi 
ter position, of course, keeps idl 
the heating equipment and th. 
equipment. 

The right-hand switch bel 
thermostat is marked “Fan,” 
two positions marked “On 
“Auto.” 


setting it in the “On” positi 


Usually this is wired s 


the blower of a forced-air syst 
example, running continu 
matter the setting of the 
switch. 

The “Auto” setting of this 
would cause the blower of 
system to run intermittently 
the heating season, this blow 
run only when the furnace 


would be started and st 
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acting furnace-temperature parts of the thermostat and its sub 


base, and all the internal wiring which 


During the cooling season, this connects these component parts to 


wer would run only when the room gether, are shown above the terminal 


is causing the air-chilling strip of the thermostat sub-base 
nt to run These component parts of the ther 


r summer or winter, then, au mostat and its sub-base include 


ion of a forced-air sys First. the thermostat itself which 


r blower me termittent includes the bimetal strip and the 
; 


single px le di uble thr W switch shi wn 


shows One wiril in the drawing; the switch is snap 


irrange 


ra new GE straight-li acting, of course—a dedent magnet 

makes it so 
Second, the import 

variable heat-anticipat 


beer dex ribed: It 





COOL ANTIC. 


BIMETAL STRIP 
OF THERMOSTAT 


TERMINAL 
STRIP OF 
THERMOSTAT 
BASE 




















HEATING 
RELAY 


LOW-VOLTAGE 
TRANSFORMER 





Diag. 1—Above the terminal strip of the thermostat base are ali the internal parts 

and wiring of a G-E straight-line thermostat and its base. Thermostats and bases for 

different types of systems are wired different internally—by G-E at its factory. 

Below the terminal strip in this drawing are three relays and a low-voltage trans- 
former to provide current for them. 
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drawing, and is indi- 
yy iriable. 
ling anticipation re- 
s not variable. 
three-position “System 
has the eight terminals 
4,’ through “H.” 
sition “Fan Switch.” 
inal strip in Diag. 1 are 
hich have low-voltage 
ind the low-voltage 
ch provides the 24-volt 
rrent needed by the re- 


use should be given 


heat, current starts flowing through 
the solenoid coil of the “Heating Re- 
lay” in Diag. 1. Its contacts, shown in 
the drawing, snap shut. Wired for this 
in a manner appropriate for the par- 
ticular heating system ntrolled by 


the thermostat and its sub-base, in 
snapping shut these contacts turn on 
heat. 

Similarly the closing of the contacts 
in the “Cooling Relay” in the drawing 
start the cooling equipment—they may 
turn on the compressor motor of a re- 
frigeration system. The closing of the 


contacts in the “Fan Relay” turns on 
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a fan or blower which circulates air 
throughout the house. 

The thermostat and its two sub-base 
switches, in Diag. 1, snap the three re- 
lays in and out properly—causing the 
relays to start and stop properly the 
equipment that does the heating, the 
cooling, and the air circulating in the 
house 

As Diag. 1 shows things, the system 
switch is set for heating with the re- 
sult that “A” is connected to “B” above 


it, and “c” is connected to “pb” above 
it. The fan switch is set for automatic 
operation. The “heat” contacts of the 
room thermostat are closed. 

You can easily follow the circuit 
that causes the solenoid coil of the 
heating relay to be energized under 


these conditions. Because they are 


closed, the normally open contacts of 
the heating relay now will have the 
heating equipment running 

Follow the circuit by starting with 
f the 


low-voltage transformer, which is 


the upper secondary connection 


rectly above the label “24 v.” 
gives current to post “R™ on thet 
nal strip of the thermostat bas: 

From this post “R,” the current 
entering “A” 


up to the system switch, 
and leaving “B’—these terminals are 


connected together, as is indicated by 
the two solid lines in the 
when the switch is 


“Heat.” 


From “Bs” 


system 


in the system switcl 


G-E control panel, of the type in Diag. 2, 
which contains a low-voltage trans- 
former and two relays. G-E makes a 


Diag. 2—Having different internal wiring than shown in Diag. 1, this thermostat 

and sub-base need no heating relay, for reasons given in the article. All the equip- 

ment in this drawing, including the control panel containing the transformer and 
two relays, are made by G-E. 


great variety of control panels, relays, 
and motor starters for use in heating 
and airconditioning systems. 
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TO OILBURNER 
PRIMARY CONTROL 


<liSV.— 
Line 


Vi 
Qeeresrersecere 


enepemeniscsry, ‘ a TRANSFORMER 





25¥. 





ROOM 
THERMOSTAT 


OUTDOOR 
THERMOSTAT 





Diag. 3 (left)——External wiring and component parts of a 
G-E outdoor control system, which provides indoor tempera- 
ture “boost" as the outdoor temperature drops—avoids 
the discomfort of temperature “droop” during severely cold 
weather, which results from using conventional thermostat. 


current goes to the “heat” contact 
the room thermostat (shown cl 
the drawing), then goes down 
heat-anticipator resistance 

Next the current goes on thr 
terminals “D” and “Cc” of th 
switch, shown connected t 
by solid lines because this switcl 
for “Heat.” Terminal “c” 
rent to post “w,” 


which passes 
the low-voltage solenoid 
heating relay—connected, t 
the circuit, to the transformer 
ary connection below the labe 
in the drawing. 

Set in its intermediate or “( 
tion, the system switch keeps 
the heating equipment and the 
equipment. 

Set for 
connects together its terminal 
and “F” 
terminals “G™ 


i a” “ * ie the system 


also connects togeth t : ’ 
and “H.” r (By ~ 
You can trace the resultant fl 
current, considering the “cool’ 
tacts of the thermostat closed, by from 
the thermostat base. Then “‘Y 
The path is from post “R” up to relay is 
“A-F-E™ in the system switch. Li therefore 


“BE,” the current goes to the cooling ment is running 
anticipation resistor, now shunted 


the “cool” thermostat contacts. whicl H” in the 


are being considered closed “y” and “H”™ are 


From the right-hand “cool” contact Also, the 
of the thermostat, the current flow 


powered,” 
ting electricity from the 
transformer. Here, it must get blower of 
post “R,” connected to a 
ing at post “R™ of the terminal strip of the secondary of the 
iS pr wwered. 
energized: 

the 
When “y” is powered, terminal 
system switch is powered; 
onnected together z 


upper contact (the 























COMPENSATING 
RESISTOR 


S 





% 
OUTDOOR 
THERMOSTAT 


| ROOM 
THERMOSTAT 


Diag. 4 (right)—Internal wiring of the outdoor control sys- 
tem. When used with a summer-winter thermostat which has 
a “Heat-Off-Cool” system switch (see Diags. 1 and 2), this 
system can be wired so that its circuit automatically is 
broken or opened when system switch isn't set for Heat. 


You can boil this 
it with the fan swit 
solenoid coil of 
nnected in parallel 
il of the fan r 
> layout in Diag 
as each 
in have more than 
relay can hav 
ntacts, 
normally cl 
iddition, 
series or parallel 
ntacts in the tl 


heating relay controls tl 


starting 
ntal termi the boiler hot when 1 
lay to be and thus provides year-r 
iust be pow ter from a tankless heat 


I mean it must As another examp! 


low- may be starting and stoppir 
a forced 

reverse-acting furna 
transformer.) ontrol would be wired in pa 
> cooling the contacts of this relay 
its are fan when the furnace bec 


equip 


mes warm 
during the heating seas 
In Diag. 1, 


turned on and the solenoid coil « 


when heat should be 
f the 


heating relay should be energized, post 


of the horizontal terminal strip 1s 


“Auto” to nearby post “\w in 


connected 


t) in the fan switch is powered. 


down and then left, arriving at ter h the fan switch set at “Auto,” 


minals “G-H™ in the system switch hen. post “G” 


of the horizontal ter 


which are connected together because 


inal strip will be powered whenever 
this switch is set for “Cool.” From ’ of the same strip is powered, as 


“H” in the system switch, the current hen “G” and “y” of the horizontal 


goes to “Y” on the terminal strip of terminal strip are connected 
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ternally, within the thermostat and its 
sub-base 

Consider the system switch set at 
“Off.” Then the heating 


relay solenoid 
Now you 


can cause the heating relay to snap in 


coil cannot receive current 


by simply connecting together posts 


May 
1958 
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R” and “Ww ising a Wire jumper 
That proves that when heat should be 
ind “w” are connected 
by the thermostat 
switch 
the preceding ideas to 
urner of a forced-air 
mple, simply by con 
Is “R™ and “w”™ to the 
rmostat circuit of the 
control 
used in Diag 
red by G-E. Applying 
g. 2 to an installation 
furnace, you con- 
“rR” to the oil- 
rmostat circuit. This 
1 advantage over 
ting the need for the 


Diag i 


Additional Comfort 
lern advantages of 
G-E Outdox 


ces of equip 
earlier in this 


r Con 


to any G-E con 
ludes a room ther 
r for heating 
and 4 


es of equipment in 


ng only, 
Diags 


ge transformer to 
ntrol system, a 
thermostat that con 
rmistor, and an addi- 
alled a compensating 

room thermostat 
ws the circuit for these 
outside weather is 
ld, between say 50°F 
compensating resistor 
s the room thermostat 
nt of “false heat.” (This 
account, of course, in 
room thermostat.) At 
the compensating resistor 
trace of heat—because 
rrent, provided by the sys 
rmer, flows through it 
\istor’s special character 
ncrease in electrical resist 
ts temperature drops. As the 
mperature drops, the ther- 
mperature drops, and its 

esistance increases 

The result is that as the outdoor 
temperature drops, less current flows 
through compensating resistor in 


the room thermostat. Receiving less 


heat from this resistor, the room ther- 
mostat needs more heat from the air in 
the room—to cause it to turn off the 
heating system 

G-E says, “Field tests indicate that, 
in the average house, approximately 
a one-degree Fahrenheit rise in room 
temperature is needed for every 30 
degree drop in outside temperature.” 

Using a conventional room thermo- 
stat which has a heat-anticipation re 


sistor, the temperature of a house 


drops slightly as the outdoor tempera 
ture becomes colder and colder. On a 
mildly cold day, the thermostat will 
be “on,” and its 


therefore will be warm, a total of only 


heat-anticipation 


a few hours a day; therefore during 
the 24 hours of a mildly cold day, the 
resistor will give little internal or false 
heat to the thermostat 

On an extremely cold day, the ther 
mostat and its heat-anticipation heater 
will be “on” many urs, perhaps a 
total of 16 hours out of 24. The heat 
anticipation resistor or heater there 
fore will give the thermostat appre- 
iable false heat, with the result that 
the room temperature will be slightly 
lower during extremely cold weather 
than it is during mildly cold weather 

The opposite effect is needed for 
maximum indoor comfort. As outdoor 
temperatures drop, and therefore out- 
side walls and windows become colder, 
an increase in room temperature is 
needed. The G-E equipment in Diags 

and 4 provides this 


Management Study surveys 
warm air heating Industry 


THE SECOND ANNUAL study of the 
warm air heating industry, conducted 
by the American Institute of Manage- 
ment, New York 16, N. Y., has been 
published as special audit No. 156, 
February 1958, Vol. vi, No. 11. 

The industry may well cease to exist 
as a separate entity, the study warns, 
with major industrial giants “creeping 
into the field with subsidiaries that are 
challenging the numerous low profit 
margin independents that have con- 
stituted the industry for so long.” 

The Institute’s scorching study 
Failure of an entire industry to per- 


form properly’—blamed the lack of 


coordination between manutacturer 
and user of furnaces for much of the 
trouble and also blames the industry 
for ignoring much of its market 

As a remedy the study recommends 
a program of upgrading the quality of 
heating installations and education of 
the public and industry 

These are the conclusions of the 
study: 

“1. Relying for sales on price-cut 
ting rather than on improved product 
quality inevitably creates a profitless 
situation. It has done so in this indus 
try, where most companies compete 
solely on the basis of price 

Slipshod distribution patterns 
Most 


furnace manufacturers do not protect 


can harm an er-ire industry 


their own sales outlets. A small pri 
ect builder can bypass his local heating 
contractor and buy directly from thi 
wholesaler—or he can bypass thi 
wholesaler and buy directly from the 
manufacturer. As a result, loyalty t 

manufacturers is low, and profits tor 
all three levels are lowered by builder 


pressure 


Distribution Patterns 


“3. Chaotic 


also fail to protect the public 


distribution 


when they do, they reflect adversely 
on the manufacturer. While the tur 
nace maker, within the typical present 
distribution system, has no direct con 
nection with a faulty installation 
often does not know where his units 
are installed—each inadequate heating 
system damages his future sales 

“4. An industry's reluctance to es 
tablish or follow standards creates con 
sumer suspicion that can harm all ele- 
ments of the industry 

“5. Even single-product companies 
can protect themselves from cyclical 
sales by diversifying their markets 
While the home building industry has 
been depressed for two years, the field 
of home improvements has prospered. 
Heating companies active in the re- 
placement market have suffered far 
less than those dependent solely on 
sales to project builders 

“6. Failure to educate the consumer 
can lose him to inferior products. By 
not selling the potential comfort of 
modern warm-air heating, the indus 
try has lost a large volume of sales.” 
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TROUBLE SHOOTING CHART 


BURNER WILL NOT RUN gigutetetheentesteeteetemtaas | 


CHECK VISUALLY 
STAIR SWIT 
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CHECK STAIR 
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CHECK THERMOSTAT 
DIFFERENTIAL 
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—_— ABOVE CHART was dr 1 Orig in issu r J at reasons why a “Burner wu 

inally a few years ago asa St publication of tandard Notice that the chart le 

ard procedure Chart for oilburne: ( for its fueloi tributors man step-by-step int 

trouble shooting Service by the | rt is va n that it of tions that have to be investigated, 
lard Oil & Equipment Co., Portland lick reminder of ervice example, when the burner pulls i 
Me. Then about a year ago it wu t tired heck the variety of burner then either fires o1 
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MONCRIEFS Answer to the 





Gas or Oil 

Fired Utility 
and Counter- 
flow Winter 

A.C. Units 


LOWER PRICES for PREMIUM CONSTRUCTION / 


If you have been experiencing a pinch on your profits, then it’s time to 


turn to Moncrief. Horizontal 


With one of the most complete lines of Furnaces and Air Conditioners ——— Pay 
available, Moncrief offers you a size or type of unit for virtually any ae 
installation — with every Moncrief Unit priced so that you can compete . 

with a rewarding margin of profit. In addition, Moncrief’s efficient manu- 5 GesBue 
facturing has permitted recent reductions in the price of many of the 1 Sizes 
most popular models. 





You enjoy this price advantage on units that are backed by Moncrief’s 
a ae ondon : enc G it 
more than 60 years of manufacturing experience. = os Un 


Call your Moncrief Wholesaler, now! 5 Sloss 


} Winter Air sted Gos 
Conditioner | or Ol Fee 
with Return Air = | yy} ~~ 
Cabinet installed. j 
(An accessory) Oil Winter . 
Air Conditioners. 3 or 5 Ton 
Front Panels | w 
Winter Air are removed 
Conditioner with showing complete | Summer 
plenum-type Factory Assembly j 
Cooling Coil and Wiring. iby, 
installed. 


Factory Assembled and Wired Gas Furnaces . . . Oil Furnaces 


Gas Fired Units — 75,000, 100,000, 16- or 14-gauge Heat Exchangers, re- 

125,000, and 150,000 Btu input — spectively! Winter Air Conditioners 2, 30r SH.P. Air 

have 16-gauge Heat Exchangers and and Counterflow Units! Available with va Summer 

21-gauge Casings! Oil Fired Units — High Static Approval for Add-On — 

78,400 and 112,000 Btu Output—have Cooling! (Upfiow) or “Flat” 

(Horizontal Flow) 
Cooling Coils 


THE HENRY FURNACE COMPANY « Medina, Ohio 


HEATING AMD AIR CONDITIONING UNITS 





Webster direct drive 
are motor driven at 900 rpm 
optimum speed — relatively 
ow speed lengthens pump 
fe Capacities and pres 
vres of belt driven sets can 
be varied to meet specific 
requirements by changing 
of pulleys 


Now the efficiency and high operating performance of Webster supply 
pumps are available for commercial and industrial applications requiring 
the handling of heavy oils. The new Webster heavy oil pumps are built 
in either direct drive or belt drive units with motors ranging from 
“% h.p. to 2 h.p. Plenty of capacity, too... from 28 to 575 gpm, with 
pressures up to 300 psi. Extra large ports mean initially cold, heavy oils 
can be handled without restrictions. 

New Webster pumps are compact, easy to install — require less 
plumbing. They also match the special needs of heavy-duty high pressure 
vaporizing or spinner-type oil burners. Write for additional information. 


Sa ee EE ee TE SE eae Se ee ee ee ee 


Have THE MAN FROM WEBSTER contact us. 


Please send the following: 





Bulletin A1TOA1 containi plete specifications 
HEATING DiIiviSIioOn and dimensional drawings. 


WEBSTER V7] ELECTRIC New information or data as published. 


RACINE -wis Nome 
Mieke. 


trenkiin ody. A120 
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Zoning Ideas for large 
One-pipe steam Systems 


Dealers solve control and venting Problems 
to avoid Troubles with gravity-return Systems 


by Jean L. Dupuis 


‘TEAM HEATING SYSTEMS of the one- 
S pipe, gravity-return type are heat 
ing thousands upon thousands of 
apartment houses, office buildings, fac- 
in New York and other 


large cities. In many localities, though 


tories, etc 


steam heat is not being installed in new 
homes, it is still important because it 
is found in most of the large buildings 

An oilburner dealer who installs a 
new burner or oilfired boiler in an ex- 
isting building heated by steam should 


take an interest in the entire heating 
system. The excellence of the boiler- 
room equipment the burner dealer in- 
be judged largely by the 


yearly fueloil bills. These cannot be 


minimum unless the entire heating sys- 


stalls will 


tem works properly—the parts of the 
heating system in the boiler room, and 
the parts throughout the building 


Three years ago, 
provide heat and hot 


a dealer sold two 
ilburners t 
water for a group of apartment houses 
previously heated by 1,400 tons of 
hand-fired coal per year. He said he 
indicated (the apartment-house own- 
er later said the dealer guaranteed) 
that 135 gallons of No. 6 fueloil, 
burned in the two bolers, would do 
the work previously done by one ton 
of coal 

When the fueloil consumption ran 
25% higher than expected, on the pre- 
ceding basis, the owner protested 
vigorously and successfully. For six 
months, the dealer had men in the boil- 
er room every week trying to tune up 


which, it 


turned out, simply could not do better. 


better the two oilburners 


Then a steam-heat expert, called in 
by the burner dealer who admits he 
knew little about steam heat, pointed 
out the one-pipe radiators were vented 
by vent-valves more than 15 years old, 
of poor and cheap design to begin with, 
and covered probably with at least six 


coats of enamel. 


On a trial basis that would involve 
no expense to the burner dealer, 340 
new radiator vent-valves, modern and 
designed for intermittent firing, were 
installed on the largest radiators. 

The subsequent drop in fueloil bills 
resulted in a new vent-valve of the 
same, modern type for every one of 
the 1,120 radiators heated by the two 
boilers, and in 21 highly effective, 
modern quick-vents for the system's 
steam mains. 

Before the improvements in vent- 
ing, 170 gallons of oil equalled a ton 
of coal on this job. After the improve- 
ments, 122 gallons of oil did the work 
done previously by one ton of coal 


Why Zone? 


The importance of zoning the heat 
in large buildings is being appreciated 
more and more by dealers who sell and 
service commercial-industrial oilburn- 
ers. Zoned heating systems provide 
greater comfort by closer control of 
the heat in the different sections of a 
large building, and at the same time 
use less fueloil than ordinary systems 
without zones. 

Diag. 2 shows a particular error 
often made by oilburner men aiming 
to add motorized valves to one-pipe, 
gravity-return, steam systems already 
installed. 

Dealers make this error so often, and 
write to Fuetom & Om Heat for 
help in getting out of the resultant 
trouble, that a stock reply has been 
formed, which goes like this: 

“Try these three simple, inexpensive 
steps—and if you are lucky, the sys 
tem you zoned will perform properly. 

“First, make certain you fire the 
boiler no harder than needed to heat 
the building properly on coldest morn- 
ings; probbaly you should reduce the 
firing rate. 

“Second, if the radiators and far 
ends of the steam mains are not al- 
ready equipped with excellent vent- 
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DRAFT INDUCERS 
Cost Less 
Cut Fuel Bills 


Lower “installed cost” is the first advantage of Wing Draft 
Inducers. The figures shown above, taken from an actual installation, 
show how savings of over 25% are possible 


This is one reason expensive, ugly smokestacks have disappeared 

from today’s modern, low buildings. Owners of older buildings, too, find 
that Wing Draft Inducers are less expensive than replacing tall 
smokestacks which have corroded or are in danger of falling. 


In addition to lower “‘installed costs,” Wing Draft Inducers also 
cut fuel costs by as much as 15%. These savings are the result of 
consistent, proper draft for complete fuel combustion. With 
Wing Draft Inducers you are not at the mercy of the weather 
for proper draft and complete combustion. 


Another advantage is negligible 
maintenance. There’s no tall stack to 
repaint every two or three years, 

no brickwork to point up or replace 
Wing’s design and construction, 
shown on the next page, have given 
years of reliable operation in 
thousands of installations. 


For detailed information on how 
Wing Draft Inducers can give you 
Lower Installed Costs, Lower 

Fuel Costs and Reliable Operation, 
write for Bulletin 157. 


OTHER WING PRODUCTS: Unit Heaters, Fresh Air Supply Heaters, Fans, Turbine and Motor Blowers, Auxiliary Turbines. 
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easily withdrawn from casing. All parts 

are then accessible outside the 

stream of hot gases. _ Precise draft control assured 
ilcoltlc Me Aelalel el (ahi lt le Mule lola e 


V-belt drive 
Interchangeable inlet. . , eliminates need for Belt tension automatically 
Panels provide flexibility of field alignment. maintained by special 


installation. Assure most efficient 
_ use of boiler room space. 








spring-base mounting. No 
field adjustments necessary. 



















Mounting can be for 

either horizontal or vertical 
(Ia sTelee | ob Me leniiileualiare 
four mounting feet. 
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. . . . e 
No lubrication needed. Exclusive air Built-In Barometric Damper is optional. 
cooling system keeps sealed bearings 


within few degrees of ambient. 


e For use with oil, gas, stoker or hand- 
L. J. Wing Mfe. Co. bilge Mal -teliiale Mekell eMule liste Miteuelate 


DIVISION OF AERO SUPPLY MFG. CO., INC kilns or high pressure ivelii} boilers. 
140 VREELAND MILLS ROAD, LINDEN, NEW JERSEY 
PACTORIES: LINDEN. N. J. AND MONTREAL ANADA 


IN EUROPE: WANSON. HAREN-NORD. BRUSSELS. BELGIUM 











ERCIAL ia Zoning large steam Systems 


INDUSTRIAL # ned-heat valves, the three This dealer finally mastered all the 
oilburning - 1 too well. They made the sy principles employed to return con 


orm perfectly densate to the boiler in a layout of the 





the dealer made tl listake type in Diag. 1. Every oilburner deal 
valves designed for intermittent firing f ncluding he could ne any er who encounters similar system 
equip them with such vent-valves milar system properly just by fol should know these principles, but a 
Vent the system so splendidly that all lowing the pattern of Diag. 2, and ¢ tually few know them 
its radiators will heat properly wit! ply the three steps The system in Diag 
the boiler steam pressure exceedingly During the summer of 1957, he ap steam; only one pipe « 
low. For a relatively small system fired plied lea ‘ven installati steam radiator, and each 
at up to 15 gph, one-quarter pound ‘ive worked perfectly. Two wouldn’ 4 vent-valve which permits 
boiler pressure should be sufficient t vO! ll. Their steam mains simply cape from it when steam 
heat all radiators quickly and fully f p with boiler water pressure, is trying to enter 
For a large system fired 100 t 5 xasperated dealer compla At the end of each st 
gph, two pounds of steam pressu! ir tl com t I v 1 ONe-pipe system, s| 
may be sufficient. rfect n six 1y installation capacity quick-vent. Su 
“Third, remove the ordinary stean nd it d y in blue azes is not merely the equiva! 


1 


pressure control from the boiler, ir doesn't it work my tw her in tor vent-valve with 


stall instead a vapor-type control cal stallations? What works on on You can buy, for examp! 
os 


brated in ounces of steam pressu! lat rt ly should work on an quick-vents which hav 
instead of in pounds, and adjust it t ther w it looks like I rot penings as large as 
stop the burner at the low steam pres st xpensive condensate pump diameter, and which tl 
sure indicated in the preceding pat vers on my two trouble jobs.’ sally rapid venting 
graph. es 
“Apply these three steps dilig Gravity-return Type 
and with determination, for if tl 2 
; steam system 
fail to end the trouble you really w rs 
; er ; , gravity-return typ 
ave spe a large sum and dom } 
retinas BS motor-driven pum] 
work to make the system perform 
should.” 
Actually, the three steps 


the trouble. On one job which had | 


¢ 


returning fron 
ugh return mains. int 
force of gravity must 


lensate to the boiler. How it does 

giving heartbreaking trouble for t that should be clear t ik 

‘ Nat sNOUIC De Clea O every uDdurner 

rears after a dealer equipped 

years after a dealer equippe man interested in steam | 
Diag ] h isa dk tted 


tec ill 





tends from the water ling 
to the right, to point 
return-line “C-E,” 

Because “water finds its 
with this heating syste 
working, or any time the | 
producing steam, the wa 
WATER MUST NOT “C-E” will be at the k labeled “pb.” 
RISE ABOVE HERE er When the boiler is producing steam 
and the radiators are becoming hot. the 
water in pipe “C-E” will rise to a level 
higher than point “pb.” Understanding 
the “why” of this is important and 
will be covered presently. But at this 
point the words near “c” apply—the 
water in “C-E™ must not reach the level 
of the end of the steam main, point 
“c.” Its maximum height in “c-E’ 
must be a reasonably safe distance, say 
STEAM BOILER one foot, below point “c” at the end 


‘f the steam main. 











Diag. 1—In a steam heating system of this type, with the radiators receiving steam Consider the system in Diag. 1 
the proper flow of condensate to the boiler depends on water rising from point "D" working hard with the result that 
towards point "C." But the water in line "C-E" must not rise to the extent of r . . 

filling steam main "B-C," or any part of it, with water. "V-V¥" stands for vent-valve. steam is rushing from the boiler 
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Partial view of pump and heater set fabricated 
by Peabody Engineering Corporation, Glen- 
brook, Connecticut, utilizing two “Thermo- 
Film” Fuel Oil Heaters of these specifications: 


Heater S20... eccccenccscnsereneveeeensesseeeeeeee FF48 HTW “Thermo-Film” 
Capacity sotssseeeeeseeeeeeeee 75900 IDS. No. 6 Oil per hour 
Temperature Rise — , -. 80°F to 210°F 
Operating Pressures ............. --ee 300 psi, water side 
315 psi, oil side 
HTW Flow Rate.................. soeeeeee 100 GPM at 370°F 
FULL ASME Code Construction 
Overall Heater Dimensions.... - 15” « 6-6" 





HTW Inlet 


ae 
Sight Glass ————_| 


P~ Fuel Oil Outlet 


Heat Transfer 
Liquid Exponsion Chamber 


Fuel Oil Inlet 
HTW Outlet 
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3 How to use High Temperature Water directly in a *6 
-oil heater...without danger of system contamination! 


AND SAVE 


‘GUT ALONG DOTTED LINE 


The Problem 


The pre-heating of #6 fuel oil with High Tem- 
perature Water to provide adequate oil tempera- 
ture and eliminate possibility of leakage of fuel 
oil into the HTW stream. 


Leakage of fuel oil into the HTW stream would 
result in contamination of the system and could 
cause serious and costly damage to the boiler and 
the entire system, 


The isolation of the fuel oil heaters can be ac- 
complished by several methods. For example, the 
HTW stream may be passed through an evap- 
orator to supply steam for use in a steam-type 
fuel oil heater. Or, the HTW stream may be 
passed through an intermediate water-to-water 
exchanger to heat a secondary water stream 
circulated through a water-type fuel oil heater. 


In both of these systems, the HTW stream is 
safely isolated from the fuel oil heater by an 
intermediate secondary circuit. But effective as 
these methods are, they both require a minimum 
of two heat exchangers, additional space and 
additional connecting piping, regulators, level 
controls, etc. 


A New Solution 


Now for the first time the Paracoil “Thermo-Film” Fuel 
Oil Heater furnishes the optimum solution to the prob- 
lem. In a single exchanger the “Thermo-Film” Heater 
provides adequate oil temperature, isolation of the HTW 
circuit from the oil circuit, a reduction in space require- 
ments, simplicity of operation and substantially lower 
initial installation cost. A number of double tube ele- 
ments are enclosed within the heater shell providing 
three circuits: the primary HTW circuit, an intermediate 
heat transfer fluid circuit, and the oil circuit. 


The heat flow path is from the HTW to the heat transfer 
fluid to the fuel oil. In the rare event of an oil tube 
failure, the free oil cannot contaminate the HTW stream 
as it becomes trapped in the intermediate space con- 
taining the heat transfer liquid, and gives warning to 
the operating personnel by rising in the indicating gauge 
glass at the expansion chamber. 


Your inquiries for Paracoil “Thermo-Film” applications 
to HTW systems are invited. 


DAVIS ENGINEERING CORPORATION 


30 Rockefeller Plaza, New York 20, New York © Circle 6-5650 
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COMMERCIAL & ---- Zoning Ideas 
= INDUSTRIAL s With steam rushing along path above two pounds—as it must be for 


=<. oilburning “A-B-C,” the pressure at “Cc” must be condensate to return to the boiler— 
— uppreciably less than the pressure at when the pressure at “c™ is less than 





‘aes RS if it were not, there'd be no two pounds? 
through line “a-B,” and flowing rapid 


ly through steam main “B-C” to all the 
radiators. 
Condensate is rushing back to the 


rushing of steam through the path This system in Diag. 1 does work. 
We know that. It works because the 
condensate rushing through level of water rises above point “D” 
; m “ the pressure at point “D” when the radiators fill up with steam. 
boiler through path “D-E- ; , Sn ae ' is 
; higher than the sté A head of water above point “D 
Only a difference in pressure with ; ' kay. in ae 
the boiller at point “A makes the pressure at “D” higher than 
in a pipe or a pipe circuit can caus Ship hi ieng ~2 
the pressure at is two pounds the pressure at point “c.” The level 


steam pressure in boiler), then in pipe “C-E™ may rise to the level of 
essure at “C”’ is less than two the arrow in Diag. 1, and the system 


a flow of water or steam. The higher 
the rate of flow, the greater must | 


the pressure difference. ; ‘ te 
se to each will perform satisfactorily 


together Certain, definite factors influence 
w can the pressure at “Dp” be the rise of water in “‘c-E.” If these fac 


TANKOMETER 


FOR MEASURING TANK CONTENTS 
ANY DISTANCE-AWAY 





TANK MAY BE BURIED, 
ELEVATED, OPEN, 
CLOSED, VENTED OR 
UNDER PRESSURE OR 
VACUUM 





MOTORIZED 


Also gauges for: 
Barometric Pressure (Mercury Column) 
— Pressure (Mercury Column) 
ssure and Vacuum 
Differential Pressure STEAM BOILER 
Inclined Manometers for dratt. 
pressure or differential pressure. 











Diag. 2—Too many oilheating equipment dealers are trying to use this simple 

SEND FOR BULLETINS pattern for adding motorized valves to existing systems of this type. They ask for 

trouble. After the valve closes, boiler steam-pressure often pushes the boiler water 

UEHLING INSTRUMENT co through path “F-E-D-C," flooding steam main "B-C." Lucky dealers end the trouble 

* by using three steps given in the text of this article. In addition, a vacuum breaker 

486 GETTY AVE., PATERSON, N. J. may be needed at "C" to kill the vacuum sometimes developed in steam-filled 
radiators after the motorized valve closes. 











Are you |SURE| when you choose 
an Induced Draft Fan? 


if you’re not always | CERTAIN! | send for the 
4 WHITTY Induced Draft WHITTY TIME SAVER 


fans are built in 20 Sizes 
for Commercial Indus- —helps you choose the cor- 


trial Installations. rect induced draft fan for 400 
W 4 | T T Yy models of commercial-indus- 
COMPANY INC. trial boilers — includes much 
86 Western Ave., Boston 34, Mass. helpful engineering data. 
May 
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AT YOUR 
SERVICE 


. your local GREFCO Ware- 
house, offering the advantages 
of quality products and tech- 
nical know-how from one of the 
world’s largest manufacturers 
of refractories, plus the many 
services available only from 
locally-operated, self-contained 
merchandising outlets. 

The General Refractories 
Warehouse in your area is 
manned by well-trained refrac- 
tories salesmen and clerical 
personnel. Its modern materials 
handling equipment and trucks 
are operated by men with years 
of experience in the proper 
storage, protection and delivery 
of refractories. Its stockroom 
maintains, at all times, a most 
complete line of refractory 
brick and specialties. 

GREFCO Warehouses meet 
your refractory needs with the 
right products, at the right 
time, at the right place. 


GENERAL REFRACTORIES COMPANY (Sales Promotion Div.) 
1520 LOCUST ST., PHILA. 2, PA. 


| would like to receive, without obligation, the 1958 edition of 
your handy pocket catalog. 


FIRM NAME 


ADDRESS 


MY NAME AND TITLE 








Get your complete control systems 
or commercial and industrial burners 
from one best source—Honeywell 





| 
t 
Oo 
L4010B11— Q283— ¥495—Pilot 
Oil Preheat and Flame Detector Gas Valve 
Interlock Control 


-- 


| 4 
4 








M904E— (645— 1404— L91— 
Modutrol Pressure Switch Pressuretrol— Modulating 


Motor Pressuretrol 


Matched control system for 


Here’s why going All-Honeywell on your 
oil burner controls means savings in time and money 


@ You work with matched control components, designed for 
‘ : - he r oo} 
easy installation; engineered to function sogether for years of Honeywell R4788 Protectorelay, a R- r 

r é control system for oil burners, the R478B 
trouble-free service. einde snatches ond @ 

ae ! - f electronic t offers fast, sensitive electror 

© Honeywell dependability—backed by 70 years of experience ca : reseretage= 

] J J J lependable electronic timing. Ther« 
—reduces your call-backs. 


onent check for added safety plus cx 


‘i : : voltage selectability 
e You simplify deliveries and inventories : 
e You rely on one supplier responsibility, backed u 


Honeywell sales-service offices throughout the country. There’s H 1] 
fast help when you need it. one y we 


e You choose from the most complete line of burner controls [ ree ) 7 

in the industry. Honeywell makes complete systems for Hori- H Fiat WL Coitool 
zontal Rotary Oil Burners, Pressure Atomizing Oil Burners, — 

Combination Gas-Oil Burners. For more information on these 

Honeywell Control systems call your local Honeywell Office. 

Or write Honeywell, Dept. FH-5-63, Minneapolis 8, Minn. 
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. Steam system Zoning 


COMMERCIAL & 
INDUSTRIAL 
oilburning 


serving 
scoper numerics) SOHN WANAMAKER 
will perform proper- JENKINTOWN, PA. 


actors incorrect, and 
the laws of nature 
ry likely, on that 

uy with the steam 
boiler water, and 


refore unable t 


Pressure Factors 


und per square 
7.71 inches. Or 
f water in a tube 
then the water 
f the tube will 
t's on a basis of 
rature. The fact 
heating system 1s 
taken into account 
gligible. The figure of 
nded off to 28 inches 
vf water that cor 
und pressure. 
d be the case, con 
“that steam-supply 
signed for a pres 
ghth of a pound 
(height of water 
one pound pres 
ghth of a pound Two Fitzgibbons Packaged Boiler-Burner 
obtain 31” Units were selected to provide heat and scan DuPont 
hot water service to John Wanamaker’s Wilmington, ‘Del. : 
a lla new, modern, suburban retail store. Coteitling tngincen 
steam lines Installed on the roof to reduce construction Stewart A. Jellett Co., 
costs, the design of these two boilers permits Philadelphio 
even greater economies in efhcient operation Mechanical Contractor: 
; é : : W. M. Anderson Company, 
and low maintenance because of their Philadelphia 
completely water jacketed combustion 
chambers, automatic operation, ease of 
service and quality construction. 
These two oil-fired Fitzgibbons steel boilers, rated at 398 horsepower, 
use Fitzgibbons Tanksavers® to provide economical service hot water. 


must rise 1n 


fiset an assumed pres 
turn line “D-E-F.”” Add 
that the water in 
s will be one foot be 
west part of the steam 
You obtain a total 
minimum vertical dis- 
he lowest point of the For more information on this and other Fitzgibbons Steel Boilers, 
in Diag. 1) and the write the company. 
water line of the boil- 


ooe~~ ‘Fitzgibbons 
inned differently than just 
team-line pressure drop Boiler Company, Inc. 
i ind; then 14” would 
then 1¢ wo New York Sales and Executive Office: 101 Park Avenue, New York 17, N.Y. 


Field Sales Office and Plant: Oswego, New York 
Branches and Representatives in Principal Cities 


steam pressure-drop 
yp of return line 
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INDUSTRIAL 
oilburning 


“p-E-F might have been engineered 
to be another 14”. The safety factor se 
distance 

and water in “C-E” 


between 


lected (minimum 
point “c” ) might 
be taken as 18” for good reasons. Plan 
ning this way, an engineer would say 
that the minimum vertical distance be 
tween the lowest point of the steam 
main (“c” in Diag. 1) and the highest 
water line of the boiler should be 46’ 
A head of water from 6” to 8” high 
may be required to open wide a return 
Add 
that penalty, selecting its value caré 
fully to match the characteristics 


line check valve, incidentally 


the particular check valve, 
counter a system which has a 
valve. That penalty is one of 
sons I avoid the use of check 
in gravity-return systems, Othe 
important reasons: 

(1) The ordinary metal-t 
check valves used in heating 
do not close dead-tight even wh 


and do more poorly later 


( 


) 


must be 


nts and power plants, do 


. . Zoning large steam Systems 


srval basis provid With a half pound pressure at p 


ever “p” and the motorized valve closed 


When in a 


flow of boiler water out of a 


closed position to water in line “Cc-E” will rise onl 


above point “Dp,” and this water m 


through its return line, a chec not reach point “c.” That 14” is halt 
closed—at the of 28”, 


e prevents flow 


because it is the height of water that 


yf condensate responds to one pound of pressure 


boiler from the return line On fancy installations where 


be conceded that special ‘“c” in Diag. 1 was close t 


tilt checks, made for large boil- boiler room (making wiring 


almost set-up not too costly), I have 


better than the check valves float switch near point 


btainable at supply houses the oilburner when the | 


should make clear came up to within inches 


regoing 


in Diag. 2 often does the float switch acted inst 
ially if the 


ble for 


t up 


ntractor re steam-pressure control on t 


it takes the three pre and made certain that at tin 
ns spelled out earlier mum load the radiati 
se, in Diag. 2 tained the maximum st 

that could be developed wit 


ing the lowest part of 


, that thanks to 
ilfiring of the boiler and to ex 

f all the 
rs and steam mains, only half 
is needed in 


iler to fill all the radiators with 


high-speed venting 
with boiler water. 
1d steam pressure Equipment 
Diag. 2 will 


minimum 


arrang 
work pr 
steam pressut 


set the steam-pr 


yntrol 
half a 


ssure heat all radiators properly 


ilburner system at one the steam pressure that will 
oint “c” in line 
pressure be developed Because the p! 


sssure. Never will higher t 





JOHNSON FORCED DRAFT 


SDOSCSCOSCSSSOSOSSSSESSESHOSSSESESSEESEEE 


Builders of fine Oil Burner Equipment since 1903 


PACKAGE-UNIT BURNERS 


Completely Assembled & Wired at Factory 


For firing with Oil only ... Gas only . . or com- 
bination Oil or Gas. They are assembled, tested 
and wired at the factory ready for easy, inexpen- 
sive attachment to any boiler or heat receiver. 
They provide smoother, more efficient combus- 
tion regardless of stack conditions and firebox 
pressure variations. 


Powered by the world famous Johnson Model 53 
Burners, these “packaged” units are available for 
any heating need, in sizes from 25HP to SOOHP. 
If you want the last word in heating efficiency and 
economy, investigate these new Johnson Forced 
Draft Package Unit Burners. 


on Gil Burmers........ 


S. T. JOHNSON CO. 
940 Arlington Ave., Oakland 8, Calif. 
Church Road, Bridgeport, Pennsylvania 
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FOR LIGHT OIL AND GA 


Why Tackle These. You " find THE 
burner for most 
applications 
here 

















Save countless man hours looking for the right 
burner to fit a particular application. Power- 
Flame offers you a complete range of models and 
sizes in light oil and gas combination gun type 
burners. Every Power-Flame model has been de- 
signed and tested to reduce installation and main- 
tenance costs, and provide economical, efficient 
heating. 


Combi-matic, 
Dual Fuel 
Gas-Oil Burners 


With these out ' 
standing features b 


@ Completely factory assembled 
and wired 
@ Balanced c Listed by 
Underwriters’ 
Laboratories, 
Inc. 


ombustion on both fuels 
@ Automatic air change for each fuel 
@ Each fuel has its own ignition system 
@ Manual or automatic changeover. 


FGO 


I 


Combi-matic, 
Dual Fuel 
Gas-Gas 


Burners 


BFGG — For ail gasses and Lique- 
fied Petroleum. A complete line from 


450,000 to 20,000,000 BTU. The BFGG 
Series incorporates many of the product 


Listed by features of the famous FGO Series. 


Underwriters’ Laboratories, Inc. 


Write today for complete literature, information 
and specifications on POWER-FLAME’S Combi- 
Matic dual fuel burners. Also get the facts about 
THORO-MIX gas burners and POWER-FLAME 
gun type and spread type burners, 


60066006 





IT’S LIKE HAVING 
TRANSPARENT 


When you use TANKS 
PETROMETER 


REMOTE READING 


LIQUID DEPTH INDICATORS 


You can read the Petrometer Liquid Depth Indicator 
with as much confidence as if you were looking directly 
into your tank. It’s accurate and reliable . . . operates 
on the principle of hydrostatic pressure. 


Unique construction of Petrometer indicators makes 
installation easy . . . and unitized design of all work- 
ing parts permits wide flexibility of 

multi-gauge panel design to suit 

your installation requirements. 


Complete information is available in 
our Bulletin’ 6004. Send today for 
your copy 


Po : wer Flame PETROMETER CORP. 


1203 MAIN ST. 


Division, Inc. [onanoview. moO. 


Sih 


| 
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at “B.” That's at the level of the bot- 
tom of the boiler’s water glass 

Then water from ‘c,” at the bottom 
of the boiler, no longer can flow into 
or barely works, on certain installa line “B-C.” Instead, into this line flows 
tions but does not work at all on steam from point “Dp.” To drive steam 
others, its use in general is not recom at five pounds pressure into the return 
mended. Steer clear entirely of this line ““B-A” will not end the trouble! 
plan, if you make a big point of avoid 


STEAM MAIN 


“of ?, 
ing grief, headaches, and expenses you “ 





did not anticipate. 
Having trouble on a job patterned A He liked It 
Fto . > co - sked if i 

after Diag. 2, one contractor asked if ne FLUID SYSTEMS. IN 

he could use a Hartford loop to make MAIN New Haven 


14. Conn 





things right. The trouble consisted of Rdsor 


boiler water leaving the boiler through 
a return line, he reasoned. He asked 
| 


if the Hartford loop had not been ¢ Diag. 3—The classic Hartford loop, Commercial & Industrial Oilburning 
veloped to prevent precisely that shown here, traps in the boiler any Section (“Low-voltage Electricit: 
: 3 . water below level "B"—when boiler one i S ER RAP ing 
Diag. 3 shows a Hartford loop. As water is rushing out through path heats fueloil Lines”), my comment bk 
sume five pounds pressure on the boil C-B-A." The author of this article pre- yond “Thanks, it is both well done and 
fers an excellent low-water control. : SPs: : : 
er, enough to drive the boiler water Such @ control will stop an ocilburner helpful,” actually implies in the muct 
uickly through the return line. if the when the boiler water becomes too low, 
sites 5 - . he points out—but a Hartford loop ; 
return-line pressure drops to nearl can't stop an ocilburner. and contribution 
zero. Thanks for an outstanding presenta 
With enough water in the boiler, as If things go wrong and tl t tion of our baby, so much better than 


the drawing shows, condensate returns starts rushing the boiler through we could achieve within our own 


Although I have a selfish interest 


in the article in your January issu 





broader sense of your industry staturé 


through path “a-B-c” when the sys pat B-A,” the boiler water li house 
tem is working properly. 1ickly will drop to the level of the tee 


SAFETY SWITCH 
THAT SHUTS OFF FUEL 





Here's An Expert— 


IF BLOWER FAILS THE COMMERCIAL INDUSTRIAL 


— OILBURNING BOOK 
or 


Oil Burners 
* Computing boiler load 


— ) | Selecting burner size 


. A Combustion volume 
Power s) omy . 
Gas Burners “ Boiler types 


WHAT IT DOES Aint? tomes 


Water tube boilers 
The Dewey Safety Air-Flow Switch protects against 


opening of fuel valve until fan is up to speed. a inal Selection of burner 





Insures purging of furnace before fuel valve opens. Closes ONLY $2.00 A COPY! 

fuel valve if fan slows up or stops. Flashes danger signal And other valuable 
if fam or fuel stops. Safeguards against danger from gas 
fuel failure when used with safety shut-off valve. 


CURE tieR Miter Bemd ond Unieruies Contains a series of articles of particular value to 
ree Approved. Standard equipment on leading you, including 12 features by Kalman Steiner on 

products, Write fer prices and literature. the “Design of the Industrial Installation.” 
DEWEY GAS FURNACE CO. aa 
100 E. Baltimore Detroi# 2, Mich. CIRCULAR ORDER YOUR COPIES TODAY! 


DUH NUIIM ULM m | Fueloil & Oil Heat eV. ny. 


May 
1958 


inf . 














including all grades 
of No. 5 


Low-cost oils 
fired with traditional 
PETRO dependability 


The new Petro SuperCharger burner fires low-cost 
residual oils with little more attention than a residential 
oil burner. The SuperCharger atomizing principle 
reduces even No. 5 oil to a highly volatile mist, using 
the self-generated heat resulting from compression of 
the air-oil mixture, to produce the highest degree of 
heavy oil atomization ever achieved. 


No gas pilot needed— starts with electric ignition 


Ignition is positive, instantaneous and dependable. No 
complicated pre-purge gas safety controls required. Elim- 
inates the need for expensive and involved gas piping. 


Complete boiler-burner unit—or burner only 

Can be ordered as a complete boiler-burner unit, with 
Scotch boiler and forced draft fan, ready for service 
connections. Also available as conversion burner which 


can be applied to any boiler. for either natural or 
forced draft. 


Big fuel savings 

Heavy oils cost less per gallon, yet have higher heat 
value than light oils. Savings can run into hundreds of 
dollars per year. This, plus other Petro SuperCharger 
features, offers a great new field to aggressive dealers. 


SEND FOR INFORMATION ON PETRO DEALERSHIP OPPORTUNITIES IN YOUR AREA — MAIL THIS COUPON g 


Makers of quality heating and power 
equipment since 1903 


PETRO 
3238 West 106th Street, Cleveland 11, Ohio 
(In Canada, 80 Ward Street, Toronto, Ontario) 


Please send me more information on Petro Dealership Opportunitie 


Name. 
Company 
Address 


So 





Johnny Weber tells 
why he switched 
to selling 


ROTARY 
OIL BURNERS 


Memo from the president of All Heat Service 
Co., East Orange, N. J.: 

“| have been in the oil burner business 
almost all my working life. After working with 
three other makers of burners, we assumed 
the sale of ‘Preferred’ burners in 1949. Since 
then we hove felt secure and happy 

“The reasons for our switching to ‘Preferred 
were quite simple: 

““1—We liked their sales plan. 
“2—The ‘Preferred’ burner looked good to us 

“We have found in Preferred Utilities ob 
jectives parallel with our own. Their constant 
effort to improve the quality and design of 
their products, backed up by a similar effort 
on our part to improve our installations, has 
resulted in a sound, 
our business. 

“Many leading commercial burner installa- 
tions in the Newark area are ‘Preferred’ be 
cause discriminating users know and appreciate 
safety, dependability and economy of opera- 
tion.” 


continued expansion of 


This frank opinion conveys the advantages of 
selling ‘Preferred’ burners. Attractive franchises 
ore open to those who seek to handle the 
best in commercial and industrial 
equipment. 


heating 


PREFERRED UTILITIES 
MANUFACTURING CORP. 


860 Broadway, New York 23, N. Y¥ 


Sr — 


Readers 


COMMERCIAL & 
INDUSTRIAL 2 


Problems 


ur September issue contained 
n how to handle service 


heavier No. 6 fueloil. On 


le aes ribes 


splitter s} 

es Of rotary 
ther burners 
its being |} 


higt 


ers who use this 
YOSITIVE Pot ement pumps 


} 


Whether han 
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KRAISSL 


Class 60 
time-tested 
pumps for 

rotary 
burners 


These pumps have been in service 
for many years for direct supply 
or booster pumping of heavy oil. 


Slow 


speed operation reduces 


cavitation. Outboard ball bearing 
unit increases pump life by isole- 
tion of pulley load. Capacities 
130-2700 GPH; pressures to 100 
Psig. 


\ 


1. 


. Rugged ball bearing unit 


V THESE FEATURES... 


Internal gear design provides high 
suction lift characteristics 
Hordened idler 
weor. 


insures minimum 
Cap screw closure with steering per- 
mits easy access to pump interior. 
Adjustable stuffing box fitted with 
return seal and soft packing keeps 
shaft wear and chance of leokage 
to o minimum. 

Interchangeable return seal design 
allows change of rotation in field 
Flexible coupling isolates pump 
bearings from pulley loads 
insures 
bearing alignment and large grease 
reservoir with provision for re 
lubrication minimizes maintenance 
Bearing unit support cast integral 
with bed plate reduces vulnerability 
to distortion. 

Adjustable V-belt drive absorbs 
shock loads and provides quiet op- 
eration with low replacement cost 
Varied pulley combinations for 
proper viscosity — speed relation 
ship. 


. Cast iron belt guard protects per 


sonnel from exposed moving parts 
and eliminates chance of bending, 
denting or sharp edges. 

Cast iron bed plate with drip col 
lecting bead around edge insures 
rigid support and minimum chance 
of bed plate bending or distortion 


Write for Bulletin A-1193 


Protect your fuel oil pumps with 


Kraiss! strainers. 
Write for Bulletin A-1430. 


295 Williams Ave., 
Hackensack, N. J. 





Who says there’s 
not enough 
competition in 


‘ 


the Oil Industry? 





PRODUCTION: “I compet: RESEARCH: “| compete with REFINING: “Competition in my MARKETING: “And. of course, 


| er 
niu . 


for consumers.” ery output.” 


Competition is the key to success in all phases of the oil 
dustry. Large. medium and small oil companies compete to sup- 
ly the products that fuel our nation’s economy. 

All this competition has one all-important result: Americans en- 
oy the widest selection of high-quality oil products at the lowest 

ices anywhere in the world. 

For more valuable information about your industry clip and mail 


oupon,. 


» OOK er independent thousands of scientists from held keeps the top refining com- everyone knows about the in- 
keep America scores of other oil companies to pany in the United States down tense competition in my end of 
il to meet create new and better products to only 10.4% of the total refin- the oil business— America’s more 


than 180,000 service stations.” 


American Petroleum Institute, Dept. G 
50 W. 50th Street, New York 20, N. Y. 


Please send me your FREE booklets on the oil 
industry. 


NAME 
ADDRESS 
ZONE STATE 





Ou HEATING — 


NATIONAL ASSOCIATION OIL HEAT SERVICE MANAGERS 














Common Sense simplifies we oe —— N 


ew fheers and 


. N : stalled and the oil di. chairmen for 1958 are 
vertical rotary Service , oy ao ‘irmen for ' 
; ry Industry Groups, p 








The following pointers contribute: cn loa the constant leve Tiga 
: ‘ | 1. thie th liceont the A simple method 
by William G. Ford, service manager fo this, they d t th , 
; aon as ' yy ees = 2 ee where the oil is striking 
Reliable Fuel Oil Supply, Inc., Cran m the 
Lowe the proper level. In 1 e strip of common asbestos t 
ford, N. J., emphasize some practical f cr. a ; P 
, ’ ' ' at. oil wi me that is sometimes used t 
approaches to the problems encoun inken ; apes 
t t itting ' ma’ niv find air Gucts and cut tt wid 
tered in servicing vertical rotary oil tt ut you crag ne 
he vent tubing moi medyvy thi high. Draw two pencil lines 
burners. the vent tubing Mo!st ;' — Feu apt 
> 14” and 14%” from 
I HAVE ALWAYS maintained tl Place two or three of thes 
tical rotary burner service 
25% knowledge and 75% 


sense. 


against the outer strip of tl 
Operate the burner for 


two minutes r 
If a serviceman went in ignition sl 
a gun type burner and found 
fire shooting off to one sid 


white 
Ge 1S striking 
chamber he would not presun il rate aff 
the fire was too small and pro it, the rate must 
replace the nozzle with a nozzl checking placem 
half or twice as large as 


originally installed to fill the 
He would use common sense 


must form a narrow 
falls between the 
und tape. The oil strik 
out what caused the fire to decré burners can be raised 
But let the same man face a 
job with the fire low and running in 
the track! He will invariably turn the 


oil valve adjustment open and incr 


adjusting the height 
After you have your 
then set the igniter. Using 


tapes directly behind tl 
the oil rate until the fire raises uy 1 hole through the 
the grills, instead of finding out 


should be about 1/16” t 


caused it to drop in the first place 
will be amazed when he gets 
back that the boiler is doing the 
and roll. He then invariably will 


the fire until it appears to be 


the oil strike—positiv 
strike or you will form 
short out your igniti 
gap at not more than 
By following the 
and so it will continue until you will find that you 
someone else (perhaps an 
company) finds out wh 
trouble in the first place 


lot of your spring and fall 
Another piece of 


i 


men carry and use 
The same problem arise 


burners is a complete « 
if he finds a high fire 


ur rotary burners at 
There are a few basic ru 


must be followed when servic 
tary burners. Our men are it 


This may all sound very 
but it becomes a matter 


you have set up a couple 
that the last thing they touch i 


have become familiar wit! 
adjustment when a service 


] 
cedure 


May 
- 1958 








bolt me Oh asm Ciolole MM) (claal= 


ls The Best Brand 
You Can Sell 


“Does the Most for the Independent 


Fuel Oil Dealer 





EXECUTIVE OFFICES: 744 Broad Street, Newark 2. N. J 








came i 
\ 


ABOUT THE SALES YOU LOSE BECAUSE YOU DON'T HAVE THEI 


EQUIPMENT AT THE RIGHT TIME? THEN READ THE RIGHT HAND! 


— 
ej “ 
ee 
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BUILD A BETTER BUSINESS WITH TYPHOON 


y's competitive market, Typhoon puts you at your selling best with the exciting new two, three and 
at pumps. The amazing year-round units that heat and cool without fumes, flames or water. 

, space saving gas and oil fired furnaces, with capacity range of 75,000 to 200,000 BTU/HR, 

ible for split system air cooling, too! Take the new Weather Selector. Handsome enough to go in 

t's designed to permit air return at top, bottom, or either side to make placement easy in the 

or the roomiest mcmeenens Me bocce furnaces nawe exclusive “Even-Temp”, which regulates 


th Taphotn: extra mage es extra eer henge extra flexibility—ond the most complete line of pack- 
n the air conditioning industry—all the equipment you need to build new and better business 
te today for full information. 


Typhoon Air Conditioning Company 
$05 Carroll Street, Brooklyn 15, N. Y 


Please send me full product information on the Typhoon line 


TYPHOON 


VISION OF HUPP CORPORATION Name____ 


Address 





Industry Groups 


(Begins on page 36) 


Heating-Cooling Council adds 
staff Member, Wisconsin Group 


WILLIAM J. DUKES has joined the Bet 
ter Heating-Cooling Council, New 
York, as a writing 
field of shelter, 
builder publications. 

The Council also announced the 
formation of the Wisconsin Better 
Heating-Cooling Council. John A 
MacIntosh, National-U. S. Radiator 


~ : ] 
specialist 1n 


architectural 


HEV-E-O!L 


preferred th 


In new installations and 
replacements, users of 
Hev-E-Oil Burners the 
world over report signif- 
icant reduction in costs 
plus better performance 


Boiler room of Berlin “Life” boasts 
three Hev-E-Oil Burners. 

. - a 
Complete line of burners is built 
in 8 sizes...5 to 150 gph ca- 
pacities for boilers up to 
50% hp. 


INDUSTRIAL 





aa 











Hev-E-Oil economy picked over 
16 other burners for new 
Berlin Life Insurance Building 


When Berlin Life Insurance in- 
stalled Hev-E-Oil Burners in their 
new Wiesbaden office, it was an- 
other decision for economy and 
efficiency . more proof of the 
growing preference everywhere for 
Hev-E-Oil Burners. Growing be- 
cause they do offer the most prac- 
tical approach to lowering heating 
And because Hev-E-Oil 
Burner design and dependability 
stand out in any comparison of 
heating systems. To find out how 
you can profit from this high heat- 
ing efficiency, write Industrial 
Combustion, Inc., 4507 N. Oak- 
land Ave., Milwaukee 11, Wiscon- 
sin, Dept. FO-5 


costs. 


COMBUSTION 





INC. 
EXECUTIVE OFFICE: 4507 N. OAKLAND AVENUE, 


MILWAUKEE 11. 


WISCONSIN 


New officers of the Wisconsin Better- 
Heating-Cooling Council, Milwaukee, 
are left to right: Frank Hackett, a di- 
rector; Kenneth A. Leitgable, secretary- 
treasurer; Beaumont Steele, vice-presi- 
dent; and John A. Macintosh, president. 


Corp., is president of the group. Other 
Beaumont Steele, Wis 
consin Plumbing & Heating Supply 
Co., vice-president; and Kenneth A 
Leitgabel, A. F. Leitgabel & Sons, 


secretary-treasurer 


fhcers are: 


industry group 


In Philadelphia, an 
elected the following directors 
Ledwith, David Madsen, Edward 
Baird, John Taylor, Conrad Muhly 
R. C. Green, William Beach, Merri 
Blanken and Joseph Rainvill 

Other Better Heating-C 


Frank 


Councils are in the planning stage in 
Detroit and Chicag 


American Petroleum Institute 
issues Degree-Day Handbook 


THE DEPARTMENT of Technical Serv 
ices, American Petroleum Institute, 
New York, has published a “Hand 
book of Degree-Day Data.” C 


ing of handbook 


nsist 
two volumes, 

was a by the Panel on Degree 
Day Forecasting in cooperati 


the United States Weather Bureau 


mn wit 


Volume I contains statistical sum 


maries of data for 171 weather bu 
reau stations throughout the United 
States. In addition, monthly and an 


nual degree-day normals for 


weather stations are included 
separate tabulation 

Basic degree-day 
tions are tabulated in volume II. Also 
there is included an abbreviated his 
tory of each weather bureau station 


C pies of the books 


data for 171 sta 


ire availabl - 
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STEINEN DRAFT — 
are perfectly balanced. Combir 

droft setter—sets draf 
SS felellipa-t Mole) lolitas 


added 


STEINEN DRAFT REGULATORS 
feature the exclusive  Acro-Lok 
on all commercial models. Prevent 


ring—eliminotes gate 


STEINEN DRAFT REGULATORS 
3 er to instal 


25 Marielle litels 


STEINEN DRAFT REGULATORS 
ore available in a wide selection of 
models from 6” to 32” to meet 
ol! residenticl and commercial 
requirements. 


These are only a few of the com- 
bined fourteen features of this 
outstanding Steinen line. Write for 
complete information today ! 


SINCE 1907 
a 


@. >. 
. Co. 


44 eae mtg tener N.J 


O)Wm. Steinen Mig. Co 957 


For two new and 
m important product 


develooments — 


ve miss OUr 


the National Oil 
Heat and Air Con- 
Ma ditioning Exposition 


June 9% thru 12! 


A 





STEINEN OIL BURNER NOZZLES 


STEINEN OIL BURNER NOZZLES 


STEINEN OIL BURNER NOZZLES 





<a 








ELECTRODES ASSEMBLIES. Another 
Steinen quolity product. Proven 
through its wide acceptance by 
leading oil burner manufacturers. 
Over 200 different types of standard 
and special designs. 





Compare this outstanding line. 
Write for complete information. 
SINCE 1907 


Wm. Steinen 
__ Mig. Co., Inc. 


Newark, N.J 


©Wm. Steinen Mig. Co., 1957 








. .«» Industry Groups 


through the Institutes New York 
office at 50 West 50th St., 7 


per volume. For Institute members t! 


at 9 


price is $4.20 per volume 


' N 
Demling speaks at Meeting 


of New England Contractors . aoe 
National Petroleum Association 
JACK DEMLING, national secretar 
spoke at the recent bi-monthly meeting 
of the Sheet Metal and Air Cond 
tioning Contractors Association | Petroleum Association 
New England heid at the Civilian Ter B. Dow. was honored at tl 


minal of the Bedford, Mass., Airport 45th semi-annual meeting in Cleve 


pays Tribute to Fayette B. Dow 
the Na 
Fayette 


up 


THE ENERAL COUNSEI t 


4 a} 





DELIVERS FASTER 
OPERATES QUIETER 

















WAYNE 
ROTARY 
PUMP 


Woyne’s exclusive rolling gear tooth design with higher volumetric efficiency allows 
you to speed up the delivery rate with a smaller size pump . . . requires 

less maintenance. Only two moving parts . . . radial thrust bearings 

and rigid base prevent distortion . . . special bearing seals keep out dirt. 


Greater capacity .. . higher speeds . . . smaller size . . . 
quieter operation . . . rugged construction for longer life ... these 
are the money saving features you get in Wayne Rotary Pumps. 


For rugged duty pumping on trucks, transports or bulk plant specify 
Wayne Rotary Pumps available with capacities from 35 to 
300 GPM. Write for application handbook. 


THE WAYNE PUMP COMPANY .:- Salisbury, Maryland 
98 


land, April 15-17, Hotel Cleveland 
Dow has been associated with NPA 
since 1918. Lyle S. Salisbury; 


dent of the Cleveland Petroleum Club 


presi 


presided at the luncheon saluting 
Dow. Guy B. Hunter, NPA president 
officiated at the tribute 
Among the speakers at the three 
day meeting were Capt. M. C. Carson 
Jr., (USN), Ralph O. Rhoades, Gulf 
Oil Corp., U. S. Senator Carl T. Cur 
tis and Rear Admiral O. P. Lattu 
SC, USN 
Capt. Carson is Director of the 
f Oil 


Interior and Administt it 


Ot 
and Gas, Department of 

Vol 
int 


iry Oil Import Program 


N.Y. Oil Heating Association 
hears Talk on tank Problems 


WINTHROP A. JOHNS, Johns Manut 
Co., Middlesex, N. J 
before the March meeting of tl 
York Oil Heating Associat 
York 

He described his 
uct “Magna-Bar”™ 


ttin r 


turing 


ba ust and 


held 
by Monepa in Northern Maine 


Oil Heat Conference is 


Heating Engineers schedule 

Exposition next February | 

meeting of the Amer 
Heating and Air-Con 
litioning Engineers and the 
ditioning Engineers and th 
Heating and Air-Conditioning Exp 
Dallas, Texas 


THE ANNUAI 


an Society 


Southwest 


held in 
1959 


sition will be 
February 1-4 

C. Rollins Gardner, Ft. Worth, is 
general chairman of the committee on 
irrangements. The International Ex 
position Co., New York, N. Y., are 
managers of the Exposition 
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Now! direct sales 


of 
hose couplings 


bring new profits 
to hose distributors... 
big savings to oil companies 


Now you, Mr. Hose Distributor, can buy fuel 
oil and gasoline pump hose couplings direct 
from Scovill at 43 less than former costs! This 
means you can sell coupled lengths of hose to 
oil companies at much-better-than-competitive 
prices. The savings oil companies will realize 


hose couplings 


eloil 


will make them your customers...will add a 
healthy glow to your profit picture. Take ad- 
vantage of this new sales opportunity soon by 
ordering your couplings direct from Scovill. For 
full details, write: Hose Coupling Department, 
Scovill Manufacturing Co., Waterbury 20, Conn. 


by SCOVILL 





Calendar of Coming Events 


MAY 
4— 7—Air-Conditioning and Refrigera 
tion Institute, annua] meeting 
The Homestead, Hot Springs 
Va. 
5— 7—Annual Meeting, Air-Condition 
ing and Refrigeration Institute 
The Homestead, Hot Springs 
Va 
7—Oil Heat Institute of New Eng 


land, 15th annual convention 


and testimonial to Fred Beck 
with, Sheraton Piaza, Boston 
Mass. 

7-11—Western Air Conditioning, Heat 
ing, Ventilating and Refrigera 
tion Exhibit, Los Angeles, Calif 








8-—Connecticut Petroleum Assn., an- 
nual convention and trade show, 
Statler Hotel, Hartford, Conn. 


North Carolina Oil Jobbers Assn., 


Spring Convention, The Caro- 
lina, Pinehurst, N. C 

Pennsylvania Petroleum Associa- 
tion, spring convention, Bed- 
ford Springs Hotel, Bedford 
Pa 

North Carolina Oil Jobbers Ass 
ciation, spring convention, The 
Carolina, Pinehurst, N. C 

Fluid Controls Institute, meeting, 
Lake Placid Club, Lake Placid, 
N.Y 


Nothing Beats 


STAINLESS STEEL 


for Combustion Chambers 


More and more oil-heat manufacturers are 
finding they save time, cut costs and im- 
prove performance by fabricating combus- 
tion chambers from heat-resisting stainless 
steel blanks supplied by Ingersoll. 

Ingersoll’s special stainless steel is cor- 
rect in analysis to withstand high tempera- 
tures. It’s consistently uniform in quality 
and can be easily formed into a variety of 
shapes. 

You specify blank sizes, or multiples 
thereof (depending on size )—Ingersoll will 
custom shear it. And, from Ingersoll, you 
get the same quick handling on large jobs 
or small ones 


It Pays to Use Heat-Resisting Steel Combustion Chambers 


. 


@ No breakage in shipment or handling 


For full details 
—write, wire 
or phone 


@ Lighter weight lowers freight costs 


® Quicker heating—greater efficiency 


e Cleaner heat—better temperature control 


| INGERSOLL STEEL 
— 


Oil Heat Association of Maryland, 
monthly meeting, Hotel Staf 
ford, Baltimore, Md 

schools during May 

Boston 

Hartford, Conn 

Mineola, N. Y 

On! of Wisconsin, management 
institute. Boston School of Ad 
vanced Oil Heat Training, Mil- 
waukee 

Nat'l Assn. Oil Equipment Job 
bers, Board meeting, The Tides 
Inn, Irvington, Va 

Nat'l Oil Jobbers Council, spring 
meeting, Hotel Jung, New Or 
leans, La 

Nat] Fire Protectior Association, 
annual meeting, Palmer House 
Chicago 

API Division of Marketing, mid 
year meeting, Roosevelt Hotel, 
New Orleans, La. 

Air Pollution Control Associatior 

nual meeting, Sheraton H 
Philadelphia 


exhibit 
tel, Cincinnati, O 

9-12—22d National Oil Heat and Aircon- 
ditioning Exposition, Coliseum 
New York City. 

9-12—Oil-Heat Institute of America, 35th 
annual convention, Park Sheraton 
Hotel, New York. 

Maine Oil & Heating Equipment 
Dealers’ Assn., annual meeting 
and trade show, Sebasco Lodge, 
Bath, Me 

Natl Assn. of Wholesalers 
Wholesale Executive Manage 
ment Course, Ohio State Uni 
versity, Columbus, O 

American Society for Testing M 
terials, annual meeting, Statler 
Hotel, Boston 

American Society of Heating and 
Air - Conditioning Engineers 
Inc., The American Society of 
Refrigerating Engineers, joint 
meeting, Leamington Hotel, 
Minneapolis, Minn 

30-July 3—Nat’l Assn. of Plumbing Con 
tractors, Annual Convention, 
Plumbing and Heating Exposi- 
tion, Los Angeles, Calif 
. 


“2 


Peerless Heater Co., Boyertown, 
Pa., has appointed C. P. Mohrfeld, 
Inc., Collingswood, N. J. as southern 
New Jersey distributor; Kem Associ 
ates, New Haven, Conn.., as represent- 
atives for the state, except Fairfield 
County; John Escoffer, Thornwood, 
i oo ae representative in West 
chester and Putnam Counties, N. Y 
and Fairfield County, Conn 


ersoll STEEL DIVISION 


Borg-Warner Corpozation 
New Castle, indiane 


L. J. Wing Mfg. Co., Linden, N. J., 
has named Eaton Eqpt. C 


as sales 


representatives in the Detroit area. 
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ANNOUNCING THE 


OIL FIRED BOILER anp 
OIL HEATING UNIT 


1=B=R tested and rated for capacities 
of 1300-3260 sq. ft. steam 
and 2255-5290 sq. ft. water 
K 


A genuine advance in boiler design...offering new fea- 
tures for operating economy, easy maintenance, sim- 
plified erection and long life! 


The No. 82 Boiler incorporates the self-regulating, 
turn-around principle of flue gas travel developed by 
Weil-McLain engineers for increased heat transfer and 
greater fuel economy. 


Other features include a new asbestos rope seal...a 

pre-cast refractory combustion chamber designed to 
properly develop the full heat potential of the burner 
flame...an electronic safety control to prove the flame 
in No. 82 Boilers burning 7 GPH and up...top clean-out 
plates for easy access to all surfaces...and short draw 
rods which simplify erection and assure a strain-free 
boiler assembly. 
PROVISION FOR SINGLE OR DUAL WATER HEATERS 
The Weil-McLain No. 82 Boiler has a unique and ex- 
clusive method of installing tankless water heaters. 
The diagram below shows how either single or dual 
heaters can be employed. The fin tube heater itself is 
a highly efficient unit of large capacity. 











ASBESTOS ROPE SEAL SELF-REGULATING 
Exclusive! Asbestos rope in- FLUE GAS TRAVEL 
serts in grooved seal Strip in - : TANKLESS 

ler sections. Compressible Ingenious design of sections WATER HEATER 

von’t crack or squeeze out Dreaks flue gases into mul- 

¥ i 4 4 4% . 

tiple streams which contact 
all heating surfaces to top of 
sections...greatly increases 
heat transfer. Send for bulletin giving complete description and engineering data 














remains gas-tight during 


WEIL: McLAIN WEIL-McLAIN COMPANY 


ee SO OtATORS MICHIGAN CITY, INDIANA 


Address literature requests to Dept. B-58 





Now 
third year of 
excellent service... 


MEETING CAPITAL'S VISCOUNTS 


with Red Seal jet fuel meters 





Orn 


In flying more than 1,377,299,000 passenger miles since 1955, Capital’s 
turboprop Viscounts have burned up a lot of Aeroshell 640 Kerosene 
... nearly every gallon accurately recorded by Neptune Meters. Almost 
everywhere they land, the planes are greeted by Neptune-metered 
equipment. Many of these are 4,000-gal. dual refuelers, equipped with 
one meter (3” Red Seal) for the kerosene fuel, and another meter (1” 
Neptune) for the methanol-water mix that is injected during take-off. 

Backed by the widest available experience in metering chemicals, 
as well as petroleum fuels from 80 standard to 115/145 avgas or JP-5 
... Neptune is ready now to discuss any problems you may anticipate 
in handling the liquid fuels of the future. 


4 


hy 
NEPTUNE METER COMPANY - 19 West 50th St., New York 20, N.Y. } 
nepwune 


Branch Offices in Principal Cities RED SEAL METERS... for a better 





measure of profit 





How Neptune Meters Make Money and Save for Others: 


“We have 25 Neptune Meters in use now on our trucks and loading rack and find that they are the 
best that can be bought. We have used just about every type that is on the market .. .” 
T. H. Potter, of T. T. “Tom” Potter & Son, Morehead City, N. C. 


. 


states Mr. 


- 


4 = 
SINCLAIR 


Rogers Oil Company, Raleigh, N. C., . . . a Neptune customer for 15 
years . . . have five 3-in. Auto-Stop Red Seals at their bulk plant, filling 
100 and 200-gallon truck compartments. Roger’s big business is kerosene 
fuel for tobacco curing and fuel oil for home heating. They also have 2” 
Red Seal meters on local delivery trucks. 

(ae ‘i | = Sen oem =~ 


we 
tan 





ehicles are refueled through Red Seal 
meter at Torrance, Calif., plant of 

y Co. This fully approved LP-gas meter- 
ncluded all accessories in one safe, easy- 


Neptune remote control meters at Esso Standard Oil 
any’s big New Haven terminal speed loading o: 8 
ports and trucks simultaneously. Automatic interlocks 
event withdrawal of any product until authorized by lock- 
ng ticket into office register. 
“ ae. 


ae 


o” 


ae @ 
4 


Big ‘ 1 


” 


Small outlay keeps New York dealer’s 32 trucks rolling: In 4 to 15 
minutes, practically any meter service problem can be fixed simply by 
substituting one of these “spares.” With the truck back in service, you 
can clean, repair or renew the parts at leisure. 











UNRESTRICTED FLOW 


PHILADELPHIA HOSE REELS 


mean 
fast 
deliveries 


ee 

Save time at the delivery point, and 
you save money.” That is the con- 
sensus of tank truck operators every- 
where, and it is one of the many ad- 
vantages of Philadelphia Hose Reels 





Self Aligning Ball Bearing Ball Bearings 


~——Spokes for Drum 
SECTION THROUGH REEL 














Unrestricted passageway is clearly 


shown on the sectional the 
spindle and seal. Note the long radius 


curvature of the elbow, free from re- 


view of 


striction. A self-tightening Neoprene 
seal is used. It is tight at high or low 
pressures and will run for many years 
without any signs of wear or leakage. 
Note that the 


spindle are outside the passageway 


the ball bearings for 


[The actual fact is this: when a re- 
stricted flow reel is replaced with a 
Philadelphia Hose Reel, the resulting 
full flow means faster delivery—without 


changing either the pump or the hose. 


Philadelphia Reels are light in weight 
and are built like a fine automobile. 
(ll parts are made of steel, malleable 


iron or bronze (no cast iron is used). 


All shafts and bearings are equipped 
with ball bearings with hardened and 
ground races. Seven ball bearings are 


used on eat h reel, This means the reel 


will last many times longer than one 


equipped with plain bearings 


Prices No Higher. Quantity produc- 
tion of standard parts, plus many 
vears of experience, enables us to 
build these high-grade reels at prices 
competitive with and in many cases 
lower than other makes. Philadelphia 
Hose Reels are made in all sizes from 
1” to 3” with hand or power drives 
electric, air or hydraulic. Under- 
writers’ approved explosionproof 
motors when required (any voltage). 


Send for Bulletin No. 171. 


PHILADELPHIA VALVE COMPANY 


musa P i; 


¢ 


€ 


aé& Ve ex since 19 


Pacific Coast Distributors: 


Oil Marketing Co., 
Heward Supply Co., 


325 Fremont Street, 
5125 Santa Fe Avenue, 


San Francisco 5, California 
Los Angeles 11, California 


New England Distributor: 
Northeastern Petroleum Service & Supply, Inc., 37 Brookley Road, Jamaica Plain 30, Mass. 
May 
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and not in contact with the fluid. 
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YOUR “DOOR OPENER” TO NEW 
ACCOUNTS . .. a perfect tie-in 

. with your present 
business ! 



















REGISTERED 
TRADEMARK FURNACES BOILERS 
Canes @ 
PATENT 
Chevrolet or Ford 1 Ton 


PENDING L 
Truck. 


WHY SHOULD YOU ROUND OUT YOUR SERVICE 
PROGRAM WITH KLEEN AIR EQUIPMENT ? 


BECAUSE the Kleen Air service is a BECAUSE Kleen Air is a ONE MAN OPERA- 
NATURAL for securing NEW _ FUEL TION, designed to be profitable for ALL jobs, 
ACCOUNTS and building CUSTOMER and developed by men with years of experi- 
CONFIDENCE! Read this letter: ence in the furnace business. 


Kleen Air large capacity 
unit mounted on either 











"We have operated our Kleen Air 
equipment for one year, and we are pleased 
with the resulting increase in new accounts! BECAUSE . . 2 . 
Our regular customers have expressed great the Kleen Air service will satisly 
satisfaction with this added service,’ your present customers, and keep them from 
RICHARD KENNEDY, President : 
SIPER® PORE, GFE’ CO looking elsewhere. 


MADISON, WISCONSIN 


























there’s a Kleen Air model to fill 
YOUR needs with the POWER and 
CAPACITY for ANY job! Portable model 


shown may be mounted on any %4 or l 


ton truck. 
eloil 







KLEEN AIR MANUFACTURING CORP. 


Janesville Box 302F Wisconsin 


BECAUSE reset te DON’T DELAY—ACT TODAY! 
~~ iT PAYS_70 Vw. |)l U6; == —-------------------- 
=] | Mail coupon today for | 
literature, specifications, | 
and prices. ‘ 
l NAME 
TITLE | 
| COMPANY 
| ADDRESS i 
: city ZONE__STATE 
i 
l 






bes ee ev ameu 





| UP witn coon teots 


—GET’EM 





you need. With two 


HARVEY FURNACE VACUUM CLEANER 


The cleaner with plenty of horsepower to give you the suction 


AT SID HARVEY’S 





inside dust bags to give you better filtering 


action and positive protection against costly blow-outs. 





COMPLETE WITH 





ATTACHMENTS 
Harvey Jr. $ 99.50 
Harvey De-Luxe 111.65 


Attachments and Spare Parts For other 
cleaners including Doyle, GE, Kent, Nu-Vac, 
Premier, Pullman, Super-Suction and Tor- 
nado. Listed in detail in Sid Harvey’s catalog. 






















WITH EVERY CLEAN-UP JOB 
BE SURE TO REPLACE... 


Doubtful 
Nozzles 





Cracked or 
carbonized 
Ignitors 


Worn 
Couplings 





Clogged 
Strainers 





t = Oil Filters and 
Air Filters 
or any other worn part. You'll 
find them all in Sid Harvey’s 
catalog — Ask for it. 
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FURNACE AND DUCT BRUSHES 


Nothing gets stubborn soot and scale like 
the proper brush, Sid Harvey’s has a wide 
choice to choose from. Fine Wire-Hard 
Wire-Fibre. 


SOOT GUNS AND 
SOOT DESTROYERS 


Get the places that brushes and 
vacuum cleaners can’t reach. Sid 
Harvey’s soot destroyer is safe, fast, 
economical and easy to use. 


Aon saree : 


DESTROT 
won ae eas renee a 
my "On -ExpLosive’ 
? 


10 use 


WW WRRNEN vac 





‘NAALEN STREAM. REW YORK 























THIS IS FOSTORIA’S NEW 
MODEL 400A WATER CIRCULATOR 


an exceptionally quiet, seal-less pump for closed 
hot water heating systems. It can be installed in any 
position, serviced and replaced with only a screwdriver. 
Needs no lubrication, starting device or 
overload protecting mechanism. 
Capacity: circuits or zones up to 100,000 BTU. 
Cost: lowest on the market. 
Operation: finest in Hydronics. 
Write for detailed information to the Fostoria 
Pressed Steel Corporation, Pump Division, 
Fostoria, Ohio 


and OU pren 


“VM GLAD WE SIGNED UP WITH 
TEXACO...WE’VE GROWN FAST” 


says Alfred H. Shotwell, ndable 


President of the Gaare Oil Co., plus a quality product, a 
Palatine, Illinois 


service to 


n’s success. 

have grown 
° ” i € he says. “ 
For 11 years, Mr. Shotwell’s firm 11 more 
has been distributing Texaco F 
Chief Heating Oil in a suburban sntire year 
area around Chicago. Today Gaare “Texaco 
Oil Co. is the largest fuel oil d A-200 is a 
tributor in the district and recently oil a1 
acquired another bulk plant to meet ‘ustomers ‘because Texac¢ 
the increasing demand. Efficient, are well known. 


heating oil gallonage in 
month than we used to sell in an 
Fuel Chief with Additive 
cleaner-burning heating 
d has fine acceptance with our 


products 


IT WILL PAY YOU TO TEAM UP WITH TEXACO 
Call or write The Texas Company, Heating Oil Division 
135 East 42nd Street, New York 17, N. Y. 


‘“‘We like to do business with 
Texaco people. Texaco supports the 
distributor with a generous coopera- 
tive advertising program and plenty 
of promotion material. I’m glad we 
decided to sign up with Texaco.” 


HEATING O/L 














the quality 


hose reel 


for every 


st 








purpose 


Geared crank 
rewind 











Exzplosion-proof 
electric motor rewind 


No matter what your requirements for 
your hose reels are, there is a Hannay Reel 
to meet them. And you can rely on their 
superior quality, because making the finest 
and most dependable reels it is possible 
to make has been our only business for over 
twenty years. 


Only Hannay Reels offer you such quality, 
and so many time- and money-saving 

features. You’ll profit when you specify and 
get Hannay. 


NEW! Complete 28-page 


details on reels for hoses f 
Write for free copy. 
... Greatest Name in Hose Reels 
® 


© 1966 C.B.H.aS.. tnej 


CLIFFORD B. HANNAY & SON, INC., 240 SOUTH ST., WESTERLO, N.Y. 


eloil 
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99" NATIONAL OIL HEAT”? vey ,, 


R 


AIR CONDITIONING EXPOSITION COLis, = 


PRESENTS Jy 


1 7 N 
“ENTER THE PROFITSPHERE IN ’58° 1 1 10 
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'STREST FLOOR | 
FREE ADMission ~— 


ONLY TO 


PROFIT$PHERE 
PRODUCTS 





fpy 








| ADDED ATTRACTION 
| 36TH ANNUAL OHI CONVENTION 


Inspiring morning meetings at the 
Park Sheraton Hotel. Dealer Man- 
agement Conferences . . . Technical 
Symposium . .. Commercial-Indus- 
trial Conference. Leading air condi- 
tioning, oil heating and fuel oil 
operators will describe profitable man- 
agement methods... selling ideas... 
installation, service and oil delivery 
techniques. 


ADVANCE REGISTRATION 


Save time. Write Oil-Heat Institute 


Fit Ay 
\ ti > ew) 

Your exposition is designed to get you into a better economic 
area. So come! Be an explorer in the profitsphere. See how new 
products and new ideas for air conditioning, oil heating and 
heating oil delivery can pay off in profits in 1958. Manufac- 
turers will demonstrate new methods and systems to simplify 
installations and service and save time, material and money. 
Ask about their sales, advertising, merchandising and training 
plans. Remember that one good idea, taken home and put into 
use, may pay for your trip to your exposition many times over. 
You can’t afford to miss this big opportunity in 1958 — The 





Turning Point. 


MANUFACTURERS 


If you haven't ordered your 
space, phone or wire Oil-Heat 
Institute of America, Inc. for 
reservations. A few choice 
.booths still available. 


HOTEL 
RESERVATIONS 
Write now to OHI Housing 
Bureau, 90 East 42nd Street, 
New York 17, N. Y. State time 
of arrival and departure and 
kind of accommodations wanted 





of America today. Convention regis- 
tration fee $4 per person. Enclose 
check. Badges will be ready at Ad- 
vance Registration Desk, Park Shera- 
ton Hotel. Badge also admits you to 
the Exposition without further regis- 
tration. 








e...SQUARE...OR NEW ROUND 
indmaster Draft Coutiol 


both have 
WINDMASTER: 


Performance-Proven 
and 


round draft contro! Photo of squore draft control 


llustretes odapter Time-Tested Line drawing illustrates adapter 





45° Vane 


New, competitively priced, round Wind- se 45° Angle Mounted Vane — With 
master Draft Control fits snugly, quickly angle mounting, the Windmaster vane 
to save installation time . . . can even eliminates that ineffective, quivering 
be installed directly in ‘tees’. 4 first 45° of movement . . . assuring 

quicker relief right when it is needed 


Calibrated Weight—Stack draft cali- 


\ brations on the weight permit quick 
CHECK THESE ; accurate draft adjustment right on the 


EXCLUSIVE WINDMASTER ‘a job, with no factory setting to take for 
\ granted. It makes setting of the over- 
ADVANTAGES: 


fire draft with a draft gauge easier. 


wd 45° Vane — no : . 
S F For Quiet, Efficient, Trouble-free Draft Control, 
nervousness—faster 


response Select Windmaster for every Heating Installation. 
Large Vane — more Write us today for our new low prices. 


effective crea 


Permanently Silent 
Non-Rusting Nylon 
Bearings 


ggg Counter- pitasce: 5 Windmaster 


A 
A FA Permanent, Positive 
4 Vane Stops 


Pa 
a Operation LIMA REGISTER COMPANY 


Lima, Ohio 


division of 
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YOU CAN'T KEEP A FUEL CUSTOMER UNDER WRAPS! 


With a Burroughs Sensimatic account- 
ing machine at work on your degree- 
day accounting, you know your 
customers are going to get fuel before 
they run out—that they’ll stay warm 
and stay your customers! 


The Sensimatic is your most efficient 
way of cashing in on the benefits of 


accounting—economical 


degree-day 
delivery routes, maximum fuel per 
fewer calls. 
with accuracy and 
simplicity of operation, it brings the 
all-important savings of speed. It cuts 
work load and costly man-hours. It 
gets statements out fast, helps make 
revenue come in sooner. Above all, it 


stop, lar emergency 


Because along 


provides a short cut to increased 


dealer profits. 


Our representative can show you how 
Sensimatic accounting can streamline 
your operation, regardless of its size. 
Call our nearby branch office or write 
to Burroughs Division, Burroughs 
Corporation, Detroit 32, Michigan. 





Burroughs 
Corporation 


“NEW DIMENSIONS 


in electronics and data processing 


g systems 


Burroughs and Sensimatic—T M's 
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The name “‘Chrysler’”’ is synonomous with engineering 

know-how. This technical skill and knowledge is soundly 

built into Airtemp heating and cooling. Customers realize 

this fact—tfull well! And, briefly put, this is one of the 

sound underlying reasons why Airtemp dealers make 

more money. 

There are other reasons, too, why Airtemp dealers make 

more money 

e The Airtemp line is complete—really complete—with 
297 heating and cooling models. They can satisfy any 
heating or cooling need! 

e Airtemp dealers keep their initial sale profits because 
they have fewer customer complaints and service calls. 

e Pre-tested merchandising helps and incentive programs. 

e Special training for dealers and their personnel at 
Chrysler Corporation Service Centers. 

e Factory advertising in your local markets. 

Want to make sweet sales music? Then tie up with Airtemp 
the profit franchise! Just mail the coupon below. 






































AIRTEMP DIVISION, CHRYSLER CORP. 
DEPT. FO-5, DAYTON 1, OHIO 


Please send me full information on an Airtemp franchise 
NAME 


ADDRESS 





AN Sax ed to study year ‘round comfort 


MANUFACTURERS 
ACTIVITIES 


temperatures for homes 
Homes 
in cooperation with the « 


f hanica 


University’s Small 


ie 


nts mec 1 engineering 


nomics will carry on the re 


eichi Konzo will be pr t 


] 


D 


Yor . Pt = — 
pervisor assisted Dy 


Davis, Bruce E 


Steindl 


Owens-Corning Fiberglas Corp. —— 


Edwards and Frank 
On the 
s C 


arc hitec t 


makes Grant for Comfort Study 


G project fr the 


m 


-} } 
[ ‘ 


THE UNIVERSITY of Illinois, Urban ouncil will Frank 


ina m¢ 


Champaign, has been given a $25, 
Fiberglas 


The iund 


Why Zone? 


Zoning means fuel-saving! This excellent sales tool offers you a 
quality feature that assures good profits when you explain the 
customer benefits. A heating plant uses its full capacity only about 
5% of the time. Without zoning, more heat is produced than is 
needed. Zoning permits you to offset the influences of sun, wind, 
and shade, by stabilizing the heating throughout the entire house. 


hy Zone Control Valves? 


They permit multiple zones to be installed with only one circu- 
lator, one relay, and one transformer. With zone control valves, 
and additional thermostats, you can op- 
erate up to nine zones with a forced hot 
water system 


er, 
grant by Owens-Corning 


Corp., Toledo, Ohio 


Using zone control valves, 
> to $80 on each zone you 


t 


you Can save uf 


install. 


Why is MOTO-VALV 
Your Best Choice? 


MOTO-VALYV operates at 125 Ibs. water, 
lbs. pressure. A specially-de- 
signed washer assures positive seating in 
presence of abrasives, foreign matter, and 
high-temperature water or steam. Totally 
enclosed switches prevent arcing or con- 
tact failure under unusually dusty 
humid conditions. 
residential, 

applications. 


GUARANTEED UNCONDITIONALLY FOR TWO YEARS! 


15 


steam 


or 
Models available for 
commercial, and industrial 


Available Through Your Wholesaler 


Want help with your zoning problems? Write us, we'll advise you 
quickly about your individual problem jobs. 


LEBANON TOOL COMPANY, INC. 


300 North Seventh Avenue, Lebanon, Penna. LEbanon 3-0360 
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on past experience, present practices 
and predictable developments. Specific 
recommendations concerning design 
methods and insulation standards are 


expected to result. 


20-year Guarantee on Boilers 

is announced by Burnham Corp 
BURNHAM CorRP., Heating & Cooling 
Di N.Y 


n ‘f 
I it 


vision, Irvington, has an 


2 ' 
unced a 20-year guarar n cored 


cast-iron sections of the Jubilee, Pace 
Pak, Pacemaker, Yello- Jack t 


‘ boilers manufactured 


; 
i 


1 


1 ’ 


LYS 


It 


1aisS 


ruarantees against d 


rn 
} 


r workmans! 


ing conditi ns 


installed and 


> with proper ir 


t 


Williamson publishes Catalog 
on Seal-Tite Duct, Fittings 


SEAL-TITE (T/M) prefabri 


ind fittings for | 


tir 


ning installati 


, 
W catalog 


Dunkirk Radiator Corp. plans 
Addition to production Space 


YNTRACTS have been 
liator Corp., Dunkit 


N 


nt iti 


tamn 
\T 


stan 


ing racilities 
jackets for Blue C 


ther Dunkirk products 
Ac to Mal 


U oY 


ding 
nt, the 
will be equipped wit! 
speci ill 
ot 


ion machines 


ost hy 


c 


for new homes . w 


T 
nounced the appol 
Sales Co., Chesaning. Mi 


representatives through 


unt of modernizati 
he company als 


ntment 
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“Sure! This Walker Unit Ends All My Draft Problems.” 


“1 don’t fuss ond fret with uncertain draft anymore since Walker 
brought out this low-priced draft inducer-regulator combination. Now 
SHUR - F Ze) 1 instoll Walker inducers on all my jobs. That puts me way ovt 
ahead, because with good draft | know every job will be exactly 
Draft Inducer- Regulator right from the start. 


Most Hicient Dratt Control System Lrer Made” 


Say Heating Contractors, Architects, Builders & Home Owners. 


Here’s an economical answer to every draft problem from older heating 
installations to modern, low-roofed houses. The new Walker Shur-Flo 
(Pats Pending) is the surest draft system ever devised—and the most 
economical. Walker’s fan operated draft inducer moves ONLY flue gases 
...does not suck in outside air. No wonder it runs quieter, costs less, 
requires less power. Walker does a complete job of inspirating draft and 
controlling excess draft. Models available for oil, gas, and coal fired 
installations. 

Perfect for modern homes whose lower chimney heights present a draft 
problem, the new Walker Shur-Flo is popular with heating contractors 
and builders because it installs quickly at any angle—vertically, hori- 
zontally or at a pitch. Economical in cost, it is highly profitable since it 
virtually eliminates costly call-backs and corrections. The carefully bal- 
anced propeller type fan and small but sturdy motor assure quiet trouble 
free operation, free from vibration. 


For full details see your supplier or write direct. 
Other Famous Walker Draft Controls serving 25,000,000 Users. 


oS"; 


Royal 
Purple 


Walker 
Chimney Cop 


Walker Gas 
Double Swing 


Wolker 
Junior Line 


WALKER MFG. AND SALES CORP. 


1750 Penn Street St. Joseph, Mo. 


eloil 
oilheat. 
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. . . « Manufacturers’ Activities 


National marketing Program 
launched by John Wood Co. 


SEVERAL TYPES of promotion 
ance for dealers will be included 
the “Ac-SELL-erate in “58” campaign 


being sponsored nationally by the J 
Wood Co., Heater and Tank Divisi 
Conshohocken, Pa. 


The plan’s major objective is to pr 


Newly-formed Co. acquires 
Yale & Towne’s Tri-Rotor Pump 
in T r 
for wholesalers and equipment deal ringt nn., has acquir i the 
ers. Local newspaper, telephone dir 

tory, and radio-Tv advertising; fl 


vide a continuously effective sales pus! RI R, INC., a new orm 


Insure your 
profits... 


Every time you install a Fulflo 
Filter you insure your profits against 
costly service calls due to oil 
impurities. 


Why Fulflo Filters? 


Because they’re dependable. 
That’s why dealers everywhere have 
made them America’s best selling 
oil burner filters. 


And they’re economical. The 
new green Honeycomb Filter Tubes 
are now available at substantially 
reduced prices. 


So insure your profits against 
costly service calls. Insist on Fulflo 
Filters and genuine Honeycomb 
Filter Tubes. 


COMMERCIAL FILTERS CORPORATION 


MELROSE 76, MASSACHUSETTS 


PLANTS IN MELROSE MASSACHUSETTS AND LEBANON. INDIANA 


Le 


W 


S. Nikora is presi 
company. He joined 
Pantas. 
Towne in 
“The twe 


in every Way pe ssible to assure 


ne 
vice-president 


the following 


companies are 


mum of interruption in servic« 


deliveries of pumps and repla 
parts to customers.” 


The entire Tri-Rotor pump sales or 


inization, including district sales 


and franchised 


il 


representatives 


Saies 


engineers, will go with the new 


ng 


enture 


Bryant sponsors Car; invites 
Dealers to Indianapolis Race 


DISTRIBUTORS and d 
| ~ contest 
Ci 


in expense paid weel 


sponsor 
, Indianapolis 
the 500 mile racing cl 
apolis May 30 

The company is spor 
cars called the ° 
Ed “Dutch” Schaefer 


the 
tne 


Winners 


parade, a banquet, and will | 


on a tour of Bryant’s manuf 


ind engineering facilities 


Pennsylvania's Governor, George M. 
Leader (left) presents Edward Heine- 
mann, Atlantic Refining Co., with an 
award from the Pennsylvania Motor 
Truck Association naming him the state's 
Truck Driver of the Year for 1957. 
Heinemann has been driving commercial 
vehicles for the past 38 years and has 
recorded more than 1,200,000 miles 
without a chargeable accident. 
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the business end of this 


BIG BURNER 


really means 


BIG BUSINESS 





Tried and proven U.S.-Carlin high capacity models, ranging up to 
20.00 G.P.H., put you in a key position to sell the profitable BIG 
BURNER market...schools, apartments, churches, factories... 
business, commercial and non-residential structures of all kinds. 


With the highest efficiency ever engineered into a line of burners... 
advanced design, quality construction throughout, convenient service 
features, and proved fuel savings up to 36%...it’s evident why 
U.S.-Carlin Oil Burners have established an enviable reputation for 
outstanding performance throughout the world. You, too, will find 
it pays to team up with U.S.-Carlin, 


Complete specifications and engineering data are yours for the asking. 
Contact your heating wholesaler or write us today. 


THE CARLIN COMPANY, WETHERSFIELD 9, CONNECTICUT 


/ Oil BURNERS 


They Outsell 
because they Excel 





Mod el 700 S-35 Model 800 S-4 Model 2000 S-5 
3.50 to 7.00 G.P.H. 4.00 to 8.00 G.P.H. 7.00 to 12.00 G.P.H. 











Model 1200 Model 2000 
6.00 to 12.00 G.P.H. {10.00 to 20.00 GPH. 
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- - « « Manufacturers’ Activities 


20-minute sound and color film 
is produced by Lau Blower Co. 


THE MANY TYPES and sizes of blowers 
made by Lau Blower Co., Dayton, O 
are shown in a 20-minute sound and 
color film. 

W. W. Morrisey, blower sales man 
ager, says the film was produced 
acquaint both customers and track 
associations in the airconditioning and 
heating fields with the manufacturi: 
processes necessary to produce a mod 


ern blower. 


The 16mm film is called “The In 
side Story” and is available without 
charge to qualified associations and 
companies. Inquiries about bookings 
should be addressed to the Advertising 
Department, Lau Blower C 2027 


Home Ave., Dayton 7, O 


Rheem asks customer Reaction 
to airconditioning Equipment 


AN INFORMAI SAMPLIN(‘ among 


RI Maire airc ynditioning equipment 


the roughest winter in years 


=-:="» has brought you the biggest 


opportu rn ity in years for. 


RNACE CLEANING 
JOBS IN VOLUME! 


Cash in now 2 WAYS with Empire 
LEADING EQUIPMENT— AT LOWEST COST 


Famous Empire Nu-Vac Vac 
experienced servicemen. F< 


thorough 70” vacuum pick-up 


holds a bushel of dirt! 
Complete with accessori 
duty hose, etc. 


FREE SALES HELP... 


Hard selling self-mailer to « 
customers—tells them why t 
service this year more th 
fire safety, renewed heating 
i25 copies. Add’t’l package 
Ready for imprint so they 


can get in touch with you promptl 


DON’T DELAY—BE FIRST IN LINE 
HAVE EQUIPMENT ON HAND 


ASK YOUR EQUIPMENT JOBBER 


Company 


Street ____ 


Our equipment jobber i 


| 
| 
| 
| 
| 
I 
| 
| 
| 
' 
I 


IN THE EXPECTED DELUGE OF ORDERS 
GET 


YOUR SERVICE ORDERS NOW! 


DEPT. NU-VAC 
treet, Newark 2, New Jersey 


oduct data rice information 


May 


owners found year ‘round comfort as 
the most important aspect of the sys 
tems, according to the Home Products 
Division, Rheem Manufacturing Co., 
Chicago. 

Low operating cost was a close sec 
ond in the list of what customers liked 
about the equipment. They also men 
tioned the compactness of the units 
and their quiet operation 


Board of Directors elects 
new Mercoid Corp. Officers 


AT ITS ANNUAL MEETING, the Board 
of Directors, Mercoid Corp., Chicago, 
elected the following officers 

Hugh Courteol, chairman of the 
board; J. F. Chamblis, president and 
treasurer; and Paul Courteol, secre 
tary. Vice-presidents and their special 
areas are W. L. Colterjohn, director 
W. K. Stauffer, Eastern Area; R. F 
Fisher, Western Area; W. E. Jones 
sales; and P. J. Provost, Industrial Di 


vision 


Atlas Metal Products. Inc., 


expands tank-truck Factory 


EXPANSION of tank-truck manufactur 
ing facilities has been completed by 
Atlas Metal Products, Inc., Berlin 
Conn. The new 12,000 sq. ft. plant is 
f fireproof steel, glass a1 ncreté 
construction 

The plant is located na cre 
property to assure room for future 
rabDricates al 


gr wth 


The company 
types of truck tanks and trailers 


Watermatic Manufacturing 

to sell boiler Accessories 
HERBERT (BERT) COWAN has an 
nounced that the Watermatic Manu- 
facturing Co., Belmore, New York, 
has acquired from Morse-Smith-Morse 
Co., Watertown, Mass., the 

the Firomatic low water 


rights t« 
utoff, adap 
tors and feeding devices. 

Field engineering, service and sales 
will be available to the industry in the 
metropolitan New York and New Jer 
sey areas with other areas open for 
distributorships and field engineering 
The line will be sold under the Water- 


matic tradename. 
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MAINTENANCE 
SERVICE 

WILL SAVE 
YOU MONEY 
EIGHT WAYS 


HOW ? 


CONTROL OF COSTS 


You can budget your service expense, eliminate 
cost of repairs, and YOU SAVE MONEY. 


REGULAR INSPECTIONS 


Detect undue wear or strain on parts. Regular 
inspections save you the worry of costly interrup- 
tions of your business system. 


PROPER LUBRICATION 


Protects working parts of the machine against pre- 
mature wear and corrosion. 


PERIODICAL CLEANING 


Increases efficiency and lengthens the life of your 
machine 


7 





Agreement 
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MAINTENANCE 
& 
* 


ati “oye 


PARTS WITHOUT COST 


Parts will be furnished without cost to users of 
National Maintenance Service. 


FACTORY-MADE PARTS 


Parts made by the manufacturer are used to replace 
broken or worn parts. 


QUICK SERVICE 


You can call us without additional cost any time 
your equipment is not operating satisfactorily. 


BONDED SERVICEMEN 


Factory trained to give you efficient service and to 
SAVE YOU MONEY. 


You invested in your National equipment for its 
money-saving features. National's “Preventive Main- 
tenance” will maintain these savings every year — 
for more years. Call your nearby National Service 
Man for full details on National Maintenance. 


“TRADE MARK REG. U.S. PAT. OFF. 


THE NATIONAL CASH REGISTER COMPANY, payton 9, Ohio 


1039 OFFICES IN 121 COUNTRIES # HELPING BUSINESS SAVE MONEY 
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Readers’ Problems Is a one-pipe steam system more 
(Starts on page 90) efficient ads ad pressure Oo a vacuum 
system 

A fourth method, similar in princi Reason for the three question 
ple to the second method, consists of arks |) Plumbers recommend 
giving the No. 6 fueloil to any type of icuum 2) Heating men recom 
atomizing nozzle—with the oil prop wend either; (3) Oilburner men, who 
erly and uniformly heated to a cer usually don’t know the difference, 

tain temperature, and with proper also recommend either 
pressure on the oil. ften find systems having a mix 
f both types of vent valves, 
2. We have corresponded befor acuum type and non-vacuum type 
“pro and con,” and now I want t t stand reason, regardless of 
ask you one question! type of fuel firing the system, that a 


t 


Sell More with 


SINCLAIR'S “BIG FOUR” 
Go 2 fet 
SINCLAIR 


© TOP-auaLity 


PRO a 
ete DUCT 
ONG AD PROGRAM 


; © SALES TRAINING 
m © STEADY supply 





A Sinclair Fuel Oil Distributorship is a quick way 

to boost profits. Sinclair Fuel Oil sells fast because it’s good! It’s good 
because continuous testing and improvement at Sinclair’s research 
laboratories at Harvey, Illinois, help make Sinclair Fuel Oil a 
better product. 

Sinclair Distributors get extra sales support. Strong ads are designed 
for local use. 

A special sales training program offers new profit-making ideas. 
Sinclair Distributors enjoy a steady and ample supply of products — 
thanks to Sinclair’s vast production and storage facilities. 

Build a better business for yourself. Increase your profits. Write for 
details today. Sinclair Refining Company, 600 Fifth Ave., 


New York 20, N. Y. Visit us at The Oil Heat and Air 


Conditioning Exposition, Booth 628 


SINCLAIR FUEL OIL with rv-119° 
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vacuum system will heat faster and 
hold the heat longer. 

It so happens I work in an area 
having many one-pipe steam plants, 
many designed for coal then con 
verted to oil. My biggest complaints 
are from new customers used to 
steady steam pressure, converted to 
oil, they experience that “hot and 
cold period.” If I set the thermostat 
for great sensitivity and exceedingly 
short ‘“‘on” periods, usually the radi 
ators farthest from the boiler remain 
cold when others heat 

In my own home heated by one 
pipe steam, I have tried all kinds of 
vent valves, concluded with a good 
make advertised in your pages, but 
still have that “cold feeling’ between 


oilburner “on” periods I am using 
three thermostats including one clock 
type. But I am now considering try 
ing newly developed control ideas, 
which include having outside temper 
ature affect the temperature inside 
the house, and converting the system 
to vacuum 

I realize that a vacuum system has 
to be “tight.” But are there any other 
features that make it undesirable for 
oilfiring 


R. C. W., Quincy, Mass 


1 


A. Feature articles could be writ 
ten on the subject you discuss, but di 
not appear in FO&#’OH these years be 
cause few new homes are heated by 
one-pipe steam. Space requirements 
permit publishing only highlights in 
this reply to you. 

First, mixtures of vacuum-type and 
non-vacuum vent valves should not 
be used in one system 

Second, vacuum-type vent valves 
should not be used in system not 
rigged (made air-tight enough) to de 
velop an appreciable vacuum, say ten 
inches minimum, when the burner 
stops after filling the radiators with 
steam on a cold day. 

Third, you can make those farthest 
radiators heat along with those closest 
to the boiler, if you vent sufficiently 
fast both the ends of the steam mains 
and the distant radiators. For exam 
ple, one burner expert goes this far 
in his efforts: At the end of the steam 
main, he installs one or two steam 


main quick-vents of enormous capac 





CLOG-FREE | 


GENERAL ‘S800’ 
HUMIDIFIER 


Won’t STICK 
Won't OVERFLOW 


NEWEST IDEA 
IN HOME HUMIDIFICATION! 


SIMPLE! Tne Model “800” needs no float .. . requires no 
tricky pan leveling. A simple, long wearing neoprene dia- 
phragm, chrome-plated valve, and enclosed valve seat prevent 
any sticking or clogging — can’t overflow! 

COMPACT! Entire unit (except cold water connection) fits inside 
the furnace plenum. Just lift nameplate to check evaporation, 
water level and plates! 


Installed in Minutes! Pre-fabricated, one-piece unit with AUTOMATIC! Auto-Valve operates solely by pressure of water 
FEWER PARTS means easier installations ond less service. in the evaporating pan. Whenever the water level falls below 
Labor-saving template for drilling mounting holes and cyt- a predetermined point, the valve OPENS. After the woter 
ting plenum makes every installation profitable. level is restored, the valve CLOSES automatically. 


SEE OUR SPECIAL DEALER INCENTIVE OFFER! 


GENERAL FUEL OIL FILTERS 


MODEL 2A-700A MODEL 24-300 


Prevent Clogged 
Nozzles... 


© 
Stretch Heating 
For large homes. Features 
General ; r] Wool Felt “Step Design” 
A wee on mire Dollars! Cartridge. Leak-proof de- 


NDARD M * sign. Plastic finish. 


largest capacity, deluxe 
model with metal-encased, 
“depth-type” cartridge . 
screw-type steel handle. 


MODEL 90 WATER TRAP 


lA- -25A @ MODEL 1A-25A eeeeeeceseeeeeeeeees 


MODEL 2A-17A 


For average homes and space heaters, this popular mode! has the Wool 


Felt “Step Design” Cartridge for greatest usable filtering area and finest 
filtration. Corrosion-proof plastic finish. All-metal construction. 


Removes water from oil 
before it reaches burner; 
protects filter, nozzle, 
pump. Interchangeable 4’ 
inlet-outlet and %4" thread- 
ed brass drain plug. 


For heavy fuel oils and 
CLEAN RIGHT SOOT REMOVER lubricating and hydraulic 
oils. Washable Monel car- 
tridge (30, 60, 100, 150, 
er 200 mesh). Corrosion- 
proof plastic finish. 


Removes up to a ‘*” soot layer in 2-5 minutes through 
normal, no-flash burning action. Non-corrosive. Clean Right 
can cut heating bills up to 25%! For any stove or furnace 


SEE YOUR JOBBER OR WRITE FOR FULL DETAILS 


GENERAL FILTERS, INC. 


43800 GRAND RIVER AVENUE “NOMI, MICHIGAN 


IN CANADA: Canadian General Filters, Ltd., 39 Crockford Bivd., Scarborough, Ontario 
Visit Booths 607 and 609, Oil Heat and Air Conditioning Exposition, Coliseum, New York City, June 9-12. 
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. . . « Readers’ Problems 


ity, sometimes installing two vent tops with all radiators full of steam by its vent valve’s becoming defective 
valves, each having a one-half inch hat does give smoother heat, to our and failing to stop in-flow of air t 
hole through which air escapes. Next, yerience, than occurs otherwise. It the radiator when the svstem has a 

if the fastest radiator vent-valve he leads to radiators remaining warm high vacuum in it. 
uses leaves the end radiator too cold r much longer periods after the Guard especially against running 
when the others are hot, he goes for burner stops. But such “vacuumizing™ head-on into this trouble. In the sys- 
multiple venting of the radiator these disadvantages: (a) Need to tem that develops a high vacuum aft- 
sometimes he installs four high capac ate and seal new air leaks perhaps er the burner stops in cold weather, 
ity vent-valves on one _ radiator! once a year, (b) Need to replace vent developing of the high vacuum is ac- 
Steam mains should be well insulated valves that lose their ability to hold companied by rapid drop in the tem- 
of course, for excellent results high vacuums, (c) Trouble related to perature of the boiler. With its tem 
Fourth, you can tighten up a one 1 radiator’s remaining cold while perature dropped below say 150°F 
pipe system so that it will develop a ther it, caused by an air leak in by development of the high vacuum, 
vacuum up to 20” after the burner he radiator or its shut-off valve, or ek aes Micah on” neal des fe 
emnene temperature control starts the oil 
burner. That's the boiler temperature 
control usually set at about 160°F 
because the boiler has a tankless or 
builds sales profits tank-type indirect water heater con 
nected to it. With the burner started 
saves 15% on fuel costs by the boiler temperature control 
and with the high vacuum in the sys 
Electro-Jet, America’s most tem, the radiators now receive steam 
advanced oil burner, is the only and stay hot although the room ther 
vaporizing type oil burner approved mostat circuit is open and the room 

for No. 2 furnace oils. need no heat. 
Look at the picture; note : 

H. C. Little’s exclusive, progressive Vacuum Breaker 
low-temperature carburetion. To ward off the above trouble aft 
Jet streams are created that grou er you create it by “vacuumizing™ 


progressively hotter. Every drop of oil system, you can install a vacuum 


is turned into heat, saving up to breaker on a steam main. When 
Ys 


15°¢ on fuel costs. vacuum greater than 5” or evel 


ops, the vacuum breaker will admit 
air into the steam system. On the on 
hand you geared the system to devel 

p high vacuum; next you use the 
vacuum breaker to avoid development 
of the high vacuum 

Another way out of high-vacuum 
trouble is to install a solenoid valv 


on a steam main, and wire it to th 
695° complete [Ree ae 32% sie : ’ 
vaporization P , vaporization . vaporization — temperature burner motor. Starting of thi burner 








Exclusive progressive low temperature carburetion then opens the valve, admitting air to 
the steam main and killing the vac 
GET HOT ON ELECTRO-JET one en NS thes 
= a , ‘ : 
steam would escape from the solenoid 
valve, which is open while the burn 
Electro-Jet oil burners er is running, you connect either 
are available in check valve or a steam-main quick 
H. C. Little H.C. LITTLE BURNER CO. DEPT. AU vent to the solenoid valve. The check 
floor furnaces, recessed SAN RAFAEL. CALIF 


wall furnaces and 
circulating heaters Send me complete details on ElectroJet and oil can flow through it into the steam 
burning furnaces. 


valve would be arranged so that air 


For full information, main, but no steam can escape out of 


mail this coupon pen the steam main through the check 


* | E = _ 7 1 
... today! valve. The quick-vent connected t 
Address _ ‘ Z the solenoid valve would serve the 





same purpose. 


(Please turn to page 





Troy Oil Company SPEEDS LOADING 
with new facilities! 


Additional MARLOW PUMP 
cuts loading time 
more than 60% 


Keeping some 30 trucks on the road, where 
they make money, sometimes strains loading 
facilities and even driver’s tempers when the 
weather's cold. That, plus a desire to improve 
customer service are the reasons why Troy 
Oil Company of Indianapolis, Ind. recently 
idded new tanks and pumping equipment 
bring their total storage capacity to more 
than 800,000 gallons. The new loading rack 
powered with a Marlow pump that in- 
reases the loading rate from a previous high 

f 250 g.p.m. up to 700 g.p.m 


First Marlows Added In 1949 


In 1949, Troy Oil Company replaced their 

rotaries with four Marlow self-priming cen- 

trifugal pumps. The efficiency and perform- 

ince was so excellent that in 1953, when 

additional capacity was added, another 

Marlow was purchased. Storage facilities 
re then over 237,000 gallons. 


Loading Rate Jumped to 700 GPM 


Troy Oil's current expansion program was 
designed and engineered by Indiana Oil 
Equipment Company of Indianapolis. The 
new set-up uses 6” suction lines pumping 
nto two 3” loading systems. Fed by a Marlow 
25 hp Model 3XSC, loading is now at rates 
f up to 700 g.p.m. This loading increase is 

rtant in increasing profits since it cuts 
r time in the yard 


Trouble-Free Pumping Service 


Che four original Marlow 34EL’s and 38EL’s 
have operated efficiently without service in- 
erruption since 1949. The Marlow 32HEL, 
stalled four years later, has given the same 
dependable, trouble-free service. All five 
inits maintain their original factory efficiency 
throughout their entire use because there’s DIVISION OF 
no metal-to-metal contact in the pumps to 


veal 


Marlow builds a complete line of self-priming, 
centrifugal pumps for every petroleum pumping 
application in bulk plants, delivery trucks and 
transports. Call your Marlow equipment distrib- 
utor today for complete information or write Morton Grove, Illinois Lonaview Texas 
direct for Bulletin PM-06. in Canada: Pumps & Softeners itd., London, Ontario 7-289 
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ever 


GAS or OIL FIRED 
PACKAGED UNIT 








New Products 


Sach New Products item has an identifying number 
If you want more information on any equipment described 
here send the coupon on page 138 to FuELow & On 
HEAT, 2 West 45 St., New York 36, N. Y., and iden 


tify the product by circling its number on the « upon 


Toridheet prewired furnace-burner Unit 
is equipped with wall flame Oilburner 


MODEL ORA-85LH is a Toridheet oilfired, completely 
and prewired Lo-Hiboy Wall Flame furnace unit 
bonnet capacity of 85,000 Btu, is en 

cased in a low cabinet only 48!” 
high. Optional matching return air 
cabinet with built-in filter rack and 
filter access door converts the Hi-Li 
unit into a conventional basement 
model permitting return air con 
nected to the cabinet top. Unit in 
corporates a wired oil control assem 


bly, ignition transformer, Toridheet 


HEALTHY HOT Airinator valve, burner motor and 


v1 10 7 11h 1 oO j 
WATER HEAT coml nati n fan and limit control with 
summer fan switch, plus leveling legs in all four 


deluxe thermostat, blower sized for future cooling 
A SPACE SAVER cae Made by: Toridheet Div., Cleveland Steel Product 
Corp., 16035 Brookpark Road, Cleveland 11, Ohi 


e 2 i 2 
that is also an installation Circ El on coupon, poge 138 
® 
time saver Sundstrand designs pump-motor-bracket 


COMPLETELY EQUIPPED FOR to supply Fueloil to overhead Heaters 
FAST INSTALLATIONS 4 COMPACT pump-motor-bracket assembly that provides 
simplified means of supplying fueloil to one or more over 
e@ PLENTY OF HEAT AND HOT WATER head heaters has 
e@ FUEL-SAVER — se been developed by 
economical to operate es ae Sundstrand Hy 


HELLO AND 
e@ FULLY WIRED AND ASSEMBLED GOODBYE : draulic Division 


READY TO INSTALL IMMEDIATELY The non pee 


if 


e FITS THROUGH A 30-INCH DOOR , I sembly is offered 
in easy one-man handling crate pepraguatattig with or without mo. 


e BUILT TO FIT THE MODERN HOME Advertised tor and is intended to supply an auxiliary tank equipped 
with automatic oil level switch for control of boost pump 
.. O. KO V See ee motor operation 
154 OGDEN AVE., JERSEY CITY 7, N. J. Made by: Sundstrand Hydraulic Division, Rockford, III 
PLANTS: JERSEY CITY, N. J. * DOVER, N. J. * TRENTON N. J. Circle E2 on coupon, page 138 
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Luxury MOTEL solves noise 
problem by changing to 


BcG 


*® = ee 
a 
—— ae < 


The seven-acre, landscaped patio of Hiway House includes 
a swimming pool, children’s playground, golf putting 
area and a miniature railroad. Year ‘round air condi- 
tioning is provided by a central circulated water system. 


MECHANICAL CONTRACTOR: 
Arizona York Refrigeration Co., Phoenix, Arizona 


Hiway House, fabulous 250-room motor hotel 
at Phoenix, Arizona, was planned and built 
by Del E. Webb Construction Co. with the 
comfort and convenience of guests as the 
only consideration. Among its features is a 
circulated water heating and cooling system, 
which required corrective measures because 
of noise. 

The mechanical contractor describes the 
cause and the remedy as follows: 


“A conventional type of pump was orig- 
inally used in the air conditioning system. 
When the system was turned on, a motor hum 
and water noise was transmitted through 
the units in the motel rooms. The room units 
with their copper coils and radiator fins acted 
as sounding boards, particularly at night 
when fans were off. 
“To correct this problem we replaced the 
conventional pumps with Bell & Gossett 
Universal Pumps properly sized for the job. 
HIGHLIGHTS OF BaG UNIVERSAL PUMP DESIGN This completely eliminated transmission of 
@ Non-overloading motor—constructed, selected and stamped for a and there is now 100% quiet operation 
extra quiet operation @ Sleeve bearings, oil lubricated, in both pump in all rooms of the motel. 
and motor @ Motors ring-type mounted, suspended in rubber “In general, it has been our experience 
@ Spring-type quiet coupler @ Oversized special alloy steel shaft that B&G Universal Pumps for this type of 
with integral collar which absorbs thrust @ Re- operation are far superior to any other type 
movable bearing frame—no need to break pipe of pump and we recommend them highly. 
connections or remove motor @ “Remite” 
Mechanical Seal, diamond hard, prevents water 


leakage @ Hydraulically balanced impeller BELL & GOSSETT 


See B&G Hydro-Flo Products at OH! Exposition, NN Cc ° M e A N Y 


Booths 317-321, Coliseum, New York, June 9-12. Dept. FG-5, Morton Grove, Illinois 
Canadian Licensee: S. A. Armstrong Lid., 1400 O'Connor Drive, Toronto 16, Ontarie 














Reg. U.S. Pat. Off 
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A challenge 
to the “old pros” 
in heating 


You “old pros” in the business will know this for 
a fact—Williams engineering has traditionally lead 
the industry. First with a fully automatic burner. 
First to use automatic intermittent electric ignition 
control. First to use special stamped and drawn steel 
parts in oil burner production. 


This Williams leadership is not just something to 
remember about the “good old days.” Right now, 
Williams is set for the biggest, fastest expansion in 
its glorious 40-year history. All new, all modern 
product development and production facilities. A 
complete oil, gas, and coal line. Lo-boys, hi-boys, 
counterflows and suspended models. Conversion 
units. Air conditioning. 





To top it all, Williams engi- 
neering has given the line a 
competitive advantage no- 
body else can touch. The ex- 
clusive R160 Low Pressure 
Burner that permits fuel sav- 
ings up to 40%. 





A special challenge to Wholesalers. Isn’t this the 
kind of line you “old pros” in wholesaling can really 
go places with? If it is, Williams Oil-O-Matic would 
like to hear from you immediately. 


ae cca. cee 7 
THE NAME WITH A PAST CHapye > 


\ WONDERFUL FUTURE 


—_ 


WILLIAMS 
OIL-0-MATIC 


HEATING COMPANY 


Division of National Union Electric Corporation 


851 West Third Avenue, Columbus 8, Ohio 
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. . . « New Products 


Motorola introduces transistor 
Radios in 50 and 100 watt Range 


NEW MOBILE two-way radios with completely transistor 
ized power supplies have been introduced by Motorola. 
The line includes 50 
2 : —— 
ind watt units 
th 25-54 MOC 
Transistori‘.a- 
the 50 watt 
wer radio 
unit) has en 
reduction in 
10” hous- 
ur transistors are used in the 100 watt radi 
to replace both the vibrator and dynamotor 
by: Motorola Communications & Elect 
| W. Augusta Blvd., Chicago 51, III 
Circle E3 on coupon, page | 38 


New. non-ferrous baseboard Line 
introduced by American-Standard 


AMERICAN-STANDARD has announced a new 
ferrous baseboard heating panels, featuring 
able components. Two en 

closures, two high-capacity 
finned-tube elements and com- 


plete matching 


iccess Ties are 
red in the “Heatrim”™ line 


cr idle 


Model 85 element 
square aluminum fins bond 
ed to a %” copper tube. Model 110 element for 1 
cuits has 1” copper tube 
Made by: Plumbing & Heating Divis 
Standard, 40 W. 40 St., New York 18, N. 7 
Circle E4 on coupon, page | 38 


Magnetic centrifugal water Circulator 
developed by Fostoria Pressed Steel 


WEIGHING only 11 pounds, a new centrif 


1 


ulator for hydronics has been developed by 
Pressed Steel Corp. The new 
pump may be installed in any 
juickly taken apart 
n-the-spot servicing. 
400-A circulator is 
n the principle of seal 
ign. Design eliminates 
r a starting mechan- 
overload protecting de 
Unit is backed by a five 
year replacement warranty 
Made by: Fostoria Pressed Steel Corp., Fostoria, O 
Circie E5 on coupon, page | 38 


1958 
May 





Here’s why J-M insulating fire brick 
cuts dollars from both! 





ting fire brick, you'll find 
tion considerably faster! 
cut with a hacksaw, they make 

simpler to build fireboxes exactly as 
specified by ifacturers for top efficiency. 


Many odvantoges assure customer satisfaction 


J-M insulatir 
as much as 10¢ on every fuel dollar! Simply 
because they heat up fast! Within seconds 
after the burner goes on, the entire inside 
surface of the firebox becomes white hot. 
J-M_ insulating fire brick keep fireboxes 


re brick save your customers 


cleaner, too. Higher combustion chamber 
temperatures and fast cooling action retard 
soot, smoke and odor . . . check formation 
of carbon on burner tips. And the sound- 
deadening qualities of J-M insulating fire 
brick reduce operating noise. Recommended 
insulating fire brick for domestic oil burner 
fireboxes: JM-20, JM-23, JM-26. For indus- 
trial use: JM-28 and JM-3000. 

For information, see your nearest author- 
ized Johns-Manville distributor. Or write 
Johns-Manville, Box 14, New York 16, N.Y. 
In Canada, Port Credit, Ontario. 


Here's why J-M insulating fire 
brick save fuel. Within seconds 
after burner goes on, they become 
white hot. Laboratory tests prove 
J-M insulating fire brick can save 
up to 10°, on fuel consumption 
For sealing against 
gas and air leaks, 
use J-M Firerre* 
Asbestos Furnace 
Cement. For lin- 
ing hearths of ro- 
tary burners, use 
J-M STANDARD 
FIRECRETE*—a 
hydraulic set- 
ting refractory 

ready for use 
in 24 hours 


*Reg. U.S. Pat. Of. 


JM Johns-Manville INSULATING FIRE BRICK 


FOR “SKIN-HEAT-IN-SECONDS” IN FIREBOXES 
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ac- SELL- erate 








wn JOHN WOOD 


America’s Finest Line of 
Automatic Heating Equipment 


and the big new 
Joun Wood Ac-SELL-erator Sales Plan 


Oil and Gas 
Furnaces, Boilers, Put the new, big John Wood 


Conversion Ac-SELL-erator Plan to 

Burners work selling Automatic 
Heating Equipment for you—automati- 
cally. Here’s everything you need to get 
fast sales pick-up in high profit new home 
and home modernization markets. 

The complete John Wood line, with hand- 
some styling, low cost operation and qual- 
ity reputation, makes the sales that put 
more money in your pocket — automati- 
cally. 

Get your sales making Ac-SELL-erator 
Plan today. Ask your wholesaler or write: 





f, 


Joun Woop Company & « 


Heater and Tank Division 
“ce ee 


Conshohocken, Pennsylvania + Chicago, Illinois fi T 
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. New Products 
McDonnell & Miller adds new Series 
of flow Switches to equipment Line 


\ NEW SERIES (FS4) of flow switches has been added to 
McDonnell & Miller's line of flow This series 


was developed to ac 


switches 


tivate a signal, 
burner, 
r or other 
when 


ver 
liquid 


> with paddle ex 


tending down into 
flow Fi 


ailable 


models 
Appli 
from 


ur 
are avy 


cations range 


starting burner on commercial water heaters whenever 


yndi 


hilled 


draw of water occurs to stopping compressor in air 


system if flow stops in cooling tower or 


McDonnell & Miller, Inc., 3500 N. Spar 
» 18. Illinois 


Circle E6 on coupon, page |38 


Oilfired hot water Heaters added 
to Line manufactured by Eckhart 


f tanks, glass-lined and copper, at 
includ new Korth line of hot water 
Super series is fired at either 1 
gph while the Deluxe series 
5 gph or 1 gph. The Deluxe 
juipped with a Korth Shell 

which 


> as standard 


) TYPES ¢ 


d in the 


includes a de 
equipment 
the line 


gal. with 


Capacity 
to 50 
temperature 


in 
gal 
at 100 

120 or 150 gph 

Eckhart Mfg. Co., Inc., Union, 

Circle E7 on coupon, page 138 


General Electric designs 100-watt 
transistor-powered mobile Radio 


NSISTOR-POWERED 100-watt mobile radio has been 
1 by General Electric with automatic cut-off and 
functions which keep the transistor power safe 


luty cycle and environmental conditions 


TRA 


wwainst overload, 


The unit is equipped with a die-cast heat sink of 


: citi 


design made of brushed aluminum and resembling a waffle 


grid 
Made 
Elec tric 


Communication Products Dept., General 


, Electronics Park, Syracuse, N. Y 
Circle E8 on coupon, page 138 
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MOBILHEAT 


... Hottest-Selling” 
Heat in Town! 


Here’s why... 


- RT-98 


New Mobilheat has the most 
completely effective additive in use 
today . . . RT-98! Helps keep fuel 


anks, lines, strainers and filters 
free of dirt and sediment. ‘6 
Re 


GIVES MORE CLEAN HEAT 
PER GALLON... 
and that means lower over-all cost, 


greater customer satisfaction. 
Less servicing for you, too. 








3. [Mobil] 


“a 
Famous Brand Name 


When you sell famous Mobilheat, TV and 
Rad 
poster designs and a direct mail program 
ire all made available to you 
And remember this: Mobil has had more 
experience than any other oil company in 
providing these proved merchandising aids 


Clean -Action 


eee MOBILHEAT “= 


SOCONY MOBIL HEATING OIL ’ 
means clear-cut customer satisfaction 


SOCONY MOBIL OIL CO., INC., and Affiliates: MAGNOLIA PETROLEUM CO., GENERAL PETROLEUM CORP, 


Siig 





IT? NEW..17-£ HERE 
Pa LF 


DA ri RNAS rt 
» * 4 
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BE stor rune] 
“I 
AT-A-GLANCE 


* 
ODF TANK GAUGE 
gives exact reading level 
of oil in tank 


at potrtt of delivery / 


Located outside of building at fill pipe, 

this new, easy-to-read fraction calibrated, 
pressure-tight gauge shows the exact level 

of oil in tank at all times! Saves costly, 
time consuming trips to basement and 
unnecessary unreeling of hose . . . Per- 

mits delivery without disturbing cus- 

tomer and eliminates spills as there 

is a “stop filling” indicator on cali- 

bration. Made of weather-proof 
materials throughout with thermom- 

eter indicator securely encased in 

plastic dome that will not fog or cloud 

up. No gears, cams, magnets, tapes or 
intricate mechanisms to get out of order 
Write for complete information and low 
cost unit prices on this modern “delivery 
point” remote reading gauge today. 

TYPE ODF-1'/ Fits 


1%” tank opening 


TYPE ODF-2 Fits 2” 
tank opening 


Weather-tight plastic dome 
calibration assembly 


Easy-to-read indicator 
eee WHEN TO Shows exact reading level 
STOP FILLING at ot times 


Made of quality oil 
weather ond corrosive 
resistant materials 

Durable, heavy-duty 
ge construction 


g 


y No complicated mechanism. 
Simple and quick to install. 


Gin, ( Lowest cost remote reading 
a (¢ 


‘ ket 
1; TKS gauge on marke 


KRUEGER, Sen@ey GAUGES 


GREEN BAY + WISCONSIN 


*OIL DEALERS’ 
FRIEND 





TELLS WHEN OJL 
1S NEEDED 
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«HOW MUCH J. 
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On guard—24 hours a day 





. New Products 


Electrostatic Filter included 
in Coolerator Airconditioners 


\ NEW electrostatic filter has been included in the 1958 
Coolerator airconditioner line. The “Lectrofilter” does not 
trap dust particles, but attracts the tiniest particles. In- 
cluded in the line is a portable room airconditioner weigh- 
ing 65 pounds. Central units range from two to five hp 
sizes 

A fully automatic portable humidifier has a seven gal 
capacity. It filters and deodorizes as well as adding mois- 
ture to the air 

Made by: Lonergan Coolerator Div., McGraw-Edison 
Co., 704 N. Clark, Albion, Mich 

Circle E9 on coupon, page 138 


Reflectal slide-chart Calculator determines 
Data on solar heat Gain through Windows 


DETAILED DATA on heat gain through windows is available 
on a slide-chart calculator designed by Reflectal Corp. The 
calculator can be adjusted for latitude season, window 
orientation and time of day. Data on radiation transmitted 
through a bare window correspond to those compiled by 
the American Society of Heating and Air Conditioning 
Engineers, but are extended to cover all seasons of the 
year. The calculator costs one dollar. 

Made by: Reflectal Corp., 310 S. Michigan Ave., Chi- 
cago 4, Ill 

Circle E10 on coupon, page | 38 


More for your Money in o MORYSVILLE 
_ Contractors’ Service Body 


Morysville U-2 for 45, % 
or | ton chassis 


COMPARE Morysville bodies feature for feature. You'll 
find them best built in the industry . .. and your bes? 
possible buy! 


@ 14 and 16 ga. body steel (14 ga. throughout for 
models rated 1 ton up — 19 ga. doors) @ 12 ga. dia 
mond floor plate @ Heavy U-channel under structure 
@ Electric welded throughout @ Telescoping roof and 
hinged gate @ Double panel doors @ Full length, rod 
type hinges with bearings @ Recessed, spring loaded 
latches with individual locks or master locking device 
@ Fendix undercoating (No extra charge). 


Write for FREE Literature 


MORYSVILLE 


ody ae Cthis INC 





IMMEDIATE DELIVERY 


Distributors in 
Principal Cities 





WHO CAN GO TO SLEEP COUNTING PROBLEMS ? 


It’s too much to ask of any heating 
oil distributor that he work hard all 
day selling his product and still 
keep close tabs on the many details 


of his exacting business. 


Mhat’s why Atlantic provides a 
staff of well-trained people to advise 
and assist its distributors... people 


who are experienced in all phases 


ISN’‘T AN ATLANTIC DISTRIBUTORSHIP WORTH LOOKING INTO? 


TERMINALS AT 


of sales and distribution. They are 
ready to check your problems, to 
help you meet and solve them. 
Atlantic has been in retail 
marketing for some 88 years. All 
of this accumulated experience is 
yours for the asking. It’s yours 
when you need it, where you need it. 


Atlantic’s new and improved 


triple-refined heating oils, contain- 
ing a new additive, give even, 
cleaner-burning heat with lower 
customer service costs. And Atlan- 
tic Heating Oils are available at 
conveniently located pipeline or 
water terminals. That means con- 


tinuous, dependable supply. 


ATLANTIC 


HEATING OILS 


Providence, R. 1 


New Haven, Conn 


Albany, N. Y 


Binghamton, N. Y 


Buffalo, N. Y. 
Elmira, N. Y 
Rochester, N. Y 


Syracuse, N. Y. 
Wayland, N. Y. 
Newark, N. J. 
Trenton, N. J. 
Gloucester, N. J. 
Bridgeton, N. J. 
Boston, Mass. 


Akron, Ohio 
Allentown, Pa. 
Altoona, Pa. 
Exton, Pa. 


Greensburg, Pa. 


Johnstown, Pa. 
Lebanon, Pa. 


Mechanicsburg, Pa. 


Mt. Union, Pa. 


Northumberland, Pa. 
Philadelphia, Pa. 


Pittsburgh, Pa. 
Pottsville, Pa. 


Reading, Pa. 


Tamaqua, Pa. 


Wilkes-Barre, Pa. 


Williamsport, Pa 
Wilmington, Del. 
Baltimore, Md. 


Solisbury, Md. 
Richmond, Va. 
Charlotte, N.C. 


Greensboro, N. C. 
Wilmington, N. C. 
Spartanburg, S.C. 


Albany, Ga. 
Atlanta, Ga. 
Griffin, Ga. 
Macon, Ga. 
Savannah, Ga. 
Jacksonville, Fla. 
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Five Reasons WHY 


.  . 1S Sa 
NEW SALES RECORDS! 


. FOR MOTELS, GREENHOUSES, SMALL 
CHURCHES, APARTMENTS, GARAGES, 
UNUSUALLY LARGE HOMES. 


Pays for itself in 5 years! 


Delivers 480 gallons of hot water per 
hour! 

Only 41” high, 31” wide and 78” 
long! 

Built to A.S.M.E. specifications! 


Thoroughly tested in the field for two 
years—all units tested recorded effi- 
ciencies better than 80%, used 40% 
less fuel than the heating systems they 
replaced! 


The Bethlehem DYNATHERM MODEL 100 
comes completely assembled and tested 
at the factory. 10-year Warranty! 


BIG PROFITS FOR YOU! 


There is a big demand for the Model 100—wire or 
write today for full information! 


BETHLEHEM FOUNDRY & MACHINE COMPANY 
BETHLEHEM, PENNSYLVANIA, USA 


. New Products 


Quiet Channel selective Device added 
to RCA’s Line of 2-way mobile Radios 


AN AUTOMATIC device “Quiet Channel” which provides 
operators of mobile radio systems with quiet and privacy 
has been developed by Rca. The device blocks out all un- 
wanted messages when the channel in use is being shared 
with other systems. Completely automatic, the device keeps 
a radio receiver silent until another operator in the same 
system depresses his press-to-talk switch; following com 
pletion of transmission, the speaker is turned off auto 
matically. 

Made by: Radio Corp. of America, 30 Rockefeller 
Plaza, New York 20, N. T. 

Circle El! on coupon, page 138 


Thatcher Furnace announces 1958 Line 
of air-cooled airconditioning Units 


TWO BASIC MODELS are available in the 1958 line of Thatch 
er air-cooled airconditioning line. The PAC models are com 
pletely self-contained and come in two and three-ton ca 
pacities. The AC remote condenser type is available in three 
1 five ton capacities. The packaged units can be in 
stalled in attics, breezeways, attached garages, etc. The re 
ote units have pre-charged refrigerant piping and quick 
t valves to cut installation time 
Made by: Thatcher Furnace Co., Garwood, N. ] 
Circle E12 on coupon, page 138 





NEUTRODA 


NEUTRALIZES and DEODORIZES 
FUEL OIL & GASOLINE ODORS 
DUE TO FUEL SPILLS, LEAKS, AND STAINS 


queer wonton’ 


NEUTRODA SPRAY — Mokes fost work of 
bonishing fuel odors. Easy to use cerasol 
can permits fost deodorizing after every 
service coll. Gets NEUTRODA into those 
hard-to-get-at places 


NEUTRODA POWDER — Just 
sprinkle it on. Odors vanish 
quickly, completely — also 
absorbs and removes 

most oil stains. 


rowoek, Yen A little NEUTRODA on furnace filter — kills 
anor § objectionable odors. 











THE TANKIT COMPANY, Inc. 


560 BELMONT AVE. NEWARK &, N. J. 
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qaise Those You Have! 
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FUEL SAVER 


The Baffle with the Swirling Action 








The Fire-Swirl Fuel Saver effectively reduces heating costs: fuel 
savings of up to 35% have been proved in thousands of homes. 
Quick, easy and profitable to install. Made of heavy cast iron 


— lasts indefinitely. Sizes to fit most makes of boiler and furnace. 


SATISFIED OIL USERS 
DON'T SWITCH TO GAS! 











SEND FOR PRICES AND INFORMATION TODAY 


: Home Heating & Cooling, Inc. 
* 75 Jefferson St., Passaic, N. J. 


a EATI N G A N D : Without obligation, please send me data on the Fire-Swirl Fuel Saver. 
COOLING, INC. 


75 JEFFERSON STREET, 
PASSAIC, N. J. 


dloil 




















2odernized”™ 
with roorm by rocrrm 
ZONE CONTROL 


Conf: CONTROL 4 
ZONE-A-F ROL 


Room by Room ZONE CONTROL, 

a thermostat in each room or zone 
automatically provides the temperature 
desired when and where required 





geo 8 > 


_CRCULATOR 


1s COMPANY, INC. East Hoddem, Conn 





RO. VALVE 





mek @ = 


ZOnNE CONTROL 
.. Seasy.. 
inexpensive... 


~ 

to imstali 
By controlling the flow of woter from a 
single circulator, ZONE-A-TROL valves moke 
it possible to install zone controlled comfort 
on any hot woter heating system with only 
one circulator and one relay. By eliminat- 
ing the extra cost of separate circulators, 
relays, ond flow ZONE-A-TROL 
makes zone-controlled heating installations 
easy and inexpensive to install 


ZONE-A-TROL valves may be installed in 
any position or angle on the supply piping 
for each zone and are then wired to a 
controlling thermostat located in the cor 
responding zone. Using low voltage wiring 
no BX cable is required and wiring time is 
cut to a minimum 


valves, 


SEND TODAY 
SLUNG §=COMFORT 


FOR FURTHER INFORMATION OF 
OnNTROL SY ZONE-«-TROK 


Oivisson of Viking instruments, inc 


BONER 
PROTECTOR 


MANIFOLDS 


New Products 


Air-cooled, add-on Airconditioner 
in 3 hp Size developed by Airte mp 
AIRTEMP has introduced Model 1203-4 

ndensing unit. Weighing less than 
nditioner_ r¥¢ 


Q 5 


“he 
designed 
applica 


new or ex 


easy 
tion to 
isting forced air 


heating systems 


her in homes or 


Fe itur 


hermetic 


stablishment 


mercial ¢ 


» manufactured 
response 


gvaug 


Circle E13 on coupon, page 138 


General’s thermal-electric System 
adjusts for outdoor Te ‘mperatures 
THERMORAMIK utdoor “sent! 


omfort 


indo 
ljustment 


hat supplic ot 


Made by Gene? 
( slendale, Cali} 


Circle E14 on coupon, page |38 


Automatic spray Humidifiers made 


by Lennox for forced air Systems 
LEN NOX DEALERS now Carry in aut 


r that fits all forced air heating 


spray 


evaporates up to 18 


sallons per day and meters 


per amount ol 


W eather 


ur from the fur 


conducted through a fine sp1 


npinges on a filter pad; the moisturiz 


furnace for mixing with other warn 
lf-cleaning 
Made by 


alle Ti] ” 
1alitow? 


Lennox Industries, Inc., Marsh 


Circle E15 on coupon, page |38 





ur returns t 


The unit 1 


“Filtone” SIGNAL 


The new Filtone is designed to oper- 
ate with a minimum of back pres- 
sure, has no “dead spots” and has 
far greater strength for supporting 
the vent pipe. The Filtone offers you 
both installation and fuel servicing 
advantages. 


1s ROCHESTER 


“Universal” GAUGE 


The Rochester Universal Gauge has 
a long-standing reputation as the 
best value for accuracy and long, 
lower cost gauge life. Gauge replace- 
ment and servicing problems are 
practically non-existent with Roch- 
ester equipped installations. 


#« THE PERFECT 
Py 
PACKAGE 2 / 


best \ 8 
combination A\V 
buy! 


rwriters Laboratories 


< 


Call your jobber or write the factory, but 
whatever you do start using this “perfect 
package” now! 


ROCHESTER MFG. CO. 


8 Rockwood Street 
Rochester 10, N.Y. 


an IC 


mY} ROCHESTER MANUFACTURING CO. 
\ 


ZONE CONTROL ! 


COLD CROWN 


BOILER 
with 
EXTENDED JACKET 


GROSS OUTPUT — 
100,000 BTUH AND UP 
FEATURING— 


@ From 1 to 6 PRE-WIRED 
Zone Control Motorized Valves 
High output and efficiency 
All Copper Tankless Hot Water Heating Coil 
Easy-to-carry crate with safety carrying 
handles — complete package only 380 Ibs. 
Simplified installation 
Complies with ASME Code 
All components completely assembled and 
pre-wired 

@ Compact design in minimum floor space 











COMPLETE PACKAGE INCLUDES: 

Boiler BONE COURSES CS Theraltimeter 

Burner Thermostat 

Combustion Chamber Pressure Relief Valve 
Insulotion Stack Control 

Jacket (Flush or Extended) Triple Acting Thermostct 
All Copper Tankless Coil Flow Control Valve 
Circulator Flow Regulator 


NEW .. ZONE CONTROL VALVES ALSO SOLD SEPARATELY 














Get on the band-wagon now 

ask your supplier about 

the new SRF Boiler-Burner 

with SRF Zone Control 

valves which when 

combined with SRF Box 

Fin Baseboard Radiation 

will make your 

next installation 

— Easier ® Faster @ More profitable to you 
Write, wire or phone for complete information 


EDWARDS ENGINEERING CORP 


“sow ar SPI-ROL-FIN CORPORATION 133 CREENWOGD AVENUE OCK, NEW JERSEY 





BO ot te lalelal 1 TErhune 5-2808 TErhune S-3352 








NEW FROM TACO 
low cost 

sweat connected 
Tempering Vaive 


Installing the new 507 and 508 
Taco Tempering Valves is the way 
to make your jobs the best in your 

area .. . the way to make 
friends, keep customers. 
Containing the same ingenious 
thermostatic element, field-tested 
for nearly 20 years, these new 
valves are available with concealed 
or external adjustments, and are 
priced so low you can afford 
them for every job. 

Write today for Technical 

Data Sheet TDS6-1. 


Taco 


HEATERS, INCORPORATED 
1160 CRANSTON ST., CRANSTONS, R. |. 


Corporate Office: 342 Madison Avenue, New 
York 17, New York. in Canada: Taco Heaters of 
Canada, Ltd., 4 Gilead Place Toronto 2 


Serving the Hydronic industry Since 1920 


Circulator * Venturi 


. . « « New Products 


Built-in tire pressure Indicator 
Made for cars, trucks by Frebank 


PRE-SET in increments of two pounds (from 22 
ind in increments of 5 pounds (from 40 to 
is a built-in 
ressure indica 
by Frebank 
Precision engi 
1 and manufa 
hese indica 
l h screw on 
stem of 
actually 


miniature 


pressure 

d pressur ntrol rod slides back it 
unnot be seen. Units can be install 
r $1.25 with standard fleet discount 


Frebank Co., 711 W. Bri 


Circle E16 on coupon, page | 38 


Domestic oilfired boiler-burner U nits 


in Portmar Line are small and compact 


PORTMAR BOILER CO. has introduced a new seri 
1 boiler burner units available in three siz 
the units stand only 36” 

are named the DHO series 
1 with a tankless copper coil 
round instantaneous hot wa 
rced water ratings range 

to 140,000 Btu. The a 


s deliver 580, 720 and 99 


‘ - 
square feet forced water The @ 
ts feature extended waterleg con j 
tion and staggered horizontal 
of heavy gauge steel 


Portmar Boiler Co., Inc.., ] 


Circle E17 on coupon, page 138 





SINCE 








USED BY LEADING BOILER & 
FURNACE MANUFACTURERS 


COMBUSTION 
CHAMBERS 
OF ALL DESIGNS 
Time tested, low cost ¢ 
high performance 
combustion chambers. : NU STANDARL 
KOLBKAST 


Call or write today! 


KOLB REFRACTORIES CO. 


MEADOW and JACKSON STS. 
PHILADELPHIA 48, PENNSYLVANIA 











You don’t 

have to be 

an electrical engineer 
to install 
ARMSTRONG 
furnaces 


wiring diagrams and assembling a furnace on the job is 
time you can't recover—and it’s money down the drain. 
But pre-wired and factory-assembled Armstrong furnaces 
eliminate nearly all these problems. 

You can make top quality installa- 

tions quickly and easily with Arm- 

strong, because the burner and all 

the controls on Armstrong furnaces 

are mounted and wired at the fac- 

tory. All you have to do is set the 

furnace in place, connect the fuel 

line, power line, flue pipe and air 

distribution system and you're 

ready to go 

You don’t need a slide rule or an 

electrical engineering degree to 

make money as an Armstrong 

dealer just the desire to do a 

good job, plus the know-how it takes 

to make a few simple connections. 

Call your Armstrong wholesaler to- 

day for the complete story. 


ARMSTRONG FURNACE COMPANY 
DIVISION OF MATIONAL UNION ELECTRIC CORPORATION -_ \ means 
COLUMBUS 8, OHIO A 


“Instrument check 
ups open the doors 
to profitable equip 
ment sales 


.. QUALITY INSTRUMENTS 
that Pay for Themselves 


The FYRITE Service Kit provides a complete set of accurate, 
quality-built combustion-testing instruments at the lowest cost. 
it includes the FYRITE CO) Indicator which is unsurpassed for 
fast, accurate flue gas analysis; and also contains the popular 
DRAFTRITE Draft Gauge and the 950° F. 
mercury Stack Thermometer, all packed in 
a sturdy steel instrument chest. 
The chest is equipped with brackets for the mercury 
thermometer, and the TEMPOINT 200°-1000° F. Dial 
Thermometer shown at the right which may be sub- 
stituted for the mercury thermometer at slight extra cost. 

Ask your Jobber or Write for Leaflet 7138 


BACHARACH INDUSTRIAL INSTRUMENT CO. 


200 N. BRADDOCK AVENUE — PITTSBURGH 8, PENNA. 


Sha 





hilo 160" 


AUTOMATIC HUMIDIFIER 


SO GOOD!... IT NEEDS NO MOTORS 
... NO HEATERS... HAS NO MOV- 
ING PARTS . . . HAS NO TROUBLE- 
SOME NEEDLE OR FLOAT VALVES... 


ALWAYS DOES A SUPER JOB! 


With Miracle Fiberglass 
Evaporator Plates. Un- 
breakable. Pick Up More 
Water — Evaporate More 
Water. More Porous for 
Longer Life. Built-in Sacri- 
ficial Anode Protects Pan. 
Rustproof Drain Clips Prevent Drip. 


AUTO-FLO CORPORATION 

12085 Dixie Street, Detroit 39, Michigan 

Please send me full information on: 

[] Avto-Flo Fuel Oil Filter [] Auto-Flo Automotic Humidifier 
Name 
Address 
City 














Glpll Fights for 


Safe Chimney Laws 


Shocking, though it may seem, far too 
many otherwise progressive communities 
still lack safe chimney laws. Members of 
the Clay Flue Lining Institute are lining 
up their combined forces to combat this 
dangerous situation. 


Through advertising, promotion, publicity, 
and personal contacts with responsible 
officials, CFLI is supporting a public 
service program designed to protect home- 
buyers with the only safe, all-purpose 
chimney construction material — fire- 
proof Clay Flue Lining. 


HERE ARE IMPORTANT FACTS EVERYONE 
SHOULD KNOW ABOUT CLAY FLUE LINING: 


@ It’s the only flue lining adaptable to al! fuels 
seals chimneys securely. 
@ It permits safe conversion to any new heating sys- 
tem .. . no matter what fuel is employed 
@ It’s inexpensive and easy to install adds per 
manent value to any home. 
® It’s completely unaffected by chemicals, gases, flame 
and fly-ash . . . won't rust, rot, or corrode 
@ Its smooth interior surface prevents dangerous soot 
accumulations. 

And most important of all . . . 

CLAY FLUE LINING IS 100% FIRE-PROOF 

IT CAN‘T MELT UNDER HEAT! 
Make sure public officials, architects, and builders in 
your community know about the exclusive advantages 
of Clay Flue Lining . . . the only flue lining that’s 
safe for all fuels. 


WRITE FOR “Recommended Building Code 
Chimneys and Flues."’ This practical guide for loca 
codes is free! 


You Can Trust This Mark of Quality 


on YS A od ee 


Se 


CLAY FLUE LINING INSTITUTE 
161 Ash Street, Akron 8, Ohio 


American Vitrified Products Co. 


Malvern Five Lining, Inc 
701 National City Bank Building 


Malvern, Ohio 

‘ Cleveland 14, Ohio Mill Hall Clay Products, Inc 

The Evans Brick Co. Mill Hall, Pa 
R a -seeee-Whrichsvilie, Ohio Natco Corporation 


The Kopp Clay Co....... Malvern, Ohio a Oe ee Oe 


Larson Clay Pipe Co. Peerless Clay Corp Toronto, Ohio 
9980 Van Dyke Ave. — Straitsville Brick Co 
: Detroit 34, Mich. New Straitsville, Ohie 
Plants in Indiana, Michigan, New Jersey, Ohio and 
Pennsylvania, serving the eastern half of the United States. 
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READER SERVICE COUPON 


FUELOIL & OIL HEAT READER SERVICE 
2 West 45th St., New York 36 


REPLY CARD MAY ISSUE 
Mail Now—Coupon Expires July 31, 1958 





Circle numbers of new product items on which you 
want more information: 
NEW PRODUCTS 
Ei €2 €3 E4 ES £6 €E7 €E8 €E9 EI0 
Ell E12 E13 E14 E15 E16 E17 





ADVERTISEMENTS—Give page number and name 
of advertiser about whose products you want more 
information. 


Page ......Advertiser ..... 





Check Classificetion of principal doller volume: 

(CD Peetol Dealer () Ports and Equipment Jobber () Menufecturer 
() Menefocterer Employee (] Menufacturers Rep. [) Ollhecting 
Dealer () Other 





—J3/ give Expert Service 
Seas and | use... 
X APTHORP TRUE ALIGNMENT 


TR NOZZLES 
BOTH ARE PERFECT zd 
but one may be BETTER 
for a PARTICULAR BURNER 
than the other 














HOLLOW SPRAY SOLID SPRAY 


Every burner has a certain air pattern that is governed by the 
design of its particular head. Either an Apthorp Hollow Spray 
or Solid Spray Nozzle will mate best with this air pattern. By 
use of the right type, CO will increase from 2% to 4%. 


“My Customers appreciate the DIFFERENCE!” 


For details, write to: : 
BOSTON MACHINE Oil Heating Supplies Div 


7-17 WILLOW SBREET 


WORKS COMPANY | tYnn, MASSACHUSETTS 

















Dealers! Contractors! Get Ready for 


“OPERATION f) CLEAN-UP”! 


Order 

NOW m% 
from your : 
Jobber! 


Be sure your service- 
men have an adequate 
supply of the proper 
» brushes to do a fast, 
effective cleaning job! 


® 
Specify Famous WORCESTER 
BRUSHES and SCRAPERS 


for cleaning tubes and flues of 


@ BOILERS @ FURNACES @ CHIMNEYS 


Mr. Wholesaler: Write for Free Catalog! 


WORCESTER BRUSH AND SCRAPER (CO. 


MASON-WORCESTER BRUSH CO. 
38 AUSTIN ST. WORCESTER 1, MASS. 





Packed with Eye Appeal! 


s Kee OIL FILTERS 


eatures... 


® Glass or Metal Bow!ls 

@ With or Without Valves 

@ 17 Models 

@ Exclusive CHEMISTONE ® 
Element 


Modern Engineering and Styl- 
ing combine to make Klemm 
Fuel Oil Filters appealing to 
both the Heating Contractor 
AND his patrons. A choice of 
models to meet every filtering 
requirement .. . and each 
featuring the exclusive Klemm 
CHEMISTONE Element. Ask 
your jobber for details . . . or 
write direct. 


g 
PRODUCTS 
DIVISION OF 
KLEMM AUTOMOTIVE PRODUCTS COMPANY 
1722 North Damen Avenve, Chicogo 47, IIlinois 
EXPORT: Guitermon Co., Inc., New York 
CANADA: Eigee, Lid., Toronto 








Your profit-making, quality gauge 
for all replacement jobs! 


For easy extra profit on replacements include Galon- 
gage—the oil tank gauge which reads in gallons. 
Emphasize its lasting accuracy, quality construction, 
easy-to-read numbers. This better gauge costs only a 
little more — is the logical modern replacement for any 
previously installed gauge. 

Galongage is easy to install, less expensive to ship, 
fits easily into a serviceman’s kit. 


APPLIED MECHANICS COMPANY 
381 Congress Street, Boston 10, Mass. 





Announcin g— 
NEW MODELS— 
OIL and GAS FURNACES 


Completely Factory Assembled and Wired 
U.L. and A.G.A. Approved 


Quality Furnaces 
Cooling Equipment 


Water Heaters 


EXCEL COMPANY, DOWAGIAC, MICH. 
Inquiries Invited Territories open 


Firm . 
Address 


City State 





fucloil 





Thousands of Pullman Never- 
Clog Vac owners can now 
adapt their present vac to a 
king-sized vac in seconds! 
Put a Pullman Drum Adaptor 
on any 55 gallon drum, then 
put the vac motor and filter 
assembly through the adap- 
tor and you're ready for 
king-sized cleanups. 


SEE YOUR JOBBER 


OPTIONAL— 
EXTRA 


PULLMAN VACUUM CLEANER CORP 
26 BUICK ST., BOSTON, MASS. 





PRINTED FORMS 


For Immediate Shipment 


Check items you are interested in. 
Attach to your letterhead, mail 
for FREE SAMPLES: 





] Fuel Oil Order Petroleum 


Price Cards 

Phone Call 
Inspection 
] Interoffice Information 


respondence 
Corresp Service Order 


Heating & Burner 
Material 


Service Dept 
Record 


Delivery 
Record 


[} Survey Sheets 


[] Service Record 
Cards 


Servicemen's 
Daily Report 


Driver's Route 
Cards 


Degree Day 
Cards 


Metered One-Time Carbon 
Delivery Tickets 
(Truck—Bulk Plant—Gas Pump) 


| Company 


Street 


DEGREE DAY SYSTEMS 


39-30F 58 ST., WOODSIDE 77, N. Y. 


Readers’ Problems 


(Continued from page 120) 
You don’t need to use these odd 
tricks. For one year, try out your sys 
tem on a non-vacuum basis. Set your 
room thermostat for sensitivity that 
causes the burner to run about eight 


minutes at a time when heat 1S need 


’ 
; 


when 
25°F 


warm 


typical winter weather 

temperature is about 
steam mains will remain 
m beau- 


; 


ing fa 


t all day. so insulate th 
Vent the steam mait 
so that they is they 

farthest 


¥ tricks, 


nt radi 


boiler. Using v 

n easily make tl 
he | if you 
nd you 
and 


at best 


bt OB 0 OS 
8 DAS 8 5 ae @3 FO) C: 


First 
in Sales 
Because it 
Never Clogs 7 
| 


helps you make more 


SALES CALLS 


for more 


PROFITS 


HERE’S WHY: 
@ Never Clog 


means no rm 





filter nev C 
re breakdowns, more 
sales calls 
e It guarantees full-time 
r full-time 
makes 
atic even 


suction 
yperation 

e It cleaning almost 
during toughest jobs 
@ It lasts and lasts for years 


auto- 








PULLMAN VACUUM CLEANER CORP., 25 Buick St., Boston, Mass. 


supply registers serve to heat large 
basement made up of equipment room 
and recreation room, so heating base- 
ment is included in the net Btu load 
on furnace. I think 15% pick-up and 
duct-loss figure is high enough, because 
resultant gph firing rate causes burner 
to run little on design-coldest day, or 
only about 12 hours on a zero day. 


W. F. O., New Britain, Conn 
A. What you say prov 


allowance is ample for this home 


s the 15% 
More 
than probably the heating plant is con 
siderably oversize, as in most homes 


having well-designed heating plants 


recent 


Q In 


1 } 
bower 


fired 125 gph 


1 
started giving much so 


Increasing oil to-cup jrom 
4] 
tl 


175°F. has helped little. Tryin 

cooperative, the fueloil supplie 
ith sorrow he thinks the 

caused by greatly increased free car- 

bon in the No. 6 oil he handles. Can 

he be correct? If he is, I should appre 

ciate being told what to do next 


C. A. H., Newark, N. J 


A. He may be talking sense, espe- 
cially if he knows the specifications of 
the oils he used to sell and now sells 
If he’s right, expert r sign of the 
boiler’s firebox or refractory front-end 
may be needed. Less soot will be pro 
duced if (a) firebox turbulence is in 
creased greatly, particularly in the 
front end of the firebox, and (b) fire 
box temperatures are in | gre 
ly to burn the carbon 
pletely before they « 


fire-tubes 


Q. The worst nozzle coking I've 
ever seen is my headache; burner runs 
re mtinuously four hours at a time fir 
ing the 30 hp water-tube high-pressure 


boiler 


at the rate of 15 gph. Burner 


runs, I judge, as many as 18 hours out 
»f 24 on some days. Firebox gets white 
hot. If I don’t clean it, in one month 
coke mn 


ball. Coke 


ignition 


atomizing nozzle has enough 
it to make it as big as a goly 
shorts the electrodes, causing 
failure, and often a mild start-up puff 
That relates to the short “off” periods 
f the steam-pressure control 


8 E. G > Quebe 
A. The boiler is greatly 


and over-fired: it should be 


Canada 


22 
Vv erk aded 


fired ni 


May 
1958 








harder than 10 gph to produce 30 hp. | 
When the firbeox needs replacement, 
try to make it 50% larger. Check now 
for a leaky shut-off valve in the burn- 
er's fuel unit. Install a delayed-open- 
ing oil valve in the burner’s nozzle 
line to reduce the nozzle coking. Try 4d Kelle / 
lifferent types of nozzles, as the cok- ° 
ing may relate to the nozzle’s drooling j 

all the while the burner runs. Differ- . ‘ ™ 

nt gun-tube air-handling parts, which ; Let Ss get into the 
cool the nozzle better during burner a, 

yperation, may help by dropping the 


, E 4 | 
om, may hep by dropping th < PROFITSPHERE in 1958! 
6 Se The 22nd Oilheating and Aircondi- 
s, is it all right to put a 1.25 gph 
1 a burner that is listed to fire 


gph tioning Exposition, at the New York 


M. B. T., Huntington, N. TY. 


A. Yes, if the Commercial-Standard Coliseum, June 9th to 12th, with the 


ratory testing included firing the 
Fe 36th Annual Convention of the OIL 

‘ manufacturer oO ie 
HEAT INSTITUTE, will help you boost 

n temperature is zero, which out- 


u 
n and return lines 1958 Sales! 


1 and which should 


where heating system 


‘ ? The lines are 2” and —G.M.M. 


6 fueloil that goes 


ff burners, and the 
two to four feet un- 


N. L. H., Cleveland P.S. The word ‘til June? “Confidence is cumulative. 
When you roll up your sleeves it's difficult to lose 


A. Effective insulation undoubtedly your shirt. Let's get to work!" 


s needed for all the fueloil lines you 
describe. They should not become 

ld. Properly insulated, they will lose 
much less heat than if they were un- 
insulated, thus they will need much 














NEW — IMPROVED 


“GLO-LITE" 


Combustion Chambers 


I 0 0 HEAT UP FASTER 


| in MAINTAINING ~A Installs Faster — (Half as Many 
SUCCESSFUL BUSINESS Pieces). Better Combustion—Proved 


By Thousands of Installations. (BACK 
SAMPLE SHEETS UPON REQUEST FILL, BAFFLE TILE included with each 
Chamber.) 
THE BRADFORD PRICE BOOK a 


QUINCY 69, MASS. Mfg. By Refractories & Furnace Supply Co. 
Serving the Plumbing & Heating Trades, over a |/3 of a century St. Louis 10, Mo. Prospect 3-3233 


fife 141 


A MOST USEFUL 














. . « « Readers’ Problems 
NEW LOW COST less heat to keep them properly warm 
They must be warm, of course, for 
HIGH POWER, proper flow of fueloil to and from the 
VACUUM m. burner 
New hidden, patented* filter 


—3 times more power Se ae work for me service and change noz 
zles only by removing gun-tube as 


2. Some of the servicemen who 


The new Premier Model P-950 Vacuum, 
with the new hidden, non-clog filter, is 
the only true low cost furnace cleaner. : 
The hidden filter gives you more usable : > prefer to use “nozzle-changer arrange 
capacity than other vacuums twice the . ments,” which consist of two wrenches 
size. You can clean 4-5 home furnaces : Es 
without emptying. Yet it is so small it 
fits easily on the floor of your car. Over 
2000 in use. Other models range from 


semblies or drawer assemblies of pres 


sure burners. My other servicemen 


a large enough flame inspection door 
: 

permits a serviceman to reach into the 

firebox and speedily remove a nozzle 


using this special tool. Which method 


16-48 qt. usable capacity, including 3 
in 1 units: wet or dry, blower or 2 , ~, oe for changing nozzles is good 
shoulder vac. i A. T.. Boston 


*patent number 2814357 . i 
Model P-950 A Both meth« ds ir y d! A serv 


THE PREMIER COM PANY iceman should have the special tool you 


Dept. 50!, 755 Woodlaw Ave., St. Paul 16, Minn. describe. It permits him, for example, 
In Canada: 35 Gerrard St. West, Toronto 2 


Attention: Gordon L. Bowman, V. P. & Sales Mgr 


Please rush me FREE details on Premier Heating, 
Air Conditioning and Industrial Vacuums. Thank you. 


to try out half a dozen different noz 
zles speedily where different gph ca 
pacities, spray angles, and spray pat 
terns must be tried to arrive at low 
h COs, or to end pulsa 


tion trouble. Yet, once a year or so the 


NAME 
smoke and hig 
COMPANY 

ADDRESS ; . ; ; 
burner’s entire gun-tube assembly 


should be removed for 





WANT TO REPAIR CONTROLS? 


We manufacture parts for control repairing that 
exceed original manufacturers specifications. 


; ins ix. H yer, 1 k 
© ( SIGNALS HEAT : Geeta wie cnmtemane x saudi Sioleape aia 


) FAILU RE j erly. We have the parts, know-how and the equip- 
= ier ment—all of which are for sale. 


guards against a Write for Bulletin “F” which lists parts we make 
‘ ' for all leading controls, custom control & pump 
freezing! test rigs. 


Engineering consultation available. 


BERT COWAN CO., BOX 581, BELLMORE, N. Y. 
Phone SUnset 1-3543 





@ Visible and/or audible alarm 








® Signals 6 to 8 hours in advance of danger 


pr: = oct :.. BOILER CLEANER ! 
KEK cives 


NEW BOILERS A 


IDEAL — FUEL vied Sana ee Fae - ~ per - — FAST. EFFICIENT 
ed geal START. 


a oe 


HEAT-EYE KEK revives 

HERBERT FUEL DEVICES OLD BOILERS, REMOVING 

DARIEN, CONNECTICUT SCALE, OIL, CORROSION 
FROM ENTIRE 


SYSTEM. 
ital ats MADISON . 


LABORATORY New Jersey 


tw j t ble betore domage by 





INSULATOR, mode to Hydrovolve’s rigid specificotions of selected 
moteriols especiclly developed for oil burner purposes: hos 
excellent electrical chorocteristics ond @ coefficient of thermol 
exponsion thet motches the other electrode ports. 


ELECTRODE ROD, mode of o low resist 
ence steel. Corefully milled threods pre 
vent terminels from vibroting lonse 


TERMINALS, mode of extruded brow 
ond nichel.ploted to resist corrosion. 
Accurctely mode for easy wire sap-en 
ond te osswre stronger, positive 
connections 


VITREOUS ENAMEL, o tough oil-resistont enome! exclusive 
with Hydrevelve. its thermel exponsion motches thet of the 
inwieter, terminal ond high nickel olloy tip to resist crocking. 


OUR NEW CATALOG SHOWS OUR et LINE OF 
PRECISION-ENGINEERED REPLACEMENT PARTS . 
FOR YOUR FREE COPY WRITE US TODAY... 


LUGS, hydrovlicolly formed to provide Hydro valves ca 


ELECTRODE TW. rounded for co steody, high permonent heot conduction ond o stobile 
edhege ore Mode of high nickel alley for long ie ond tip ond rod connection thet is unoffected 


Utica Ave Brooklyn 3 
dependable performonce. Assures efficient ignition even with cold oil by vibration or high tomporeture 


istment of the spark at room temperature, so every one FREE... to All Users of 


same time, the nozzle works when the radiator is cold. As 


steam reaches each vent valve it closes Gages and Controls 


as it should to prevent the escape of 
new Commercial steam from the radiator. As long as 


' 


now in effect, each vent valve does its job properly, 
1 passable CO, in it does not know or care what the 
and on the job? other vent valves on the same radiator 
ponding smoke are doing. 


Minneapolis, Minn Q. I built the firebox square to 


t 


boratory-test COs is match the flame shape of this gun 


5 


it's 8%. Maximum burner firing 2.0 gph, and provided 


ke reading is No. 4; 85 sq. in. of firebox floor per gph 


Saliva: Gai ake MENT MANUAL 
Great masses of carbon form on the INSTRU 


firebox side walls and the rear wall Contains: 
use two, G. W. K., Columbus, Ohio Illustrations and complete details 
of Dwyer 
WEVEl OF 2 Ue A. Make certain the flame is not nn van vo gages 
ay eee . : manometers 
— ments i “i larger than 2.0 gph by installing a new air meters 
the house. The 2.0 gph nozzle and using a gage to air filter gages 
pitot tubes ' 
pressure actuated switches 
sure. If the trouble continues, probably flowmeters Pee 
: combustion testing instruments 
Diagrams 
compact and well shaped that you can Conversion curves 
Combustion efficiency charts 
design the firebox on the basis of 85 : 
and other valuable technical data. 
sq. in. of floor per gph hood The job 


Write today for your copy 
rference™ can't be a may need a new and better combus 


nt valve is open when tion head, or a larger firebox F.W. DWYER MFG. CO. 


_ ©. BOX 373-G © MICHIGAN CITY, IND. 


me, but a plumber make certain of 100 lbs. nozzle pres 
I'll get “interfer 


many vent valves burner does not give a flame so 
ator. Have you heard 
es he mean? 


O., Brooklyn, N. Y 





CLEARITE TESTER 


PROVIDES COMPLETE CHECK ON 
OIL PUMP AND SUCTION LINES 


CKLY — NO MESS 
AND WATER IN OIL The Clearite gives an answer to virtually every problem 
JRE TO NOZZLE that could exist in supplying fuel oil from the tank to the 
PUMP CUT-OFF nozzle. Easy and quick to use. Instructions provided. 
UM IF PUMP IS GOOD 
NE LEAKS FOUND EASILY 


DN LINE RESTRICTIONS ; gay LEE mrs: <0. 


For Information 
STYLE PUMP 


D Write To > ° A LAWN, ILL, 
PUMPS, SOLENOID VALVES AND NOZZLE 


L ZZLE 
OIDS CALL-BACKS 


‘ 


EA 
TERS. FUE 
A AV 
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DECALS—Service. nameplate or truck lettering and trademark decals made to 
wh your order. Easy to apply, uniform, distinctive, economical for small or laree 


needs. Write for catalog. Mathews Co., 827 S. Harvey, Oak Park Ill. 
fueloil > otlheat TURN YOUR SURPLUS INVENTORY of stoker, oil burner or gas controls 


into cash. Mail list and price to Box 8§ 
WANT ADS BRUSH MANUFACTURER WANTS REPRESENTATIVES TO SELL COM 
Advertisements are payable in advance 75c a line; PLETE line of brushes to wholesalers of heating and plumbing suppiies, Please 
state territories wanted. Write Box ] 
minimum charge of $4.50 for 6 lines or less. wes 





2 FOR SALE—FEstablished retail fuel oil and oil burner sales and 
No Advertising Agency Commissions. No discounts. rthern New Jersey and Metropolitan area, App. 7,000, 


NOTICE — Those writing to Box Numbers, address: ¢/o es Z ee EE SS. SRE SO Pe oe 
FUELOIL & OIL HEAT, 2 West 45th St., New York 36. 





REPRESENTATIVES WANTED—WNational manufacturer f line of oi 
“K”" FACTOR CALCULATOR. Handy, compact slide-rule. Eliminates cumber red furnace uding gun-type fio urnaces and gun firec t heaters 
some charts. Speedy. Accurate. Single setting gives both K-factor and degree seeks representatives calling on open jobber trad rit , x $47 
day of usable oil. Only $5.50. Degree Day Systems, Dept. FO, 3 ) 58th Chariot rt arolina 
Sereet, Woodside 77, New York ae ' 

MATURE SALESMAN—Long and resident ver Island area 
MAXIMUM-MINIMUM thermometer. Get the daily high and low temperature alling on fue jealers and oil burner dealers. Can properly handle additional 
for your area. This information necessary to secure mean temperatur or nes. Intereste n quality products competitively priced. Write Box 1411 
degree day system operation. Price $7.95. Degree Day : : ‘ 
Woodside 77, New York. FOR SALI sed Granco EI pumps and several 

f I Company, In Nortt th Screet 
PETROLEUM PRICE CARDS. Don’t stop to figure—just read. Eliminate cos "hone ergreen 8-7 
errors. Card shows amounts from 1 tw 99° lons, and bridged from 100( ; es , : 
to 9000 gallons. Will pay you to send for our circular. Degree Day Systems IAI UATION—FAMILY BUSINESS FOR SAI 
Depr. FO, Woodside 77, New York nd prohta al, Oil & Heating Eq poe — 

ear ner has no male heirs, has prosperec vd 

ALL WEATHER METER TICKETS imprinted with your name idress and and dollar es volume sh yearly increases since 
telephone. 1000 sets (3 part) only $17.‘ Allon ja f eating profit seasona asis th great porential 
season, Advise make and mode! of truck meter ‘Dasre ee ‘te te er Buildings and equipment modern a maintain 
Woodside 77, New York. I ; jin 


PRINTED FORMS available for immediate shipment. Hea 
materials form, burner service record cards, service ord 

information form, survey sheet and others. nag for samp 
Write Depe. FO, Degree Day Systems, Woodside 77, N. Y 


TRUCK SIGNS—DECAL TRANSFERS—SERVICE—SALES: No charge for 

sketch; designed to your specifications: Plastic Colors give greater brilliance and NUFACTURER’S REPRESENTATIVE WANTEI 
durability; low priced; easy to apply. Write for samples, Allied Decals, Inc w Jer and New England ope Oil fleer replace 
8398 Hough Avenue, Cleveland 3. Ohio Evenf ters, Ir P.O. Box 2334, Provider 6, RI 





PULLMAN SELL SERVICE CALLS! 


NEVER CLOG BECOME A 
VAC! SALES ENGINEER 
FOR 

AMERICA’S LEADING 

NOZZLE MANUFACTURER 


DIRECT BENEFITS 
$a ry ind expenses wit 
Excellent opp« 


a 





helps you make more mn modern aint 4 offi : 
This TAG 
SALES CALLS DUTIES — Include assisting oil burr tI 
iepartment manager in ng man- 
for more ifacturers. jobbers and contact pulls more 
maior oil dealers nationally nost 
PROFITS ses. work Will be carried out with ‘Furnace and Boiler 
the field sales organizatior Since ‘ 
man we are looking for will work service calls 
9 out of the home office i Vest - 
Here's why Moines, Towa, he shou ~ ali year round! 
@ Never Clog filter guarantees full- oe WITH YOUR 
time suction EXPERIENCE AND TRAINING PULLMAN 7 All you have to do is hang 
@ dependable operation gets you in graduate preferred, with ac this Pullman Identification 
and out of the cellar fast proven selling expé rience in t heat- Tag on every furnace or 
@ dependability means no break- BES ust especially oil hea boiler you clean with your Never-Clog Vac. 
downs, more sales calls , It will always remind your customers to call 
@ paves the way for repair business, ‘ replies held in strictest confi- you whenever their heating unit needs 
new installations, fuel oil sales ence. Send resumé t« attention. 
@ makes happy customers steady ' 
customers Fred Mulcahy WORLD'S LARGEST 
Delavan Manufactur ompan MANUFACTURER OF 
311—4th Street FURNACE & BOILER 
f : VACUUM CLEANERS 








West Des Moines, Iowa 
CRestwood 4-1561 
PULLMAN VACUUM CLEANER CORP. 
PULLMAN VACUUM CLEANER CORP., 25 Buick St., Beston, Mass 27 BUICK ST., BOSTON, MASS. 
May 
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LITE-CAST 


COMBUSTION CHAMBERS 
QUICK HEAT LONG LIFE 


MONOGRAM has... 


_ 222 Standard Designs and 
sizes of LITE-CAST Insulating 
Refractory Combustion Cham- 
bers for ALL Boilers and 
Furnac 





es. BENEATH FLOOR 
75 TO 12 GALLONS PER HOUR 


MONOGRAM PRODUCTS CO.. INC 


U.S. Pat. Ne. 2075433 





RAJAH TERMINALS 


FOR OIL BURNER SPARK PLUG 
IGNITION CONNECTIONS 
Made in Two Styles 
CRIMP TYPE and SOLDERLESS 


== cS 


Cede we. C/T £11 Code Me. $305 711 


THE RAJAH CO., 35 Verona Ave., Newark, N. J. 











EVECO ADJUST-O-DpAFT 


Fully adjustable for precise eccurate setting 
and instant response to dreft vorictions: 
ADJUST-O-DRAFT is quolity constructed. A 
cost aluminum ring with built in stops, con- 
cealed solid brass beorings, and other 
features, insure losting dependability ond 

efficiency when you INSTALL 

~O-DRAFT. 





MANUFACTURING CO. 


$5-16—162nd St., Flushing, L.1., N.Y. 


If I used fuel oil meter tickets, 
I'd order from Cromwell for 2 
fole) lo) am ov atetetete motels ME Get -MB Cot i 
delivery in the industry. 


Send for FREE catalog 


C.. CROMWELL PRINTERY 


INCORPORATED 


CHURCH AT BLEECKER ALBANY 1, N_Y 








30-50-70 
Galions Storage 
@ A size to meet every home 
requirement. Uses pressure burn- 
er.number 2 oil. and sells at popu- 
lar prices. Every feature for vol- 
ume sales 

@ Alsomade ina booster mod- 
el with large pipe connecuons for 
use with an extra storage tank. This 
model ts also suitable as a booster 
for 180 degree water. 


ock 
oralore 


110 S. Dickinson St. © Medison 4, Wis. 


NEW YORKER 


PROFITABLE 





— — 
BOILER 


@ Factory wired ond assembled " (H) 
@ Serviced in a matter of minutes 
@ Gvworonteed 5 years ASME CONSTRUCT- 


@ Write for complete literoture Y ED AND STAMPED 
ond prices 


NEW YORKER comes 


STEEL BOILER CO., INC. PENN* 


NATIONAL 


REBUILTS 
ARE 





Wholesciers! you can 
depend on NATIONAL for 
Acceptability 
Experienace 
QUALITY 
SERVICE 


LET NATIONAL 

SOLVE YOUR 
TRANSFORMER 
EXCHANGE PROBLEMS 





NATIONAL REBUILDERS 


1027 GRAND ST., BROOKLYN 11, WN. Y. 














Use “CRESCENT PARTS” Service 


Serving St. Louis Trade Aree 
“FACTORY REBUILT" Repair Exchange con- 


trol service on all popular makes at regular 
manufacturers list prices and trade discounts. 


Crescent Parts and 
Equipment Co., Inc. 


MAIN OFFICE 
825-831 S. Boyle Ave. 
St. Louis 10, Mo. 


HAY WARD 
Rotary Atomizing Burners 
¥%, to 12 Gph 
Boiler-Burner Units 
400 to 730 Sq. Ft. EDR Steam 
Pressure Atomizing Burners 
¥%, to 10 Gph 


Boiler-Burner Units 
200 to 2000 Sq. Ft. EDR Steam 
Write for franchise information: 








O1L—G AS—STOKER 


Parts & Controls 





Instaltations Matertais 


& Accessories 





BRANCH 
1140 St. Louis Ave. 


East St. Louis, Ill. 


Heating Spectaities 








— a 

Acme Hamilton Rubber Manufac 
turing Corp. 

Airtemp Division 

American Petroleum Institute 

American-Standard pisething & 
Heating Division 

Anchor Division, Stratton & 
Terstegge Company 

Armstrong Furnace Division 

— Mechanics Company 
more Products Division 

Atlantic Refining Company 

Auto-Flo Corp. rrr 


— 
Bacharach Industrial Instrument 
Company ... 
Bell & Gossett Company 
Bethlehem Foundry & Machine 
Company ... 
Bock Corporation 
Boston Machine Works Company 
Bradford Price Book, The 
odie Company, Ralph N. 
Inside Front ¢ 
Burroughs Corporation 


a! a 
Carlin Company, The 
Chevrolet Motor Division 
Clay Flue Lining Institute 
Coastal Oil Company 
Columbia-Bedford Corp. 
Commercial-Filters Corp. 
Cowan Company, Bert 
Crescent Parts & Equipment 
Company, Inc. 
Cromwell Printery, Inc 


a 

Davis Engineering Corp. 

Degree Day Systems 

Delavan Manufacturing Com 
pany 49 

Dewey Gas Furnace Company 

Dielectric Products 

Dwyer Manufacturing Company 
i ee ep 


<a 
Econo Products Division 


Edwards Engineerir 
Electrol Burner 

Cr Inc 
Emerson Electr 

Ce 

mpire Chemical 

Company 
Ever-Tite Coupling 
ExCel Company 


Field Control Div 
Fitzgibbons Boiler ( 
Fostoria Pressed Stee 
FUELOIL & OIL HEAT 


4 


fai Controis ¢ 


ral Filters Corpor 

al Refractories ¢ } 

jal! Rubber Company 
1 Products 


Corporat 


Hannay & Son 
Harvey, Inc., Sid 
Hayward Oil Burner 
Henry Furnace ( 

rbert Fuel Cory 
Home Heating & Cx 
Homeward Products 
H alve 


y-Zee Manufact 
Johns- Manville ¢ 

ohnson Company, S$ 
Johnson Degree Day Syster 


Laborator 
ir Manufact 


HAYWARD OIL BURNER CORP. 
ambridge 


86 Kirkland Strvet, C 


s in Breoklys, 
NW. Y. and Toeuntes, Mess. 





Kolb Refractor 

Koven & Bro., Inc., L. O 
Kraiss] Company 

Krueger Sentry Gauge Company 


Marlow Pumps 
Master-Craft Supply Company 
In ‘ + 
McDonnell & Miller, Inc. Back Cover 
Metropolitan Petroleum Corp 
Minneapolis-Honeywell Regulator 
Company 33, 3 
Monarch Manufacturing Works 
Inc 
Monogram Products Company 
Morysville Body Works 
Mutual Manufacturing Company 


N 


National Cash Register Company 
National Rebuilders 
Neptune Meter Company 102 


New Yorker Steel Boiler Company 


{> 
OPW Corporat 
Oil Heat 
Inc 
Olsen Ma 
( A 
Overhead 


Penn 
Petro 
Petrometer Cor 
Philadelphia Valve Company 
Power Flame Division, Inc 
Preferred Utilities Manufacturing 
Corp 
Premier Company 
Pullman 
Corr 


Rajah Company, The 

Refractories & Furnace 
Company 

Rochester Manufacturing 

Roper Hydraul I 


S 


Scovill Manufacturing Compar 

Scully Signal Company 

Shell Oil Company 

Sinclair Refining Compan 

Smith Corp., A. O 

Socony Mobil Oil Company 

Steinen Manufacturing Con 

Sun Oil Company 

Sun Ray Burner Manufacturir 
Corp 

Sundstrand Machine Too 
Company 


Taco Heaters, In 
Tankit Company 
Texas Company, The 
Thatcher Furnace Comps 
Thrush & Company 
Time Saving Fills 
Toridheet Division 
Steel Products Co 
Typhoon Air Condit 
Company 


Uehling Instrument 


V 
Viking Pump Compar 


¥ 

Walker Manufacturing & Sales 

Corp 
Watermatic Manufacturing 
Wayne Pump Company, The 
Webster Electric Company 
Weil-McLain Company 
Whitty Company, In The 
Williams Oi1-O-Matic Heating 
Wing Manufacturing Company 

T 


Wood Company John 
Worcester Brush & Scraper 
Company 








We also 
manufacture 
COMBUSTION 
CHAMBERS 
in all sizes 
and shapes 


KLEEN-FUEL 


The Fast-Acting Perfect Fuel Oil 
Additive For Home And Commercial 
Fuels. 


No More Worry About Sludge, Gums, Rust, 
or Water in your tank 


KLEEN-FUEL Additive 


Helps Keep Your Equipment Efficient 
And Your Repair Bills Low! 


COLUMBIA-BEDFORD CORPORATION 


36 Bridge Street New York 


kites vous 
HOME CLEAN 


BAFFLES SAVE FUEL 


Easy to install, too, with the aid 
of our IRON-HIDE adjustable 
baffle support. 
See your jobber. 


IRON-HIDE REFRACTORIES, inc. 


Dock Street, Matawan, New Jersey 











May 
1958 





LITTLE SWITCH PRODUCES “BIG SWITCH" FOR OIL HEAT OLLIE! 


Hi, JIM. WHATS NEW IN 
BURNERS THESE DAYS ? 


“ | HEARD ABOUT IT. 
( THAT'S THE PERFXRAY 
_ BURNER-MOUNTED 
U2 PRIMARY OF 
\. GENERALS, RIGHT 7 


HERES WHAT 
PERFXRAY 
MEANS TO 
YOU. 


0 PerfXray provides complete factory wired and tested oil 
burners ready to connect 


(2) Assures satisfactory operation by eliminating troublesome, 
variable stack mounting conditions 


© Positive fail-safe performance guaranteed — not affected 
by soot, vibration, stack corrosion, drafts. 


© Safer operation assured: flame detector responds to 
radiant heat of flame for fast action 


vice calls minimized: flame detector hermetically 
not affected by high operating temperatures — 
does not age — no periodic replacement. 


© Eliminates on-the-job stack primary installation cost — 
saves material — saves time — saves money 


GLAD YOU ASKED, OLLIE. THE 
BIG SWITCH TO OUR BURNERS 
IS ON, BECAUSE OF THIS 
LITTLE SWITCH. 


RIGHT, OLLIE. THE PERFXRAY 
PRIMARY ELIMINATES A SEPARATE 
STACK SWITCH - CUTS 
INSTALLATION COSTS, AND THAT’S 

NOT ALL, OLLIE.. 











No wonder the big switch is on! The revo- 
lutionary flame detector in the PerfXray 
burner-mounted primary is engineered 
to each type burner to provide quick 
response, dependability, high burner effi- 
ciency and low installation costs. Manu- 
facturers, dealers, customers alike profit 
from completely wired PerfXray units 
the modern, safe, low-cost primary. Ask 
your burner salesman! 


= 


GENERAL CONTROLS 
. sf for 
Giondeta “Cal crn Sone Hi tenors * “Goeth “Omar nO ~~ ada 
Sin Plants — 42 factory branch offices serving the United States and Carece 











— Only the Rich 
can afford 


poor heating! 

















MCDONNELL& MILLER, Inc., 3500 N. Spaulding Ave., Chicago18, Ill. 


gle ume 








i . an 








